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PART I

Item 1. Business

This combined Annual Report on Form 10-K is separately filed by Cablevision Systems Corporation
("Cablevision") and CSC Holdings, LLC, formerly CSC Holdings, Inc. ("CSC Holdings" and collectively
with Cablevision, the "Company" or the "Registrants").

Cablevision Systems Corporation .

Cablevision is a Delaware corporation which was organized in 1997. Cablevision owns all of the
outstanding membership interests in CSC Holdings and its liabilities include approximately $2.2 billion
of senior notes which-amount does not include approximately $754 million of its senior notes held by
Newsday Holdings LLC, its 97.2% owned subsidiary.. The $754 million of notes are eliminated in
Cablevision's consolidated financial statements and are shown as notes due from Cablevision in the
consolidated - deﬁc1ency of CSC Holdings. Cablevision has no operations independent of its CSC
Holdings subsidiary. ’ ) o ;

CSC Holdings

CSC Holdings is one of the largest cable operators in the United States based on the number of basic
video subscribers. We also operate cable programming networks, entertainment businesses,
telecommunications  companies and a newspaper publishing business. As of December 31, 2010, we
served approximately 3 million basic video subscribers in and around the New York metropolitan-area
and approximately 300,000 basic video subscribers in Montana, Wyoming, Colorado and Utah, acquired
in December 2010 (see discussion of the Bresnan Cable acquisition below), making us the fifth largest
cable operator in the United States based on the number of basic video subscribers. We believe that our
cable television systems comprise the largest metropolitan cluster of cable television Systems under
common ownership in the United States (measured by number of basic video subscribers). Through our
wholly-owned subsidiary, Rainbow Media Holdings LLC ("Rainbow Media Holdings"), -we have
ownership interests in national and international programming networks. As discussed below, we are
currently moving forward with the proposed spin-off of Rainbow Media Holdings. Through Cablevision
Lightpath, Inc. ("Optimum Lightpath"), our wholly-owned subsidiary, we provide telephone services and
high-speed Internet access to the business market. In addition, we own approximately 97.2% of Newsday
LLC which operates a newspaper pubhshlng business. We also own regional news and high school sports
programming services, a motion picture theater business and a cable television advertising sales business.

We classify our operations into three segments: Telecommunications Services; Rainbow; and Other. Our
Telecommunications Services segment includes our cable television business, including its video, high-
speed data, and Voice over Internet Protocol ("VoIP") operations and the operations of the commercial
high-speed data and voice services provided by Optimum Lightpath. - It also includes the operations of
Bresnan Cable which was acquired in December 2010 (see discussion below). Our Rainbow segment
consists principally of our interests in national programming networks, including AMC, WE tv, IFC, and
Sundance Channel, and IFC Entertainment. Our Other segment includes the operations of (i) Newsday,
which includes the Newsday daily newspaper, amNew York, Star Community Publishing Group, and
online websites including newsday.com ‘and exploreLl.com., (ii) our motion picture theater business
("Clearview Cinemas"), (iii) the News 12 Networks, our reglonal news programming services, (iv) the
MSG Varsity network, our network dedicated entirely to showcasing high school sports and activities,
(v) our cable television advertising company, Rainbow Advertising Sales Corporation ("RASCO"), and
(vi) certain other businesses and unallocated corporate costs.
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In addition, we own 21,477,618 shares of Comcast Corporation ("Comcast") common stock that we
received in connection with asset sales in prior years and that we monetized through the execution of

- prepaid forward contracts, that have been collateralized by an equivalent amount of Comcast common
stock.

Proposed Distribution of Rainbow Medra Holdmgs

'On December 16 2010, the Company announced that Cablevision's Board of Dlrectors authorized
Cablevision's management to move forward with the leveraged spin-off of Rainbow Media Holdings to
Cablevision's stockholders (the "Rainbow Distribution"). The Rainbow Distribution would be structured
as a tax-free pro rata distribution to stockholders and is expected to be completed by mid-year 2011,
subject to necessary approvals. As part of the' Rainbow Distribution, a refinancing of what will be the
new Rainbow Media Holdings would create new debt, a portion of which would be used to repay all
outstanding Rainbow National Services LLC ("RNS") debt and approximately $1.25billion of
Cablevision and/or CSC Holdings debt. It is anticipated that the Rainbow Distribution would be in the
form of a pro rata_distribution to all stockholders of Cablevision, with holders of Cablevision New York
Group ("CNYG") Class A common stock receiving Class A shares in Rainbow Media Holdings and
holders of CNYG Class B common stock receiving Class B shares in Rainbow Media Holdings. Both
Cablevision and Rainbow Media Holdings would continue to be controlled by the Dolan famlly through
their ownership of Class B shares.

The new Rainbow Media Holdings"assets will 1nclude the Rainbow segment which consists of:

e National programming networks primarrly AMC, WE tv, IFC, and -Sundance Channel

‘e IFC Entertainment, an 1ndependent film business that consists of multrple brands - 1nch1d1ng
IFC Films, IFC Productions and thé IFC Center; and

e Rainbow Network Cornmunicatlons a full service network programmmg origination and
dlstrrbution company, delivering programming to the cable satellrte and broadcast industries ,

Busrnesses that w111 remain a part of Cablev1s1on 1nclude the Telecommunicatrons Services segrnent
Newsday and other businesses included in the Other segment. :

Completion of the Rainbow Distribution is subject to a number of external conditions, including receipt
of a private letter ruling from the Internal Revenue Service ("IRS"), the filing -and effectiveness of a
Form 10 with the Securities and Exchange Commission and the finalization of the terms and conditions of
the required financing, as well as final approval by Cablevision's Board of Directors. In late November
2010, the Company submitted a private letter ruhng request to the IRS.

Acquisition of Bresnan Cable

On December 14, 2010, BBHI Holdings LLC. ("Holdings Sub"), BBHI Acquisition LLC-("Acquisition
Sub™) and CSC Holdings, each of which is a wholly-owned subsidiary of Cablevision, consummated the
acquisition of Bresnan Broadband Holdings, LLC ("Bresnan Cable"). The purchase price was
approximately - $1.366 billion subject to final working capital and- certain other adjustments. The
acquisition was financed using an equity contribution by CSC Holdings of $395:million, which CSC
Holdings borrowed under its revolving credit facility, and debt consisting of an undrawn $75 million
revolving credit facility, a $765 million term loan facility and $250 million 8.0% senior notes due 2018. -

Distribution of Madison Square Garden

On February 9, 2010, Cablevision distributed to its stockholders all of the outstanding common stock of
i Madison Square Garden, Inc. ("Madison Square Garden"), a company which owns the sports,
’ entertainment and media businesses previously owned and operated by the Company's Madison Square
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Garden segment (the "MSG D1str1but10n") The MSG Distribution took the form of a distribution by
Cablevision of one share of Madison Square Garden Class A Common Stock for every four shares of
CNYG Class A Common Stock held of record at the close of business in New York City on January 25,
2010 (the "MSG Distribution Record Date") and one share of Madison Square Garden Class B Common
Stock for every four shares of CNYG Class B Common Stock held of record on the MSG Distribution
Record Date. For additional information concerning the MSG D1str1but10n see "Item 8. Financial
Statements and Supplementary Data" and our Current Report on Form 8-K filed on February 10, 2010.

Telecommunications Services

General

Cable television is a service that delivers multiple channels of video programming to subscribers who pay
a monthly fee for the services they receive. Video signals are received over-the-air, by fiber optic
transport or via satellite delivery by antennas, microwave relay stations and satellite earth stations and are
modulated, amplified and distributed over a network of coaxial and fiber optic cable to the subscribers'
television sets.” Cable television systems typically are constructed and operated pursuant-to non-exclusive
franchises awarded by local and state governmental authorities for spe01ﬁed perrods of time.

Our cable television systems offer'varying packages-of video service. In our New York metropolitan
service area, the video service is marketed under the Optimum and iO brand names. Our cable television
systems in Montana, Wyoming, Colorado and Utah (the "Bresnan Cable service area”) currently use the
Bresnan name to market video product offerings. Our video services may include, among other
programming, local broadcast network affiliates and independent television stations, certain other news,
information and entertainment channels such as CNN, CNBC, ESPN, and MTV, and certain premium
services such as HBO, Showtime, The Movie Channel, Starz!/Encore and Cinemax. We also offer digital
video service, which enables customers to receive video on demand and subscription video on demand
services, as well as additional viewing channels.

Our cable television revenues are derived pnnc1pally from monthly fees paid by subscribers. In addition
to recurring subscriber revenues, we derive revenues from the sales of pay-per-view movies and events,
video on demand and subscription video on demand program services, from the sale of advertising time
on advertiser supported programming and from installation and equipment charges. Certain services and
equipment provided by substantially all of our cable television systems are subject to regulatlon See
"Regulation - Cable Telev1s1on "

We also provide hlgh -speed data services using our cable televrsron broadband network. Hrgh speed data
services are prov1ded to cuStomers through a cable modem dévice. The high-speed data service is
marketed as "Optimum Online" in the New York metropolitan service area and as "Bresnan OnLine" in
the Bresnan Cable service area. : :

The Company offers VoIP technology services excluswely to our Optlmum Onhne subscrlbers marketed
as "Optimum Voice" in'the New York metropolitan ‘area. The Company also offérs VoIP technology
services to customers in the Bresnan Cable service area, marketed as "Bresnan Dlgrtal Phone" B

Through Optimum Lightpath, a business broadband service provider, we proylde telecommunications
services to the business market in the greater New York metropolitan area. Optimum Lightpath provides
converged data, Internet and voice solutions to mid-sized and large .businesses, hospital systems,
municipalities, and school systems. As of December 31, 2010, Optimum Lightpath serviced 4,400
buildings. Optimum nghtpath has bu11t an advanced fiber optic network extendmg more than 4 350 route
miles (225, 000 fiber mlles) throughout the New York metropohtan area :

In add1t1on Bresnan Business Services provrdes high-speed data, voice, and Vrdeo solutlons to business
and institutions of all sizes within the Bresnan Cable service area. ~ :
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The: following table sets forth certain statistical data regardmg our video, high-speed data and VoIP
0perat1ons as of the dates indicated:

Revenue Generating Units:

As of December 31,
New York Bresnan ‘
‘Metropolitan *"Cable Service
© Service Area’ Area Total - o
2010~ 2010(D) 2010 . . 2009 -2008

(in thousands, except per subscriber amounts)

Basic Video Customers(2)... 3,008 306 3,314 3063 3,108
Digital Video Customers..... 2,906 ‘ 205 3,111 2,893 2,837
High-Speed Data
Customers ........... et 2,653 239 | 2,892 _ 2,568 2,455
Voice Customers................. 2,138 131 2,269 - 2,052 . 1,878
Total Revenue ' ' ‘ » : »
' Generating Units.....‘ ..... 10,705 881 11,586 10,576 10,278 °
Total Voice. Lines®........ 2,731 148 2,879 2,577 2,300
Customer Relationships(¥)... 3,298 ’ 350 ' 3,648 3314 3325
Homes Passed(®) ........ R . 4,882 . 650 5532 . 4829 4,732
Penetration: ’

. Basic Video Customers to

Homes Passed........... . 61.6% 471% - . 599% 63.4% 65.7%

Digital Customers to Basic .

Penetration ........c.......  96.6% 66.9% 93.9% 94.4%  913%

' High-Speed Data

Customers to Homes _ ‘ ' » ‘ . _
Passed.....c.cocveenereueununen 543% = 36.8% S 523% " 532% -51.9%

Voice Customers to
Homes Passed. ................ 43.8% 20.2% 41.0% 42.5% 39.7%
Average Monthly ' ' : - ' S S

M

@

€)
“

e

©

Revenue per Basic
Video Customer

("RPS")(6) .................... ~ $15068  * * $144.03 ~  $134.85

Not meanmgful

Reflects data related to Bresnan Cable which was acquired by the Company on December 14, 2010.

Basic video customers represent each customer account (set up and segregated by customer name and address),
weighted equally and counted as one subscriber, regardless of size, revenue generated, or number of boxes, units,
or outlets. In calculating the number of customers, we count all customers other than inactive/disconnected
customers. Ftee accounts are included in the customer counts along with all active accounts, but they are limited to
a prescribed group such as our current and retired employees. Such accounts are also not entirely free, as they
typically generate revenue through pay-per-view or other services for which they must pay. Free status is not
granted to regular-customers as a promotion. We count a bulk commercial customer, such: as a hotel, as one
customer, and do not count individual room units at that hotel. In counting bulk residential customers.such as an
apartment building, we count each subscribing family un1t within the building as one customer, but do not count the
master account for the entire building as a customer.

Total lines of voice services for the Telecommunications Services segment.

Customer relationships represent the number of customers who receive at least one of our services.

Homes passed represent the estimated number of single residence homes, apartment and condominium units and
commercial establishments passed by the cable distribution network in areas-serviceable without further extending

. the transmission lines.

RPS: is calculated by dividing the average monthly U.S. generally accepted accountmg prmc1ples ("GAAP")
revenues for the Telecommunications Services segment, less the revenue attributable to Optimum Lightpath for the
fourth quarter of each year presented by the average number of basic video customers served by our cable
television systems for the same period. For purposes of this calculation, both revenue and average number of basic
video customers exclude our Optimum Lightpath operations because Optlmum Lightpath's third-party revenues are
unrelated to our cable television system customers.
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Subscriber Rates and Services; Marketing and Sales
- New York Metropolitan Service Area - -
Basic Cable

Our cable television systems offer a government mandated broadcast basic level of service which
generally includes'local over-the-air broadcast stations, such as network afﬁllates (e g., ABC, NBC, CBS,
FOX), and public, educational or governmental channels. :

All of our cable television systems also offer an expanded basic package of services, generally marketed
as "Family Cable", which includes, among other programming, news, information, entertainment, and
sports channels such as CNN, AMC, CNBC, Discovery, ESPN and the Disney Channel. For additional
charges, our cable television systems provide premium services such as HBO, Showtime, The Movie
Channel Starz!/Encore and Cinemax, which may be purchased either individually or in tiers.

i0O TV -

10 TV, our digital video service, is available to Cablevision's entire New York metropohtan service area.
The digital video programmmg services currently offered to subscribers 1nclude -

¢ Over 475 channels of entertainment,

o Over 90 (38 in high-definition ("HD")) movie channels including multiple channels
("multiplexes") of HBO, Showtime, Cinemax, Starz!/Encore and The Movie Channel, -

e Access to thousands of on-demand titles each month, 1nclud1ng hit movies (most available in
HD), classic, independent and international ﬁlms subscription on-demand services and free on-
demand offerings,

e 46 channels of uninterrupted commercial-free digital music from Music Ch01ce
¢ 1O Sports and Entertainment Pak including 29 sports channels (10 in HD),

‘e = Seasonal sports packages from the National Basketball Association ("NBA"), National Hockey
League ("NHL"), Major League Baseball ("MLB") Major League Soccer - ("MLS") college
football, and basketball,"

e 10 en espanol - over 35 Spanish language channels and World Picks Latino On Demand which
offers 50 hours of Spanish-language programming every month,

e 29 channels of international programming from around the world,

® Over 115 channels available in HD, including local broadcast affiliates, local sports channels,
premium networks like HBO and various other cable networks. In addition, HD movies are
available on demand for an additional fee,

* A collection of enhanced television applications 1nclud1ng News 12 Interactive, Newsday TV
(Long Island only), Optimum Autos, Optimum Homes, MSG Interactive, MSG Varsity, and
CNET TV,

* Digital video recorder ("DVR") for iO service, giving subscribers the ability to record, pause
and rewind live television, and

¢ awide variety of free interactive games for the entire family

Packaging of the 10 TV product includes the iO Gold package currently priced at $102. 95 per month i0
Gold features over 350 all digital channels, including 90 premium movie ‘channels (including 38 in HD).
In total there are over 110 HD channels included in the iO Gold package. iO Silver, currently priced at
$82.95 per month, includes everything in iO Gold except for Flix, Smithsonian and premium movie
channels from HBO Clnemax and The Movie Channel.
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The currently priced $11.95 per month iO package (which is included in iO Gold and iO Silver) can be
added to any level of cable service and includes over 60 digital video channels including 20 in HD, 46
digital music channels from Music Choice, and access to video on demand programming. Discount and
promotional pricing is available when iO is combined with other service offerings. :

Since our network serving our existing cable television systems has been upgraded to provide advanced
digital video services, our sales efforts are primarily directed toward increasing our penetration to homes
passed for all of our existing services. We market our cable television services through in-person selling,
as well as telemarketing, direct mail advertising, promotlonal campaigns and local media and newspaper
advertising.

Optimum Online' :

Optimum Online is our high-speed Internet access offering in the New York metropolitan service area.
Optimum Online connects customers to the Internet using the same network that delivers our cable
television service. It is significantly faster than digital subscriber line ("DSL") and traditional dlal-up
services. Optimum Online is available within the New York metropolitan service area.

Our plant is designed for download speeds to a maximum of: (i) 15Mbps -downstream- and 2Mbps
upstream for our Optimum Online level of service, (ii) 30Mbps downstream and SMbps upstream for our
Optimum Online Boost level of service, and (iii) 101Mbps downstream and 15Mbps upstream for our
Optimum Online Ultra level of service. :

Optimum Online is currently priced at $49.95.per month on an a la carte basis with Optimum Online
Boost available for an additional charge of $14.95 per month. Optlmum Online Ultra is available at an
additional charge of $55.00 per month. Discount and promotlonal pricing are available when Optimum
Online is combined with our other service offerings.

We have deployed a broadband wireless network ("WiFi") in commercial and high traffic locations across
our New York metropolitan service area as a free value-added benefit to Optimum Online customers.
The WiFi feature, which is. delivered via wireless access points mounted on our cable television
broadband network allows Optimum Online customers to access the service while they are away from
their home or office. WiFi has been activated across our Long Island, Bronx, Brooklyn, New Jersey,
Westchester, and Connecticut service areas.

Optimum Online service includes access to the 'foliowing complimentary features:

e Access to outdoor broadband WiFi across our New York metropolitan service area; -

‘e Web and mobile access to DVR for iO, giving users the abrhty to remotely schedule and
manage recordings; and

- o “Internet security software including anti-Virus, antl-spyware personal firewall, and anti-spam
protection.

Optimum Voice

Optimum Voice is a VoIP service -available exclusively to Optimum Online subscribers and offer
unlimited local, regional and long-distance calling any time of the day or night within the United States,
Puerto Rico and Canada with popular calling features at one low, flat monthly rate of $34.95 per month.
Discount and promotional pricing is avallable when Optimum V01ce is combined with other- service
offerings. -

Optimum Voice includes many premium ealling features, such as enhanced voicemail, call waiting, caller
ID, caller ID blocking, call return, three-way calling; call forwarding, anonymous call blocker, among
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others.- My Optimum Voice allows customers to’ manage calhng features, view thelr call hrstory, and
receive voicemails via the Internet. ~ - - :

Optimum: Voice for Businessiprovides for up to 24 voice lines for small and medium businesses. ‘The
service provides 14 important business calling features at no. additional charge. Optimum Voice for
Business has recently introduced business trunking services with support for legacy telecom interfaces
(PRI) and newer 1ntemet protocol 1nterfaces (SIP)

Optlmum Voice World Call provrdescustomers 250‘ minutes per month of calling from their Optimum
Voice phone to anywhere in the world, including up to 30 minutes of calling to Cuba, with certain
restrictions, for a flat monthly fee of $19.95.

Bundled Offers

We offer several promotlonal packages with dlscounted pricing to exrstmg and new -customers. . who
subscribe to one or more of our products as'compared to the a la carte prices for each individual product.
We also offer other pricing discounts for certain products that are added to existing services. For
example, we offer an Optimum Triple Play package that is a special promotion for new customers or
eligible current customers where our three products, i0 TV, Optimum Online and Optlmum Vorce are
each available for $29.95 per month for a'year, when purchased together. - '

Bresnan Cable Service Area

Digital Cable
Our dlgltal video service is available to 99% of the homes passed in the Bresnan Cable serV1ce area. The
digital video services currently-offered to subscribers include: ‘

e Over 300 channels of entertainment,

¢ Premium movie channels including multiplexes of HBO Showtime, Cmemax Starz'/Encore
- and The Movie Channel,

e Access to thousands of on-demand titles each month, 1nclud1ng hit movies (most avallable in
HD), classic, independent and international films, subscription on-demand services and free on-
demand offerings,

® 46 channels of uninterrupted commercial-free digital music from Music Choice,

¢ Digital Sports Tier with nine sports channels, ‘

e Seasonal sports packages from the National Hockey League MLB, Ma_]or League Soccer and

~ . college football and basketball,

e Over 50 channels available in HD in most markets including local network channels, premlum
networks like HBO and various other popular cable networks. In addition, HD movies are
available on demand,

e DVR service for Bresnan Digital Cable, giving customers the ability to record, pause and
rewind live television, and

¢ Whole Home DVR giving customers the ab111ty to record and play shows from any room in the
home : :

Packaging of the digital video product includes the "Digital Premier" package with more than 300
channels, and over 50 premium movie' channels and HD programming services. Other digital video,
packages including Value Plus, Value, Classic Plus and Classic, offer similar levels of services as the
Digital Premier package, except for differing premium movie channel options. :
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Bresnan OnLine

- Bresnan OnLine, which offers high-speed data access, connects customers to the internet using the same
network that delivers our cable television service in our Bresnan Cable service area. It is significantly
faster than DSL and traditional dial-up services. Bresnan OnLine is available to 98% of the homes passed
in our Bresnan Cable service area. : :

Current service speeds are: (i) 8Mbps downstream and 384k upstream, (ii) 15Mbps downstream and
1Mbps upstream for our. Speed Plus level of service, and (111) 1. 5Mbps downstream and 256k upstream
for our Access level of service.

Bresnan Digital Phone

Bresnan Digital Phone is a VoIP service that offers unlimited local, regional and long-distance calling
within the Umted States, Canada and the U.S. Vlrgm Islands with popular calling features at one low, flat
monthly rate. .

'Bresnan Digital Phone includes various premium calling features, such as call waiting, caller ID, three-
way. calling, voice mail, anonymous call rejection, automatic recall,.call forwarding, among others.
Bresnan Digital Phone allows customers to manage calling features, view- their call history, and receive
voicemails via the Internet.

Bresnan International Plans provide customers with up to 600 minutes per month of international calling
from their Bresnan Digital Phone to Mexico, Ireland and the United Kingdom, for an additional monthly
fee.

Bresnan Digital Phone is available to 97% of the homes passed in our Bresnan Cable service area.. -
Bundled Offers

We offer several promotional packages with discounted pricing to existing and new customers who
subscribe to one or more of our products as compared to the a la carte prices for each individual product.

We also offer other pricing discounts for certain products that are added to existing services.

System Capacity

Our cable plant network in the New York metropolitan area uses state of the art. technology including
fiber optic cable. The network is a minimum of 750 MHz two-way interactive system offering a
combination of analog and digital channels, high-speed data and voice services. Our cable plant network
in the Bresnan Cable service area is on a state of the art hybrid fiber coaxial platform of which 90% of the
plant is two-way with a minimum of 750 MHz capacity. ’

Programming

Adequate programming is available to the cable television systems from a variety of sources, including
from Rainbow Media Holdings, our wholly-owned subsidiary. Program suppliers' compensation is
typically a fixed, per subscriber monthly fee (subject to contractual escalations) based, in most cases,
either on the total number of basic video subscribers of the cable television systems, or on the number of
subscribers subscribing to the particular service. The programming contracts are generally for a fixed
period of time and are subject to negotiated renewal. Cable programming costs have increased in recent
years and are expected to continue to increase due to additional programmmg being provided to most
subscribers, increased costs to produce or purchase cable programming and other factors.
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Franchises

-The Company's cable television systems are operated in New York, New Jersey, Connecticut, Montana,
Wyoming, Colorado and Utah under non-exclusive franchise agreements, where required by the
franchising authority, with state and/or municipal or county franchising authorities. Franchise agreements
usually require payment of franchise fees and contain regulatory provisions addressing, among other
things, terms for accessing the public rights of way, cable and Internet service to schools and other public
institutions and insurance.. The terms and conditions of cable franchises vary:from-jurisdiction to
jurisdiction. Franchise authorities generally charge a franchise fee of not more than 5% of certain of our
cable service revenues that are derived from the operation of the system within such locality. The
Company generally passes the franchise fee on to its subscribers, listing it as a separate item on the bill.

Franchise agreements are usually for a term of 5 to 15 years from the date of grant; most are 10 years.
Franchises usually are terminable only if the cable operator fails to comply with material provisions, and
then only after complying with substantive and procedural protections afforded by the franchise and
federal and state law. As of December 31, 2010, our ten largest franchise areas comprised approximately
42% of our total basic video customers and of those, six franchises, including two in New York City,
comprising approximately 1,015,000 basic'video customers, are expired. We are currently operating in
these franchise areas under temporary authorlty and we are actively engaged in negotiations to renew
these franchises or, in the case of two franchises (covering 194,000 basic video customers) we have
completed renewal negotiations and are awaiting confirmation of those franchise renewals by state
regulatory commissions. The Company has never lost a franchise for an area in which it operates. When
a franchise agreement reaches expiration, a franchising authority may seek to impose new requirements,
including requirements to upgrade facilities, to increase channel capac1ty and to provide additional
support for local public, education and government access programming, Negot1at1ons can be protracted
and, in New York and New Jersey, franchise agreements sometimes-expire before a renewal is negotiated
and finalized. New York and New Jersey state laws provide that pre-existing franchise terms continue in
force during the renewal negotiations until agreement is reached or one or both parties seek to pursue
"formal" franchise remedies under federal law. In approximately 40 . municipalities in Montana,
Wyoming, and Colorado, the Company operates its cable television systems without a franchise, pursuant
to Section 621(b)(2) of the Federal Cable Act, which provides that no franchise is required in
communities where the cable operator or its predecessor lawfully provided service as of July 1, 1984 and
the municipality has not requested a franchise. - Federal law provides significant substantive and
procedural protections for cable operators seeking renewal of their franchises. See "Regulation - Cable
Television." Despite the Company's efforts and the protections of federal law, it is possible that one or
more of the Company's franchises may be subJect to termination or non-renewal or we may be required to
make ‘significant additional 1nvestments in response ‘to requirements 1mposed in the course of the
franchise renewal process. :

Optimum Lightpath holds a franchise from New York City which grants rights of way authority to
provide telecommunications services throughout the five boroughs. The franchise expired on
December 20, 2008 and renewal discussions with New York City are ongoing. We believe we will be
able to obtain renewal of the franchise and have received assurance:from New York City that the
expiration date of the franchise is being treated as extended until a formal determination on renewal is
made. Failure to ultlmately obtain renewal of the franchlse could negatwely affect Optlmum Lightpath's
revenues. S : _
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Rainbow
-General . .

Wé' conduct sﬁbstahtiélly'ail.of our pfogramming activities.'th‘rough :Rainb_ow‘Media Holdings. Rainbow
Media Heldings' businesses include ownership interests in national programming networks.

Rainbbw Media Holding.s' national -programming, networks Jinclude: primarily:‘ AMC; WE tv, 'IFC, and
Sundance Channel. - : 2 RS S v o

Thé'followiﬁg table sets forth estimated subscriber information as of December 31, 2010, 2009 and 2008
for the following national programming networks. These businesses are wholly-owned subsidiaries of
Rainbow Media Holdings. = : '

Estimated Domestic Subscribers
2010 2009 . 2008

- ' o N ‘ ~ (in thousands)

AMCO) ..ol S 96400 T 952000 - 94,500
WE V(1) coovvverevemnrernsennesesenmsnnsssseeeressseeses e vt 76,800 74,900 72,000
IFC@) e eereneseesssenenens 62,700 - 50,100 48,900
‘Sundance Channel®)...............occcc.... eevsnsresnesiesnenene 39,900 . 37,900 . . 30,800

(1), Estimated U.S. subscribers as measured by Nielsen Media Research ("Nielsen™). :
(2)  Nielsen measurement of IFC subscriber numbers began in December2010. The 2009 and 2008 subscriber counts
* arebased on internal management reports and represent viewing subscribers. - : h
(3)  Subscriber counts are based on internal managemient reports and represent viewing subscribers because Sundance
Channel is not measured by Nielsen. : '

National Programming Networks . -
AMC
With a 'corﬁpréhensive library of populér. films, AMC offers movie-based entertainment for movie lovers..

AMC is available on cable television and other distribution platforms such as direct broadcast satellite
("DBS") and video programming offered by telephone -companies in the United States and Canada. . It is
principally carried on.basic or expanded basic tiers for which subscribers do not have to pay a premium to
receive the network. Affiliation fee revenues are based on fees paid by the distributors for the right to
carry the programming,

AMC's film library consists of films that are licensed from major studios such as Twentieth Century Fox;
Warmer Bros., Sony, MGM, NBC Universal, Paramount, and Buena Vista under long-term contracts, with
sufficient films licensed under contract as of December 31, 2010 to meet its minimum film programming
needs for at least the next thirty-six months. AMC generally structures its contracts for the exclusive
cable television right to air the films during identified windows. AMC's programming also includes
Emmy and Golden Globe Award-winning or nominated original scripted dramatic television series such
as Mad Men, Breaking Bad and The Walking Dead, occasional mini-series such as Broken Trail and The
Prisoner, and unscripted series and packaged movie events such as Storymakers, DVDtv and AMC News.
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WE tv

WE tv is a 24-hour programming network for women. The programming is available on multiple
platforms and features original and acquired series and specials as well as feature films.

WE tv's primetime schedule includes original programming, with the most successful series being
Bridezillas, My Fair Wedding, Amazing Wedding Cakes and Downsized. Additionally, WE tv's
programming includes acquired series such as' Ghost Whisperer, Charmed and Golden Girls. WE tv has
the exclusive license rights to films and off-network series from major studios such as Paramount, Sony
and Warner Bros. to supplement its original programming. WE tv's library has sufficient films licensed
under contract as of December 31, 2010 fo meet WE tv's mlnlmum film programmmg needs for at least
the next twenty-four months.

IFC

IFC is a programming network dedicated to independent films and complementary content inspired by the
independent spirit. IFC's original programming airs alongside a library of award-winning titles, feature-
length films, independent films (domestically and internationally produced), documentarles shorts
animation, and cult classics.

IFC's film library includes titles from IFC Entertainment's film production, film distribution and video-
on-demand businesses (see "Other Services" below), as well as from major independent film distribution
companies like Fox Searchlight, Sony Pictures Classics, Lionsgate Films and Miramax Films, with
sufficient films licensed under contract as of December 31, 2010 to- meet its minimum film programming
requirements for at least the next twelve months. IFC also features exclusive live coverage of notable
international film events like the Independent Spirit Awards and South by Southwest, as well as original
series such as Portlandia, The Onion News Network, The Increasingly Poor Decisions of Todd Margaret
and The Whitest Kids U'Know, and original documentaries such as Indie Sex and the Emmy Award—
nominated Monty Python: Almost the Truth (The Lawyers Cut).

Sundance Channel

Sundance Channel offers audiences a diverse and engaging selection of films, documentaries, and original
programs. The programming is available on multiple platforms and features films,-original series and
specials. Sundance Channel's library has sufficient films licensed under contract as of December 31,
2010 to meet its minimum film programming requirements for at least the next twelve months. Sundance
Channel's original series and destinations include Peabody Award-winning' Brick City, Full Frontal
Fashion and Shoebox Sessions. Sundance Channel also has mini-series such as the Golden Globe Award-
winning Carlos. :

Other Services
IFC Entertainment

IFC Entertainment encompasses Rainbow Media Holdings' film distribution and video-on-demand
exhibition businesses and was created to extend the IFC brand beyond television. IFC Entertainment
consists of multiple brands, such as, IFC Films, IFC Midnight, and Sundance Selects, which distribute
critically acclaimed independent films across all available media platforms, including via tangible home
video, television, electronic downloading and video-on-demand. IFC Films, IFC Midnight and Sundance
Selects include new independent films and documentaries that are available on-demand on the same day
that they are distributed theatrically. IFC Festival Direct titles feature a wide selection of titles acquired
from major international film festivals that premiere exclusively via on- -demand platforms. The on-
demand services are currently offered to Cablevision's subscribers as well as being carried by other
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operators throughout the United States. IFC Films released 42 films during 2010, IFC Midnight and
Festival Direct released 41 titles during 2010 and Sundance Selects released 24 titles during 2010.
Recently released films include The Killer Inside Me, The Human Centipede, Joan Rivers, Art of the Steal
and Tiny Furniture. y : v

Rainbow Network Communications

Rainbow Netwotrk Communications, servicing primarily Rainbow Media Holdings' programming
offerings, is a full service network programming origination and distribution company.” Its services
include origination, transmission, video engineering, uplinking, encryption, affiliate engineering,
technology consulting, transponder negotiation, content ordering, quality control and editing. Rainbow
Network Communications has a state of the art technology center that consolidates all master
control/playback and uplink facilities in one location. This center is fully digital which enables Rainbow
Network Communications to process audio and video signals in both standard and high definition.

VOOM HD Networks

VOOM HD Holdings LL.C ("VOOM HD") historically offered a suite of channels, produced exclusively
in HD and marketed for distribution to DBS and cable operators ("VOOM"). VOOM was available in the
United States only on the Company's cable television systems and DISH Network, LLC, formerly a
subsidiary of EchoStar Communications Corporation (“DISH Network™). See "Item3. Legal
Proceedings".. " A

On December 18, 2008, the Company decided to discqﬁtinue funding the domestic offering of VOOM.
Subsequently, VOOM HD terminated the domestic offering of VOOM. VOOM HD discontinued the
VOOM International channel as of December 31, 2009. VOOM HD currently distributes the Rush HD

channel, a network dedicated to action and adventure sports, internationally.

Other

Newsday

Newsday (whose businesses were acquired on July 29, 2008) consists of the Newsday daily newspaper,
amNew York, Star Community Publishing Group and online websites, including newsday.com and
exploreLI:.com.  Newsday also included Island Publications, which was shut down in December 2008.
The Company's consolidated results of operations for the year ended December 31, 2008 include the
operating results of Newsday subsequent to July 29, 2008.

Our publications are distributed through both paid and free distribution in various ways across Long
Island and the New York metropolitan area. Our products include:

* the Newsday daily newspaper, which is primarily distributed on Long Island, New York and in
the New York metropolitan area, with average paid circulation for the six months ended
September 26, 2010 of approximately 315,000 on weekdays (a decrease of 11.8% over the
comparable prior year period), approximately 296,000 on Saturdays (a decrease of 8.5% over
the comparable prior year period) and approximately 376,000 on Sundays (a decrease of 9.2% -
over the comparable prior yedr period); o ' '

o amNew York, a free daily newspaper distributed in New York City, with average weekday
circulation of approximately 351,000 for the six months ended September 26, 2010 an increase
of approximately 7.6% over the comparable prior year period; and '

o Star Community Publishing, a group of weekly shopper publications, distributes approximately
1,868,000 copies each week (for the six months ended September 26, 2010), a decrease of
approximately 29.7% over the comparable prior year period, as Star Community Publishing
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ceased publishing certain unprofitable shopper publications serv1ng the boroughs of New York
City in December 2009. :

News 12 Networks

The reglonal news - services prov1ded by the Company include News 12 Long Island, News 12 New
Jersey, News 12 Westchester, News 12 Connecticut, News 12 The Bronx, News 12 Brooklyn, News 12
Hudson Valley, and News 12 Interactive, as well as News 12 Traffic and Weather (collectively, the
"News 12 Networks"). The News 12 Networks include seven 24-hour local news channels and five
traffic and weather services dedicated to covering areas within the New York metropolitan area. News 12
Networks is available to all subscribers throughout our footprint in the New York metropolitan area.

MSG Varsity

MSG Varsity, which launched in September 2009, is a network dedicated entirely to showcasing high
school sports and_activities. This suite-of-services enables students to share their stories through a
combination of television and interactive platforms. One of the many compelling components of this
programming service is the involvement of high schools throughout our footprint as co-producers of
MSG Varsity's content, in addition to content created by our professional productions. - We have a
licensing arrangement with Madison Square Garden permitting us to use "MSG Varsity" -as the name. of
this programming service. MSG Varsity is available to all subscribers throughout our footprmt in the
New York metropolitan area.

Clearview Cinemas

Cablevision's chain of tri-state area movie theatres, Clearview Cinemas feature, family, art and
independent films. Its exhibition facilities 1nc1ude Manhattans famed Ziegfeld Theatre, a frequent and
historic host to film premleres and events.

Clearview operates 46 movie theatres containing 243 screens in New York City, Westchester County,
Rocklarid County, Long Island Pennsylvama and New J ersey : '

RASCO

RASCO is a cable television advertising company that sells local and regional commercial advertising
time on cable television networks and offers advertlsers the opportunity to target specific geographlc and
demographlc audlences

PVI Virtual Media Services LLC

PVI Virtual Media Services LLC was a wholly-owned subsidiary of the Company, which marketed a real
time video insertion system that through patented technology placed computer generated electronic
images into telecasts of sporting events and other programming. Substantlally all of the assets of PVI
Virtual Media Services LLC were sold in December 2010. '

Investment in Comcast Common Stockv

We also own 21,477,618 shares of Comcast common stock acquired in connection with the sale of certain
cable television systems. All of these shares have been monetized pursuant to collateralized prepaid
forward contracts. See "Item 7A. Quantitative and Qualitative Disclosures About Market Risk" for a
d1scuss1on of our monetization contracts.
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Madison Square Garden -

- On February 9, 2010, Cablevision completed the MSG Distribution, which took the form of a distribution
by Cablevision of one share of Madison Square Garden Class A Common Stock for every four shares of
CNYG Class A Common Stock held of record on the MSG Distribution Record Date and one share of
Madison Square Garden Class B Common Stock.for every four shares of CNYG Class B Common Stock
held of record on the MSG Distribution Record Date. On January 12, 2010, the Company transferred to
Madison Square-Garden the Company's subsidiaries which owned, directly or indirectly, all of the
partnership interests in Madison Square Garden, L.P. As a result of the MSG Distribution, on February 9,
2010, the Company no longer consolidates the financial results of Madison Square Garden for the purpose
of its own financial reporting and the historical financial results of Madison Square Garden have been
reflected in the Company's consolidated financial statements as discontinued operations for all periods
presented through the MSG Distribution date.

Comp_ etition

Cable “Televisi‘on' -

Our cable television systems operate in an intensely competitive environment, competing with a variety
of other television programming delivery systems, including satellite-delivered signals, delivery systems
of incumbent telephone companies and broadcast television signals available to homes within our market
by over-the-air reception. ‘

Incumbent Telephone Companies. We face intense competition in the New York metropolitan service
area from two incumbent telephone companies. Verizon Communications, Inc. ("Verizon") and AT&T
Inc. ("AT&T"), which offer video programming in addition to their voice -and high-speed Internet access
services to residential customers in this' service area, compete across all- of our. telecommunications
products. Verizon has made promotional offers to customers in our New York metropolitan service area
and we expect that they may make additional promotional offers in the future. The attractive
demographics of our service territory make this region a desirable location for investment in video
distribution technologies by these companies. Verizon has constructed fiber to the home network plant
that passes a significant number of households in our New York metropolitan service area (currently
approximately 40% of the households, according to our estimates). Verizon has obtained authority to
provide video service (it already has or needs no authority to provide phone and data services) for a
majority of these homes passed, on a statewide basis in New _ Jersey and through numerous local
franchises in New York and all of New York City, and in a small portion of Connecticut. AT&T offers
video service in competition with us in most of our Connecticut service area, See "Regulation" for a
discussion of regulatory and legislative issues. Verizon and AT&T also market DBS services in our New
York metropolitan service area. Each of these companies has significantly greater financial resources
than we do. '

DBS. We also face competition from DBS service providers in our New York metropolitan service area
and in our Bresnan Cable service area. The two major DBS services, DISH Network and DirecTV, are
available to the vast majority of our customers. These services each offer over 300 channels of
programming, including programming that is substantially similar to the programming that we offer. Our
ability to compete with these DBS services is affected by the quality and quantity of programming
available to us and to them. DirecTV has exclusive arrangements with the National Football League that
gives it access to programming that we cannot offer.

Other Competitofs_. Competitive service providers that utilize the public rights-of-way -and operate an
"open video system" ("OVS") ate another source of video competition. RCN Corporation is authorized
to operate OVS systems that may compete with us in New York City. Cable television systems also face
competition from broadcast television stations and satellite master antenna television ("SMATV")
systems, which generally serve large multiple dwelling units under an agreement with the landlord. The
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FCC also has made radio spectrum available for the provision of multichannel video service, and cellular
phone providers have begun to offer video content for viewing on wireless handsets. These wireless

-video offerings are not subject to the same local franchise and other requirements applicable to cable
television systems and services. Another source of competition is the delivery of video content over the
Internet directly to subscribers. Cable television systems also. compete with entities that make digital
v1deo recorded movies and programs available for home rental or sale.

There can be no assurance that these or other existing, proposed, or as yet undeveloped technologles w111 '
not become dominant in the future and render our cable television systems less profitable or even:
obsolete.

High-Speed Data

Our high-speed data offering in our New York metropolitan service area, Optimum Online, faces intense
competition from other providers of high-speed Internet access, including Verizon and AT&T. Our high-
speed data offering in our Bresnan Cable service area, Bresnan OnLine, faces competition from Qwest
Communications ("Qwest") and CenturyLink. - Qwest is being acquired by CenturyLink, subject to
regulatory approval. In addition, DBS providers have tested the use of certain spectrum to offer satellite-
based high-speed data services. Cellular phone providers are also increasing the speeds of their Internet
access offerings, and the FCC has made other radlo spectrum available for w1re1ess high-speed Internet
access. ‘ : :

VoIP

Our VoIP service in our New York metropolitan service area, Optimum Voice, faces intense competition
from other providers of voice services, including carriers such as Verizon and AT&T. Our VoIP service
in our Bresnan Cable service area, Bresnan Digital Phone, faces competition from other carriers, such: as
Qwest and CenturyLink. We must also negotiate interconnection agreements with these carriers. Our
VoIP services also face competition from other competitive providers .of voice services, including
wireless voice providers, as well as VoIP providers like Vonage that do not own networks but can provide
service to any person with a broadband connection. : »

Optimum Lightpath and the Bresnan CLECs

Optimum Lightpath operates in the most competitive business telecommunications market in the country
and competes against the very largest telecommunications companies - incumbent local exchange carriers
("ILECs"), other competitive local exchange companies ("CLECs") and long distance companies. More
specifically, Optimum Lightpath faces substantial competition from Verizon and AT&T, which are the
dominant providers of local telephone and broadband services in their respective service areas. We also
operate CLECs in each state within the Bresnan Cable service area (the "Bresnan CLECs"), which
compete -against ILECs, Qwest and Century Link. ILECs have signiﬁcant advantages over Optimum
Lightpath and the Bresnan CLECs, including greater capital resources, an ex1st1ng fully operational local
network, and long-standing relatlonshlps w1th customers ‘

While Optimum nghtpath and the Bresnan CLECs compete w1th the ILECs they also enter into
interconnection agreements with ILECs so that their customers can make and receive calls to and from
customers served by the ILECs and other telecommunications providers. Federal and state law and
regulations require ILECs to enter into such agreements and provide such facilities and services, at prices
subject to regulation. The specific price, terts and conditions of each agreement, however, depend on the
outcome of negotiations. between Optimum Lightpath and the Bresnan CLECs with each ILEC.
Agreements are also subject to approval by the state regulatory commissions. -Optimum Lightpath has
entered into interconnection agreements with Verizon for New York, New Jersey and portions of
Connecticut. and with- AT&T for portions of Connecticut, which have been approved by the respective
state commissions. Optimum Lightpath also entered into interconnection  agreements with regional
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carriers in New York and New Jersey. ‘The Bresnan CLECs also have interconnection agreements in their
service- areas. These agreements, like all interconnection agreements, are for limited terms and are
required to be renegotiated, arbitrated.and approved subject to the laws in effect at that time.

Optimum Lightpath and the Bresnan CLECs also face competition from one or more competitive access
providers and other new entrants in the local telecommunications and data marketplace, and competitive
local exchange carriers. In addition to the ILECs and other CLECs, other potential competitors capable of
offering voice and broadband services include electric utilities, long distance carriers, microwave carriers,
wireless telephone system operators (such as cellular, PCS, and specialized mobile radio), and private
networks built by large end users. A continuing trend toward business combinations and alliances in the
telecommunications industry may create stronger competition for Optimum Lightpath and the Bresnan
CLECs.

Programming and Entertainmént .

Rainbow Media Holdings' programming networks operate in highly competitive markets. First, our
programming “networks compete with other programming networks to obtain distribution on cable

television systems and other multichannel video programming distribution systems, such as DBS, and

ultimately for viewing by each system's subscribers. .-Second, our programming networks compete with
other video programming distributors, including broadcasters and other programming entities, to secure
desired entertainment programming. In each of these markets, some of our competitors are large publicly
held companies that have greater financial resources than we do. In addition, Rainbow Media Holdings
competes with these entities for advertising revenue.

It is difficult to predict the future effect of technology on.many of the factors affecting Rainbow Media

- Holdings' competitive position.. For example, data compression technology has made it possible for most

vidéo programming distributors to increase their channel capacity, which may reduce the competition
among programming networks and broadcasters for channel space. On the other hand, the addition of
channel space could also increase competition for desired entertainment programming and ultimately, for
viewing by subscribers. As more channel space becomes available, the position of our programming
networks in the most favorable tiers of these distributors is an important goal. Additionally, video content
delivered directly to viewers over the Internet competes with our programming networks for viewership.

Distribution of Programming Networks

The business of distributing programming networks to cable television systems and other multichannel
video programming distributors is highly competitive. Our programming networks face competition from
other programming networks for the right to be carried by a particular cable television system or other
multichannel video programming distribution system, and for the right to be carried on the service tier
that will attract the mest subscribers. .Once our programming network is selected by a cable or other
multichannel video programming distribution system for carriage, that network competes for viewers not
only with the other channels available on the system, but also with off-air broadcast television, pay-per-
view channels and video-on-demand channels, as well as online services, mobile services, radio, print
media, motion picture theaters, DVDs, and other sources of information, sporting events and
entertainment: : : : : ‘ :

Important to our success in each area of competition Rainbow Media Holdings faces are the prices we
charge for our programming networks; the quantity, quality and variety of the programming offered on
our networks; and the effectiveness of our networks' marketing efforts. The competition for viewers in
the context of nonpremium programming networks directly correlates with the compe’atlon for advertising
revenues with each of our competltors : : -

Our ability to su'ccessﬁﬂly compete with other prbgramming networks for distribution may be hampered
because the cable television systems, DBS services or other systems through which we seek distribution

(16)



\

may be affiliated with other programming networks. In addition, because such affiliated cable television
systems or DBS services may have a substantial number of subscribers, the ability of such programming
networks to obtain distribution on affiliated cable television or DBS services may lead to increased
affiliation and advertising revenue for such networks because of their increased penetration compared to
our programming networks. Even: if such. affiliated cable television or DBS operators carry our
programming networks, there is no assurance that such cable television or DBS operators would not place
their affiliated programming network on a more desirable tier, thereby giving the affiliated programming
network a competitive advantage over our own.

New or existing prograrhming networks with affiliations to desired broadcasting networks like NBC,

~ ABC, CBS or FOX may also have a competitive advantage over our networks in obtaining distribution

through the "bundling" of agreements to carry those programming networks with the agreements giving
the cable television system or other distributor the right to carry a broadcast station affiliated with the
broadcasting network.

An important part of our strategy involves exploiting identified niches of the viewing audience that are
generally well-defined and limited in size. Rainbow Media Holdings has faced and will continue to face
increasing competition as other programming networks and onllne or other services are launched that seek
to serve the same or 51m11ar niches. :

Sources of Programming

We also compete with other programming networks to secure desired programming. Although some of
this programming is generated internally through our efforts in original programming, most of our
programming is obtained through agreements with other parties that have produced or own the rights to
such programming. Competition for this programming will increase as the number of programming
networks increases. Other programming networks that are affiliated with programming sources such-as
movie or television studios or film libraries may have a competitive advantage over us in this area.

Competition for Entertainment Programming Sources. With respect to the acquisition of entertainment
programming, such as syndicated programs and movies, which are not produced by or specifically for
programming networks, our competitors inciude national commercial broadcast television networks, local
commercial broadcast television. stations, the Public Broadcasting Service and local public television
stations, pay-per-view programs, and other programming networks. Some of these competitors have
exclusive contracts with motion picture studios or independent motion picture distributors or own film
libraries. Internet-based video content distributors may also emerge as competitors for the acquisition of
content or the rights to distribute content.

Competition for Advertising Revenue. The financial success of our programming businesses also depends
in part upon unpredictable and volatile factors beyond our control, such as viewer preferences, the
strength of the advertising market, the quality and appeal of the competing programming and the
availability of other entertainment activities. A shift in viewer preferences could cause our programming
to decline in popularity, which could cause a decline in advertising revenues and could jeopardize renewal
of our contracts with distributors. - A decline in available advertising expenditures by advertisers could
also cause a decline in advertising revenues regardless of a change in viewer preferences, especially from
increased competition by other programmers providing similar programming. In addition, our
competitors may have more -flexible programming arrangements, as well as greater volumes of
production, distribution and capital resources, and may be able to react more quickly to shifts in tastes and
interests. : :

Newsday -

Newsday operates in a highly competitive market, which may adversely affect advertising and circulation
revenues. Newsday faces significant competition for advertising revenue from a variety of media sources.
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The most direct source of competition is other newspapers that reach a similar audience in the same
geographic area. Newsday also faces competition from magazines, shopping - guides, yellow pages,

- websites, broadcast and cable television, radio and direct marketing; particularly if those media sources
provide advertising services that could substitute for those provided by Newsday within the same
geographic area. . Specialized websites for real estate, automobile and help wanted . advertising have
become increasingly competitive with our newspapers and websites for classified advertising and further
development of additional targeted websites is likely. ' SR

Newsday and the newspaper industry generally have also experienced significant declines in advertising
and circulation revenue. as circulation .and. readership levels continue to be adversely affected by
competition from new media.news formats  and less reliance on newspapers by some consumers,
particularly younger consumers, asa source .of news. A prolonged decline in circulation levels would
also have a material adverse effect on the rate and volume of advertising revenues. : :

Clearview Cinemas

Clearview Cinemas; as a smaller regional film exhibitor, competes with a number of large theater chains
and independent theaters with respect to acquiring licenses to films and attracting patrons. The principal
competitive factors in obtaining films from distributors include licensing terms, seating capacity, location,
prestige of the theater chain and of the particular theater, and quality of projection and sound equipment.
Most of our competitors are in a stronger competitive position than Clearview Cinemas based upon these
factors. We believe that the principal competitive factors in attracting film audiences are the availability
of marketable films, the location of theaters, theater comfort and environment, projection and sound
quality, 3D capability, level of service and ticket price. - The theater exhibition industry also faces
competition from other motion picture exhibition delivery systems, such as network, syndicated; on-
demand and pay television; DVD; and other home video systems; DVD by mail services such as Netflix
and Red Box and the availability of films over the Internet. : : '

Regulation

Cable Television

. B -l . . ’)c i - )
Our cable television systems are subject to extensive federal, state and local regulations. Our systems are
regulated “under congressionally imposed uniform national guidelines, first set in the Cable
Communications' Policy Act of 1984 and amended by the Cable Television Consumer Protection and
Competition Act of 1992 and the Telecommunications Act of 1996. - .

The following paragraphs describe the existing legal and regulatory requirements that are most significant
to our business today. ~ . ’

Franchising. The Federal Cable Act requires cable operators to obtain a franchise in order to provide
cable service. Regulatory responsibility for awarding franchises rests with state and local officials, who
also regulate other-aspects of the cable business such as system construction, customer service, and
approval of transfers of cable franchises. Federal law prohibits our franchising authorities from granting
an exclusive cable franchise to us, and they cannot unreasonably refuse to award an additional franchise
to compete with us. New York, New Jersey and Connecticut have enacted comprehensive cable
regulation statutes as well as consumer protection laws that are applicable to-cable operators and other
providers of video service. These laws also apply to video services offered by Verizon and AT&T. New
Jersey and Connecticut permit video franchises on a statewide and more streamlined basis. Verizon has
taken advantage of the statewide franchise in New Jersey and AT&T has taken advantage of the statewide
franchise in Connecticut. We are also eligible for streamlined franchising under these laws. We received
and are operating under a statewide franchise in Connecticut and in some parts of New Jersey. In New
York our systems are franchised by localities, subject to state-mandated franchise guidelines and state
approval. 'In Wyoming, Montana, Utah and Colorado, franchising is done at the local level. State and
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local franchising authority; however, must be exercised consistently with federal law. The Federal Cable
Act sets. limits on franchising authorities’ powers. . It restricts franchising authorities . from imposing

- franchise fees greater than 5% of gross revenues from the provision of cable television service..: It
prohibits franchising authorities from requiring us to carry specific programming services, and protects us
in seeking franchise renewals by limiting the factors a franchising authority may consider and requiring a
due process hearing before denial of renewal.

Rate Regulation. ''In some of our cable television systems, the rates for our basic service package are
subject to regulation by franchising authorities -in accordance with FCC rules. These franchising
authorities may also regulate the rates we charge for the installation and lease of the equipment used by
subscribers to receive the basic service package, including equipment that may also be used to receive
other packages. of programming, and the installation and monthly use of connections for additional
television sets. However, we are permitted to compute our regulated equipment rates by aggregating our.
costs of broad categories of equipment at the franchise, system, regional or company level..

Under federal law, rate regulation is eliminated if one of our cable television- systems is subject to
"effective competifion" from another multichannel video programming distributor. For our New York
metropolitan service area cable television systems, we have been successful in obtaining from the FCC
such an "effective competition" finding in the majority of our communities covering substantially all our
customer base. For our Bresnan Cable service area systems, we:-have requested an FCC confirmation that
we are not subject to rate regulation due to effective competition in the majority of our communities in
Wyoming, Montana; Colorado and Utah covering more than three quarters of our customer base in these
states. : : :

Must-Carry/Retransmission Consent. We are required by federal law to carry local broadcast stations
("must-carry"), or, at the option of a local broadcaster, to obtain the broadcaster's prior consent for
retransmission of its signal. A substantial number of local broadcast stations currently carried by our
cable television systems have elected to negotiate for retransmission consent. Even when our cable
television systems reach retransmission consent agreements with broadcast stations, the potential remains
for broadcast station carriage to be discontinued if such an agreement is not renewed following its
expiration. FCC rules require that we simulcast must-carry stations in analog as long as we carry any
programming in analog on our system. Those rules expire in 2012 unless extended.

In the wake of publicized disputes between several cable operators and broadcasters, several members of
Congress have expressed concern that current retransmission consent requirements and practices have had
a negative effect on consumers, and stated that it is time for Congress to reexamine those requirements.
Other members of Congress have suggested that binding arbitration may be an appropriate means of
resolving such disputes. The FCC has also announced its intent to propose changes to its rules govermng
retransmission consent negotlatlons

Ownership Limitations. Congress has required the FCC to set a national limit on the number of
subscribers a cable company can serve, and a limit.on the number of channels on a cable television
system that can be occupied by video programming services in which the operator of that system has an
attributable interest (the "channel occupancy rule"). The FCC established a national limit of 30% on the
number of multichannel video households that a single cable operator can serve, but that limit was
invalidated by a federal court in August 2009 and the FCC has not yet established a new limit. The FCC
is also reviewing its channel -occupancy rule, following a 2001 federal court dec151on that held
unconstitutional the FCC's prior rule estabhshlng a 40% limit.

Set Top Boxes. The FCC requires cable operators to allow consumers to connect televisions and other
consumer electronics equipment with a slot for a security card directly to digital cable television systems
to enable receipt of one-way digital programming without need for a set-top box. The FCC also requires
cable operators to separate security from non-security functions in new digital set-top boxes deployed on
or after July 1, 2007, in order to permit the manufacture and sale of these devices. by third parties. We
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meet this requirement by providing set top boxes with separable security. Additionally, the FCC recently
initiated a proceeding to examine whether it should take further steps to promote a retail market for cable
service navigation devices, including requirements to facilitate access to Internet-based video offerings
via- their television sets, which may entail further mandates in connection with the support and
deployment of set top boxes. : v ‘

PEG and Leased Access. Localities may require free access to public, educational or governmental
("PEG") channels"on our systems. In addition to providing PEG channels, we must make a limited
number of commercial leased access channels available to third parties (including parties with potentially
competitive video services) at regulated rates. ‘The FCC established a new formula for calculation of the
price we can charge for the use of leased access channels that could effectively require us to make at least
some leased access channels available at no charge, and established additional leased access customer
service standards and procedures for addressing complaints regarding alleged violations of the leased
access rules, but these rules were stayed by a federal court and were. also rejected by the Office of
Management and Budget. The FCC is deciding what action to take with regard to the challenged rules.
The FCC also sought comment on whether the cap on the rates we can charge leased access programmers
should also apply“to programmers transmitting predominantly -sales presentations or program length
commercials. : : :

Digitization of PEG and Other Channels. In order to efficiently use bandwidth and continue with the
ongoing process of migrating subscribers from analog to digital television technology, many cable
operators, including Cablevision, have changed the transmission formats they use to provide PEG or other
channels from analog to digital and have deleted duplicative analog versions of some channels. Some
municipalities in New York have challenged our digitization of PEG channels in State court and at the
Public Service Commission. The FCC is investigating cable operators’ digitization of PEG channels.
Some members of Congress have also expressed concern regarding channel digitization.. To date, we
have not been subject to any order. requiring us to reverse or modify our digitization of PEG or other
channels. While we believe that our digitization of channels complies with applicable law, we cannot
predict the outcome of these challenges and proceedings.

Tiering/-A la carte. In franchise areas not subject to effective competition, federal law requires us to
establish a "basic service" package consisting, at a minimum, of all local broadcast signals that we carry,
as well as, if the locality requests, all public, educational and governmental access programming carried
by our systems. All subscribers are required to purchase this tier as a condition of gaining access to any
other programming that a cable operator provides. We are also required to.carry leased access
programming on a tier that is available to more than fifty percent of our subscribers. Federal law does not
otherwise dictate the number or nature of programming services carried by a cable operator on each
service tier. See "Item 3. Legal Proceedings - Programming Litigation". : :

Some members of Congress have proposed requiring cable operators to offer programming services on an
unbundled basis rather than as part of a tier or to provide a greater array of tiers to give subscribers the
option of purchasing a more limited number of programming services. The FCC also has periodically
indicated an interest in requiring cable operators to offer programming services in this "a la carte"
manner.

Pole Attachments. The FCC has authority to regulate utility company rates for the rental of pole and
conduit space used by companies, including cable operators, to provide cable, telecommunications,
services, and Internet access services, unless states establish their own regulations in this area. With the
exception of Wyoming, Montana and Colorado, the states in which we operate have adopted such
regulations.  Utilities must provide nondiscriminatory access to any pole, conduit or rights-of-way
controlled by the utility. - :

The FCC is considering raising the rates that cable operators may be charged to attach their wires to
utility poles to provide Internet access service. While the states in which we operate have established
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their own rates (except for Wyoming, Montana and Colorado), such action by the FCC. could affect
regulation by the states. Moreover, state commissions may take actions to increase pole attachment rates. -

Program Access. The "program. access". provisions of the Federal Cable Act prohibit cable operators
from entering into exclusive distribution contracts for satellite-delivered video programming services in
which a cable operator holds an attributable interest, such as Rainbow Media Holdings' services, unless
the FCC first approves the exclusive arrangement. This prohibition is in effect until October 2012. The
“program access rules also prohibit a cable operator from unduly or improperly influencing the decision of
an affiliated satellite-delivered programmer to sell to an unaffiliated distributor and bar the programmer
from discriminating in the prices, terms, and conditions of sale of a programming service.

‘

The FCC recently adopted an order extending the program access rules to terrestrially-delivered
programming created by cable operator-affiliated programmers. We have challenged this order in federal
court. The new rules could compel the licensing of such programming in response to a complaint by a
multichannel video programming distributor. A successful complaint by a competitor against Cablevision
or an affiliated programming entity may require the Company to relinquish exclusive rights to some or all
of the programming to which we currently enjoy exclusive distribution. Prior to the adoption of this
order, Verizon and AT&T had each filed a program access complaint at the FCC against us and Madison
Square Garden challenging their respective lack of access to our terrestrially-delivered HD programming
of the MSG networks. -DISH Network has filed a program access complaint with the FCC against us and
Madison Square Garden alleging, among other things, that we influenced Madison Square Garden to offer
terms and conditions to DISH Network that were unfair: Those complaints remain pending before the
FCC. We are vigorously contesting these complaints.

Program Carriage. The FCC's program carriage rules govern disputes between cable operators. and
programming services over the terms of carriage. We may not require a programming service to grant us
a financial interest or exclusive carriage rights as a condition of its carriage on our cable television
systems, and we may not discriminate against programming services in the terms and conditions of
carriage on the basis of their affiliation or nonaffiliation with us.

In 2007; the FCC proposed changes to its program carriage rules, which govern disputes between
programmers and distributors over carriage terms, including a proposal to require programmers and
distributors to enter into "last best offer" style arbitration when they cannot reach agreement over carriage
terms. The Commission has not taken any action on this proposal. In addition, several states are also
considering or have considered legislation that would -mandate such arbitration for carriage disputes.
None of the states in which we operate have adopted such legislation. \

Exclusive Access to Multitenant Buildings. The FCC has prohibited cable operators from entering into or
enforcing agreements with owners of multitenant buildings under which the operator is the only provider
of multichannel video service with access to the building. The FCC is considering whether to extend
these prohibitions to exclusive marketing and bulk sales arrangements.

Privacy. In the course of providing service, we collect certain-personally identifiable information about
our subscribers. Our collection and use of this information is subject to a variety of Federal and state
privacy requirements, including those imposed specifically on cable operators by the Communications
Act. The Communications Act requires a cable operator to give each subscriber annual written notice of
the personally identifiable information that will be collected and the manner in which it is used, and sets
limits, subject to certain exceptions, on our disclosure of that information to third parties. As cable
operators begin to provide interactive and other advanced services, additional privacy considerations may
arise. Congress, the Federal Trade Commission, and the U.S. Department of Commerce are all
considering whether to adopt regulations that would govern the collection, use, and disclosure of
subscriber information in connection with the delivery of advertising to consumers that is customized to
their interests. These efforts are currently focused on the privacy implications of online advertising.
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Other Regulation. We are also subject to various other regulations, including the blackout of certain
network, sports and syndicated programming; prohibitions on transmitting obscene programming; and
limitations on telemarketing practices and the sending of unsolicited commercial e-mail and fax
messages. The FCC also retains the authority to promulgate any additional rules necessary to promote
diversity of information sources at such time as it determines that cable television systems with 36 or
more activated channels are available to.70 percent of households within the United States and-subscribed
to by 70 percent of the households to which such systems are available. .

The FCC regulates us in such aréas as technical standards, and emergency alerts. The FCC is also tasked
by Congress to promote compatibility between cable television systems and other consumer electronic
equlpment The FCC is currently reviewing proposed standards for compat1b111ty of d1g1ta1 equlpment

The FCC also imposes restrictions on our origination cablecastmg channels and imposes rules governing
political broadcasts; ownership and control of cable home wiring in single family residences and multiple
dwelling units; closed captioning on networks we carry; and limitations on advertising contained in
children's programming that we carry. Additionally, the 21 Century Communications and Video
Accessibility Act of 2010 (the "Accessibility Act") reimposed video descnptlon requirements on some
networks we carry. :

The FCC requires us to pay annual "regulatory fees" that we may pass on to subscribers. “Other fees are
assessed for the FCC licenses we hold for business radio, cable television relay systems and earth
stations. These fees may not be collected from our subscribers. ‘

Federal Copyright- Regulation. We are required to pay copyright royalty fees to receive a statutory
compulsory license to carry broadcast television signals. - The U.S. Copyright Office has increased our
royalty fees from time to time and has; at times, recommended to Congress changes in the statutory
compulsory licenses for cable television carriage of broadcast signals. Such changes, if made, could
adversely affect the ability of our cable television systems to obtam such programming, and could
increase the cost of such programming,. : . : :

High-Speed Data

Regulatory Classification. Broadband Internet access services are classified by the FCC as "information
services" for regulatory purposes. The FCC has traditionally subjected -information services to a lesser
degree of regulation than "telecommunications services,” which are offered.to the public for a fee on a
common catrier basis. Some parties have asked the FCC to reverse this determination and classify
broadband Internet access services as "telecommunications services." The FCC thus far has declined to
do so. If the FCC changes the classification of these services, our high speed data service could be
subject to substantially greater regulation.

Access Obligations and "Net Neutrality.” — In December 2010, the FCC adopted a net neutrality
framework applicable to broadband Internet access service that prohibits wireline broadband providers
from blocking lawful content, applications, services, or<non-harmful devices, subject to reasonable
network management as defined by the rules; bars such providers from unreasonably discriminating in
transmitting lawful network traffic over a consumer's broadband Internet access service; and requires
them to disclose information about their broadband Internet access service and their network management
practices. These rules will go into effect later this year. The rules have been challenged in federal court.
Some parties have advocated that the FCC also require broadband providers to make transmission
capacity available to third parties on a resale basis, but the FCC thus far has declined to do so.

Access For Persons With Disabilities. The Accessibility Act expanded requirements for accessibility to

"advanced communications services," such as electronic messaging and interoperable video conferencing,
and extended closed captioning requirements to IP-enabled services. :
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Other Regulation. Currently, the Communications' Act's limitations on our collection and disclosure of
cable subscribers' personal information also apply with respect to broadband Internet access service
-provided by cable operators. Broadband Internet access service is also subject to other federal and state
privacy laws applicable to electronic communications. Additionally, providers of broadband Internet
access services must comply with the Communications Assistance for Law Enforcement Act ("CALEA"),
which requires providers to make their services and facilities -accessible for law enforcement intercept
requests. Various other federal and state laws apply to providers of services that are accessible through
broadband Internet access service, including copyright laws, prohibitions on obscenity, and a ban on
unsolicited commercial e-mail. Online content provided by Cablevision is also subject to these laws.

Other forms of regulation of high-speed Internet access service currently being considered by the FCC,
Congress or state legislatures include consumer protection requirements; additional privacy obligations,
as noted above; consumer service standards; requirements to contribute to universal service programs;
and requirements to protect personally identifiable customer data from theft. -

VoIP o

The regulatory obligations of VoIP services are the subject of periodic examination and review by FCC,
Congress, and state public service commissions. In 2004, for instance, the FCC initiated a generic
rulemaking proceeding concerning the legal and regulatory implications of IP-based services, including
VoIP services. The FCC has determined that VoIP services with certain characteristics, including cable-
provided VoIP services, are interstate services subject to federal rather than state jurisdiction. The FCC's
determination was upheld by a federal court of appeals although the court found that the FCC's order did
not squarely address the classification of cable-provided VoIP services. Although the FCC has not
concluded its generic rulemaking proceeding, it has applied some regulations to VoIP service providers
that have certain characteristics (these services are known as "interconnected VoIP services"). Some
states have-asserted the right to regulate cable VoIP service, including imposing fees to support state
universal service programs, on the theory that in-state calls can be accurately distinguished from interstate
calls. .

Universal Service. - Interconnected VoIP services must contribute to the federal fund used to subsidize -
voice services provided to low income households and rural areas and other communications services
provided to schools, libraries, and rural health care providers (the "universal service fund"). The amount
of universal service contribution for interconnected VoIP service providers is based on a percentage of
revenues earned from end user interstate services. We allocate our end user revenues and remit payments
to the universal service fund in accordance with the FCC order. The FCC's application of universal
service to interconnected VoIP providers was upheld by a federal court. The FCC recently released an
order concluding that states may impose state universal service fees on.certain types of VoIP providers,
which may include cable VoIP prov1ders The FCC is considering changes to its federal universal service
fund programs. -

Local Number Portability. The FCC requires interconnected VoIP service providers and their
"numbering partners" ensure that their customers have the ability to port their telephone numbers when
changing providers to or from the interconnected VoIP service. The FCC also clarified that local
exchange carriers and commercial mobile radio service providers have an obligation to port numbers to
interconnected VolIP service providers upon a valid port request. Interconnected VoIP service providers
are also required to-contribute to federal funds to meet the shared costs of local number portability
("LNP") and the costs of North American Numbering Plan Administration.

The FCC is reviewing the 1mplementat1on of LNP for 1nterconnected VoIP services, including whether.all
current numbering requiremer'lts should be extended to interconnected VoIP services. The FCC has also
adopted new rules requiring providers to port telephone numbers for residential customers within 24
hours. ‘ :
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Intercarrier Compensation. As part of its National Broadband Plan that Congress directed the FCC to
develop, the agency is currently determining whether to revise the'current regime governing payments
among providers of voice services for the exchange of calls between and among different networks
("intercarrier compensation"), including whether and under what terms to. extend this regime to VoIP
traffic. There are currently a number of disputes in the industry regarding the application of traditional
access charges to interconnected VoIP traffic. The unsettled nature of VoIP's regulatory status has
created uncertainty regarding the amounts that VolP pr0v1ders must pay and may charge for the exchange
of traffic with other networks.

Other Regulation. Interconnected VoIP service providers are required to provide enhanced 911
emergency services to their: customers; protect customer proprietary network information from
unauthorized disclosure to third parties; comply with disabilities access requirements and service
discontinuance obligations; and pay regulatory fees to support the FCC. Interconnected VoIP service
providers are also required to be compliant with CALEA standards and with federal and state regulations
on telemarketing and the sending of unsolicited commercial e-mail and fax messages.

Other Services

We may provide other services and features over our cable television systens, such as games and
interactive advertising, that may be subject to a range of federal, state, and local laws such as privacy and
consumer protection regulations. 'We also maintain various websites that provide information and content
regarding our businesses and offer merchandise for sale. The operation of these websites is also subject
to a similar range of regulations. :

Optimum Lightpath and the Bresnan CLECs : : ‘ -

The Telecommunications Act of 1996 was enacted to remove bartiers to entry in the local telephone
market that continues to be dominated by the Bell Operating Companies ("BOCs") and other ILECs by
preempting state and local laws that restrict competition and by requiring ILECs to provide competitors,
such as cable operators and long distance companies, with nondiscriminatory access and interconnection
to the BOC and ILEC networks and access to certain portions of their communications networks (known
as network elements) at cost-based rates. The 1996 Telecommunications Act entitles our Optimum
Lightpath and the Bresnan CLEC subsidiaries to certain rights, but as telecommunications carriers, it also
subjects them to regulation by the FCC and the states. Their designation as telecommunications carriers
also results in other regulations that may affect them and the services they offer.

Interconnection and Intercarrier Compensation. - The 1996 Telecommunications Act requires
telecommunications carriers to interconnect directly or indirectly with other telecommunications carriers.
Under the FCC's intercarrier compensation rules, Optimum Lightpath and the Bresnan CLECs are
entitled, in some cases, to compensation from carriers when they terminate their originating calls on their
networks and in other cases are required to compensate another carrier for utilizing that carrier's network
to terminate traffic. The FCC has adopted limits on the amounts of compensation that may be charged for
certain types of traffic. As noted above, the FCC is considering revising its intercarrier compensation
rules. : s

Universal Service. Optimum Lightpath and the Bresnan CLECs are required to contribute to federal and
state universal service funds. Currently, the FCC assesses them for payments and other subsidies on the
basis of a percentage of interstate revenue they receive from certain customers. The FCC has placed
limits on the mark-up carriers may place on the universal service line items on their customer bills.
Optimum Lightpath is required to contribute to the New York Targeted Accessibility Fund ("TAF"),
which includes state support for universal service. State universal service funds have not been established
in other states in which Optimum Lightpath operates. The Bresnan CLECs are required to contribute to
state universal service funds in Colorado, Utah and Wyoming. No state universal service fund has been
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established in Montana. As noted above, the FCC is considering changes to its federal universal service
fund programs. : :
Other Regulation. Optimum Lightpath and the Bresnan CLECS are also subJect to other FCC
requirements in connection with the interstate long distance services they provide, including protecting
customer propnetary network information from unauthorized disclosure to third parties; meeting certain
notice requ1rements in the event of service termination; compliance with disabilities access requirements;
compliance with CALEA standards; the payment of fees to fund local number portability administration
and the North American Numbering Plan; and the payment of regulatory fees to support the FCC. Their
communications with their customers are also subject to FCC, Federal Trade Commission, and state
regulations on telemarketing and the sending of unsolicited commercial e-mail and fax messages.

State Regulation. Optimum Lightpath and the Bresnan CLECs are also subject to regulation by the state
commissions in each state in which they provide service. In order to provide service, they must seek
approval from the state regulatory commission or be registered to provide service in each state in which
they operate and may at times require local approval to construct facilities. Optimum Lightpath is
currently authorized and provides service in New. York, Connecticut and New J ersey; the Bresnan CLECs
are currently authorized or registered and provide service in Colorado, Montana, Utah, and Wyoming.
Regulatory obligations vary from state to state and include some or all of the following requirements:
filing tariffs (rates, terms and conditions); filing operational, financial, and customer service reports;
seeking approval to transfer the assets or capital stock of the telephone company;.seeking approval to
issue stocks, bonds and other forms of indebtedness of the telephone company; reporting customer service
and quality of service requirements; making contributions to state universal service support programs;
geographic build-out; and other matters relating to competition.

Programming and Entertainment -

Cable television programming networks, such as those owned by Rainbow Media Holdings, are regulated
by the FCC in certain respects if they are affiliated with a cable television system operator like
Cablevision. Other FCC regulations, although imposed on cable television operators and satelhte
operators affect programming networks indirectly. -

Closed Captioning and Adverfising Restrictions on Children’s Programming. Certain of Rainbow Media
Holdings' networks must provide closed-captioning of programming for the hearing impaired, and any of
its programming and associated Internet websites intended primarily for children 12 years of age and
under must comply with certain limits on advertising.

Obscenity Restrictions. -Cable operators and other distributors are prohibited from transmitting obscene
programming, and our affiliation agreements generally require us to refrain from including such
programming on our networks.

Program Access. The "program access" provisions of the Federal Cable Act generally require us to make
Rainbow Media Holdings' satellite-delivered video programming available to. competing multichannel
video programming providers, such as DBS providers and telephone companies, on nondiscriminatory
prices, terms and conditions, subject to certain exceptions specified in the statute and the FCC's rules.
Under FCC rules in effect until October 2012, Rainbow Media Holdings cannot have exclusive contracts
with cable operators for these services.

The FCC recently extended the program access rules to terrestrially-delivered programming created by

cable operator-affiliated programmers such as Rainbow Media Holdings. Cablevision has challenged this

order in federal court. The new rules would compel the licensing of such programming in response to a

complaint by a multichannel video programming distributor if the complainant can demonstrate that the

e lack of such programming, undue influence by the cable operator affiliate, or discrimination in the price,
e terms, or conditions for such programming significantly hinders or prevents the distributor from

(25)



providing satellite cable programming. These new rules could require Rainbow Media Holdings to make
terrestrial programming services, if any, available to competing multichannel video. programming
providers on nondiscriminatory prices, terms and conditions.

In 2007, the FCC sought public comment on a proposal to allow-a cable operator to petition for repeal of
the. exclusivity- ban prior.to 2012 with respect to programming it owns, in markets where the cable
operator faces competition .from other video -distributors;: revisions to the program access complaint
procedures; and whether cable programming networks require programming distributors to purchase and
carry undesired programming in return for the right to carry desired programming and, if so, whether such
arrangements should be proh1b1ted The FCC has taken no action on these proposals : :

Effect of "Must-Carry” Requzrements The FCC‘S 1mplementat10n of the statutory must—carry"

obligations requires cable and DBS operators to glve broadcasters preferential access to channel space.
This reduces the amount of channel space that is available for carr1age of Ralnbow Medla Holdings'
networks by cable telev131on systems and DBS operators -

Satellzte Carriage. All satelhte carriers must under federal law offer their service to deliver Rainbow
Media- Holdings and its competitor programming networks on-.a nondiscriminatory basis (including by
means of a lottery). A satellite carrier cannot unreasonably discriminate against any customer in its
charges or conditions. of carriage. Numerous competing satellite services today provide transponders that
Rainbow Media Holdmgs could use to dehver its programmmg networks. -

Wireless Llcenses

A wholly-owned subsidiary of Bresnan Cable holds three licenses that permit it to provide wireless
communications services in the 700 MHz frequency band. We have not yet determined what services we
may offer using these licenses. Depending on the service or services we decide to provide using these
licenses, we will be subject to the applicable FCC rules. Additionally, the Company is required to
provide signal coverage and offer service to at least 35% of the geographic area covered by its licenses by
June 13, 2013 and at least 70% of the geographic-area covered by its licenses by June 13, 2019, when the
licenses expire. If the Company fails to meet the 2013 coverage requirement its license term will be
reduced by two years to June 13, 2017. If the Company fails to meet its end-of-term coverage
requlrement it W111 lose the unused portion of the affected hcense »

Employees and Labor Relations

As of December 31, 2010, we had 16,350 futl-time; 1,788 part-time and 927 temporary employees of
which 578, 646 and 47, respectively, were covered under collective bargaining agreements. We believe
that our relations with employees are satisfactory. : :

Available Information and Website

We make available free of charge, through our investor relations section at our website,
hitp://www.cablevision.com/investor/index.jsp, our Form 10-K; Form:10-Q and Form 8-K reports and all
amendments to those reports as soon as reasonably practicable after such material is electromcally filed
with or furnished to the U.S. Securities and Exchange Commission ("SEC")

The public may read and copy any materials the Company files with the SEC at the SEC's Publlc
Reference Room at 100 F Street, N.E., Washington, DC 20549. In addition, -the public may -obtain

" information on the operation of the Pubhc Reference-Room by calling the SEC at 1-800-SEC-0330. - The

SEC maintains an Internet site that .contains reports; proxy and. iriformation statements, and other
information regarding issuers that file electronically with the SEC at its web site http://www.sec.gov.
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Item 1A. Risk Factors

- The financial markets are subject to volatility and disruptions, which have in the past, and may in the
Suture, adversely affect our business, including by affecting the cost. of new capital, our ability to
refinance our scheduled debt maturities and meet our other obligations as they come due. The
economic downturn has adversely affected our business and may continue to do so.

The capital and credit markets experience volatility and disruption: In the fourth quarter of 2008, the
volatility and disruption reached extreme levels. At times, the markets have exerted extreme downward
pressure on stock prices and upward pressure on the cost of new debt capital and have severely restricted
credit availability for most issuers. ‘ , :

The market disruptions have been accompanied by a broader economic. downturn, which has led to lower
demand for our products, such as cable television services and entertainment, as well as lower levels of
television and newspaper advertising, and increased incidence of -customers' inability to pay for the
services we provide. Continuation or worsening of these- conditions may further adversely impact our
results of operations, cash flows and financial position. : : :

We rely on the capital markets, particularly for offerings of debt securities, as well as the credit markets,
to meet our financial commitments and liquidity needs. Disruptions and/or volatility in the capital and
credit markets could adversely affect our ability to refinance on satisfactory terms, or at all, our scheduled
debt maturities and could adversely affect our ability to draw on our revolving credit facilities.

A continuation or worsening of the economic downturn may impact our ability to comply with the
covenants and restrictions. in our indentures, credit facilities and agreements governing our. other
indebtedness and may impact our ability to pay our indebtedness as it comes due. If we do not repay our
debt obligations when they become due and do not otherwise comply with the covenants and restrictions
in,our indentures, credit facilities and agreements governing our other indebtedness, we would be in
default under those agreements, and the debt incurred under those agreements could then be declared
immediately due and payable. In addition, any default under our indentures, credit facilities or
agreements governing our other indebtedness could lead to-an acceleration of debt under other debt
instruments that contain cross acceleration or cross-default provisions. If the indebtedness under our
indentures, credit facilities and our. other debt instruments were accelerated, we would not have sufficient
assets to repay amounts due thereunder. To avoid a default, we could be required to defer capital
expenditures, sell assets, seek strategic investments from third parties or reduce or eliminate dividend
payments and stock repurchases or other discretionary uses of cash. - However, if such measures were to
become necessary, there can be no assurance that we would be able to sell sufficient assets or raise
strategic investment capital sufficient to meet our scheduled debt maturities as they come due. In
addition, any significant reduction in necessary capital expenditures could adversely affect our ability to
retain our existing customer base and obtain new customers which would adversely affect our future
operating results, cash flows and financial position. ' » :

Disruptions in the capi'tﬂalvand credit markets can also result in higher interest rates.on publicly issued debt
securities and increased costs under credit facilities. Such disruptions would increase our interest
expense, adversely affecting our results of operations and financial position. . -

Our access to funds under our revolving credit facilities is dependent on the ability of the financial
institutions that are parties to those facilities to meet' their funding commitments. Those financial
institutions may not be able to meet their funding commitments if they experience shortages of capital and
liquidity or if they experience excessive volumes of borrowing requests within a short period of time.
Moreover, the obligations of the financial institutions under our revolving credit facilities are several and
not joint and; as a result, a funding default by one or more institutions does not need to be made up by the
others. -
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Longer term, volatility and disruptions in the capital and credit markets as a result of uncertainty,
changing or increased regulation of financial institutions, reduced alternatives or failures of significant
financial institutions could adversely affect our access to the liquidity needed for our businesses. Such
disruptions could require us to take measures to conserve cash until the markets stabilize or until
alternative credit arrangements or other funding for our business needs can be arranged.

We have substantial mdebtedness and we are hzghly leveraged, which reduces our capability to
withstand adverse developments or busmess conditions.

We have incurred substantial amounts of indebtedness to finance operations, to upgrade our cable plant
and acquire other cable television systems, programming networks, sources of programming and other
businesses. We also have incurred substantial indebtedness in order to offer our new or upgraded services
to our current and potential customers and to pursue activities outside our core businesses such as our
acquisitions of an electronics retailer, Clearview Cinemas, Newsday and our development of Rainbow
DBS.-In 2006, CSC Holdings incurred $3.5 billion of debt, approximately $3.0 billion of which was
distributed to Cablevision to fund a $10 per share dividend on its common stock and approximately
$414 million of which was used to repay existing indebtedness, including interest, fees and expenses. In
December 2010, we incurred approximately $1.4 billion of indebtedness to finance our acquisition of
Bresnan Cable. We may continue to incur substantial amounts of debt in the future. At December 31,
2010, our total indebtedness aggregated approximately $12.8 billion. Because of our substantial
indebtedness, we are highly leveraged and we will continue to be highly leveraged. This means that our
payments on our borrowings are significant in relation to our revenues and cash flow. This leverage
exposes us to significant risk in the event of downturns in our businesses (whether through competitive
pressures or otherwise), in our industries or in the economy generally, because although our cash flows
would decrease in this scenario, our required payments in respect of indebtedness would not. -

We have in past periods incurred substantial losses from continuing operations, we have a significant
stockholders' deficiency, and we may in the future incur net losses which could be substanttal which
may reduce our abtlzty to raise needed capital. :

We have in the past reported lo‘sses from continuing operations and we may in the future incur significant
operating losses. Significant operating losses may limit our ability to raise needed financing, or to do so
on favorable terms, as such losses could be taken into account by the organizations that issue investment
ratmgs on our 1ndebtedness

A lowering or withdrawal of the ratzngs asszgned to our debt securities by ratzngs agenczes may further
increase our future borrowmg costs and reduce our access to capital.

The debt ratings for our notes are below the "investment grade" category, Wthh results in hlgher
borrowing costs as well as a reduced pool of potential purchasers of our debt as some investors will not
purchase debt securities that are not rated in an investment grade rating category. In addition, there can
be no assurance that any rating assigned will remain for any given period of time or that a rating will not
be ‘lowered or withdrawn entirely by a rating agency, if in that rating agency's judgment, future
circumstances relating to the basis of the rating, such as adverse changes, so warrant. A lowering or
withdrawal of a rating may further increase our future borrowing costs and reduce our access to capital.
Our ability to meet our obligations under our indebtedness may be restrzcted by limitations on our
subsidiaries’' ability to send us funds. :

Cablevision's sole subsidiary is CSC Holdings. CSC Holdings' principal subsidiaries include various
entities that own cable television systems and interests in programming networks. Cablevision's ability to
pay interest on and repay principal of its outstanding indebtedness is dependent upon the operations of
CSC Holdmgs and its subsidiaries and the distributions or other payments of the cash they generate to
Cablevision in the form of distributions, loans or advances. Similarly, CSC Holdings' ability to pay
interest and principal on its indebtedness is dependent in part on distributions from its subsidiaries. The
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Company's subsidiaries are separate and distinct legal entities and have no obligation, contingent or
otherwise, to pay any amounts due on the Company's indebtedness or to make any funds available to the

-Company to do so. Rainbow National Services LLC, which we refer to as RNS, and Bresnan Cable are
each a party to a credit agreement and indentures that contain various financial and operating covenants
that restrict the payment of dividends or other distributions. In addition, Newsday LLC is a party to a
credit agreement that contains various financial and operating covenants that restrict the payment of
dividends or other distributions. In addition, our subsidiaries' creditors, including trade creditors; in the
event of a liquidation or reorganization of any subsidiary, would be entitled to a claim on the assets of
such subsidiaries, including any asséts transferred to those subsidiaries, prior to any of our claims as a
stockholder and those creditors are likely to be paid in full before any distribution is made to us. To the
extent that we are a creditor of a subsidiary, our claims could be subordinated to any security interest in
the assets of that subsidiary and/or any indebtedness of that subsidiary senior to that held by us.

Our ability to incur debt and the use of our funds are limited by significant restrictive covenants in
financing agreements.

Our credit facilities and debt instruments contain various financial and operating covenants that, among
other things, require the maintenance of financial ratios and restrict the relevant borrower's ability to incur
debt from other sources and to use funds for various purposes, including investments in some
subsidiaries. Violation of these covenants could result in a default that would permit the parties who have
lent money under such credit facilities and such other debt instruments to:

e - restrict the ability to borrow undrawn funds under such credit facilities, and
» require the immediate repayment of the borrowings thereunder.

These events would be likely to have a material adverse effect on the value of our debt and equity
securities. ' '

We will need to raise significant amounts of funding over the next several years to fund capital
expenditures, repay existing obligations and meet other obligations and the failure to do so successfully
could adversely affect our business. We may also engage in extraordinary transactions that involve the
incurrence of large amounts of debt. '

Our business is very capital intensive. Operating and maintaining our cable television plant requires
significant amounts of cash payments to third parties. Capital expenditures for our businesses were
$840.5 million, $750.9 million and $853.9 million, in 2010, 2009 and 2008, respectively, and primarily
include payments for consumer premises equipment, such as new digital video cable boxes and modems,
as well as infrastructure and capital expenditures related to our cable and Optimum Lightpath
telecommunications networks, in addition to the capital requirements of our other businesses. We expect
these capital expenditures to continue to be significant over the next several years, as we continue to
market our services such as digital video, high-speed data and voice (including enhancements to our
service offerings such as WiFi) to our customers. Some of our subsidiaries have substantial future capital
commitments in the form of long-term contracts that require substantial payments over a long period of
time. For example, our various program rights obligations almost always involve multi-year contracts
that are difficult and expensive to terminate. We will not be able to generate sufficient cash internally to
fund anticipated capital expenditures, meet these obligations and repay our indebtedness at maturity.
Accordingly, we will have to do one or more of the following:

* refinance existing obligations to extend maturities,

e raise additional capital, through debt or equity issuances or both,
¢ cancel or scale back current and future spending programs, or

e sell assets or interests in one or more of our businesses.
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However, you should not assume that we will be able to refinance existing obligations or raise any
required additional capital or to do so on favorable terms. Borrowing costs related to future capital
raising activities may be significantly higher than our current borrowing costs and we may not be able to
raise additional capital on favorable terms, or at all, if unsettled conditions in financial markets continue
to exist. If we are unable to pursue our current and future spending programs, we may.: be forced to cancel
or scale back those programs. Our choice of which spending programs to cancel or reduce may be
limited. Failure to successfully pursue our capital expenditure and other spending plans could materially
and adversely affect our ability to compete effectively. It is possible that in the future we may also
engage in extraordinary transactions and such transactions could result in the incurrence of substantial
additional indebtedness.
Our financial performance may be harmed by the significant and credible risks of competition in our
Telecommunications Services segment.

Competition in our various business segments could adversely affect our business and financial results
and our ability to service our debt. This risk is heightened by the rapid technological change inherent in
our business and the need to acquire, develop and adopt new technology to differentiate our products and
services from our competitors. We may need to anticipate far in advance which technology we should
use for the development of new products and services or the enhancement of "existing products and
services. In addition, changes in the regulatory and legislative environments may result in changes to the
competitive landscape.

Our cable television systems compete with a variety of video programming distribution systems,
including broadcast television stations, direct broadcast satellite. systems, incumbent telephone
companies, satellite master antenna television systems, open video system operators like RCN. In our
New York metropolitan service area, we face intense competition from two incumbent telephone
companies, Verizon and AT&T, which offer video programming in addition to their voice and high-speed
Internet access services, and compete across all of our telecommunications products. Verizon has
constructed fiber to the home network plant that passes a significant number of households in our New
York metropolitan service area (currently approximately 40% of the households according to our
estimates). Verizon has obtained authority to provide video service (it already has or needs no authorlty
to provide phone and data services) for a majority of these homes passed, on a statewide basis in New
Jersey and in numerous local franchises in New York, and all of New York City and in a small portlon of
Connecticut. AT&T offers video service in competition with us in most of our Connecticut service area.
Each of these companies has significantly greater financial resources than we do. The attractive
demographics of our New York metropolitan service territory make this region a desirable location for
investment in video distribution technologies by these companies. This intense competition affects our
ability to add or retain customers and could lead to pressure upon our pricing of telecommunications
services and our ability to expand services purchased by our customers. Cable television systems also
compete with the entities that make digital video recorded movies and programs available for home rental
or sale. Video competition to cable television systems is also possible from the delivery of video content
over the Internet directly to subscribers and via wireless technologies. Cellular phone providers have also
begun to offer video content for viewing on wireless handsets.

Our high-speed data offering to consumers faces intense competition from other providers of high-speed
Internet access including services offered by local telephone providers such as Verizon, AT&T, Qwest
and CenturyLink. Qwest is being acquired by CenturyLink, subject to regulatory approval. In addition,
DBS providers have tested the use of certain spectrum to offer satellite-based high-speed data services.
Cellular phone providers are also increasing the speeds of their Internet access offerings, and the FCC has
made other radio spectrum available for wireless high-speed Internet access.
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Our voice service offerings to consumers face intense competition from other providers of voice services,
including carriers such as Verizon, AT&T and Qwest and other competitive providers of voice services,
-as well as VoIP providers like Vonage. '

Optimum Lightpath also competes with Verizon, AT&T and other competitive local exchange carriers
and long distance companies. To the extent these competitors decide to reduce their prices, future success
of our Optimum Lightpath business may be negatively impacted. The trend in business communications
has been shifting from a wired voice medium to a wireless data medium. This trend could also negatively
impact the future growth of Optimum Lightpath if it were to accelerate. :

The success of our programming businesses depends upon the availability of programming that is
adequate in quantity and quality, and our ability to obtain carriage of that programming. '

Rainbow Media Holdings' programming networks compete in two highly competitive markets. First, our
programming networks compete with other programming networks to obtain distribution on cable
television systems .and other multichannel video distribution services. Second, the success of our
programming -businesses depends upon the availability of programming that is adequate in quantity and
quality. In particular, the national programming networks depend upon the availability of films and
television programming in their niche markets. '

The national programming networks are parties to film rights agreements giving the networks the right to
exhibit the licensed films during specified window periods. These rights agreements expire -at varying
times and may be terminated by the other party if we are not in compliance with the terms of the
agreement. In addition, our programming businesses are parties to affiliation agreements with distributors
that require those programming businesses to deliver programming that meets certain standards. To the
extent that we do not or are not able to satisfy the quantity, quality or content standards set forth in our
affiliation agreements, operators may have the right to terminate those affiliation agreements. We cannot
assure you that our programming businesses will ultimately be successful in negotiating renewals of their
rights, program supply or affiliation agreements or in negotiating adequate substitute rights, program
supply or affiliation agreements in the event that their rights, program supply or affiliation agreements
expire or are terminated. '

Our Newsday business has suffered operating losses historically and such losses could continue in the
Sfuture. :

Newsday suffered operating losses of $12.6 million for each of the years ended December 31, 2010 and
2009 and $403.3 million for the period July 30, 2008 through December 31, 2008, which included
impairments of goodwill, indefinite-lived intangible assets, and certain long-lived intangible assets of
$7.8 million, $2.0 million, and $402.4 million in 2010, 2009 and 2008, respectively. Operating losses
could continue in the future. In connection with the formation of a company through which we have an
approximate 97.2% interest in Newsday, its ‘subsidiary, Newsday LLC incurred $650.0 million of
indebtedness under a senior secured credit facility and $630.0 million of the proceeds of these borrowings
were paid to Newsday's former owner, Tribune Company. These borrowings are guaranteed by CSC
Holdings. In-addition, at December 31, 2010, Newsday Holdings LLC held $753.7 million aggregate
principal amount of senior notes issued by Cablevision. Newsday LLC has agreed that it will hold
Cablevision, CSC Holdings, or RNS senior notes or cash balances in excess of the amount of borrowings
outstanding under its senior secured credit facility until it matures.

Demand for advertising, increased competition and declines in circulation affect Newsday.
A majority of the revenues of our Newsday business are from advertising. Expenditures by advertisers

generally reflect economic conditions and declines in national and local economic conditions: affect
demand for advertising and the levels of advertising revenue for Newsday.
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Newsday operates in a highly competitive market which may adversely affect advertising and circulation
revenues. Newsday faces significant competition for advertising revenue from a variety of'media sources.
The most direct source of competition is other newspapers that reach a similar audience in the same
geographic area. Newsday also faces competition from magazines, shopping guides, yellow pages,
websites, broadcast and cable television, radio and direct marketing; particularly if those media sources
provide advertising services that could substitute for those provided by Newsday. within the same
geographic area. . Specialized websites for real estate, automobile and help wanted advertising have
become increasingly competitive with our newspapers and websites for classified advertising and further
development of additional targeted websites is likely.

Newsday and the newspaper industry generally have also experienced significant declines in advertising
and circulation revenue as circulation and readership levels continue to be adversely affected by
competition from new media news formats and less reliance on newspapers by some consumers as a
source of news, particularly younger consumers. A prolonged decline in-circulation would have a
material adverse effect on the rate and volume of advertising revenues.

A significant amount of our book value consists of intangible assets that may not generate cash in the
event of a voluntary or involuntary sale. B A

At December 31, 2010, we reported $8.8 billion of consolidated total assets, of which $2.5 billion were
intangible. Intangible assets include franchises from city and county governments to operate cable
television systems, -affiliation agreements, and goodwill. While we believe that the carrying values of our
intangible assets are recoverable, you should not assume that we would receive any cash from the
voluntary or involuntary sale of these intangible assets, particularly if we were not continuing ‘as an
operating business. We urge you to read carefully our consolidated financial statements contained herein,
which provide more detailed information about these intangible assets.

Programming costs of our cable television systems are increasing and we may not have the ability to
pass these increases on to our subscribers. . S

Programming costs paid by our cable television systems are one of our largest categories of expenses.
These costs have increased rapidly and are expected to continue to increase, particularly with respect to
costs for sports programming and broadcast networks. We may not be able to pass programming cost
increases on to our subscribers due to the increasingly competitive environment. If we are unable to pass
these increased programming costs on to our subscribers, our operating results would be adversely
affected. ' : :

We face intense competition in obtaining content for.our programming businesses.

Rainbow Media Holdings' programming businesses compete with other programming networks to secure
desired programming. Most of Rainbow Media Holdings' programming is obtained through agreements
with other parties that have produced or own the rights to such programming. -Competition for and
choices of programming will increase as the number of programming networks increases. Other
programming networks that are affiliated with programming sources such as movie or television studios,
or film libraries may have a competitive advantage over Rainbow Media Holdings in this area.

Our business is subject to extensive government regulation and changes in current or future laws or
regulations could restrict our ability to operate our business as we currently do.

Our cable television and telecommunications businesses are heavily regulated and operate pursuant to
detailed statutory and regulatory requirements at the federal, state and local level. See "Item 1. Business
- Regulation”. In certain of our service areas, state or local franchising -authorities extensively regulate
the basic rates we may charge our customers for certain of our video services in accordance with FCC
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rules. The FCC. and state and local governments also regulate us in other ways that affect the daily

conduct of our video delivery and video programming businesses, our telephone business and our high-
-speed Internet access business. In addition, our businesses are dependent upon governmental

authorizations to catry on their operations. See discussion under "Item 1. Business -Regulation".

Legislative enactments, court actions and. federal,. state, and local regulatory proceedings frequently
modify the terms under which we offer our services and operate. The results of these legislative, judicial
and administrative’ actions may materially adversely affect our business or results of operations. New
requirements giving third parties access to our network or other assets, for example, could materially
affect our ability to compete. Changes to regulations from which we benefit and on which we depend to
run our businesses also could materially affect our operations. Any action with respect to these or other
matters by the courts, Congress, the FCC, the states of New York, New Jersey, Connecticut, Utah,
Colorado, Wyoming or Montana, or concerted action by local regulators, the likelihood or extent of which
we cannot predict, could have a material adverse effect on us.

Our current franchises are non-exclusive and our franchisors need not renew our Jfranchises.

Our cable television systems are operated primarily under non-exclusive franchise agreements with state
or municipal government franchising authorities, with the latter in some states also subject to approval of
state regulatory authorities. - Consequently, our business is dependent on our ability to obtain and renew
our franchises. Although we have never lost a franchise as a result of a failure to obtain a renewal, our
franchises are subject to non renewal or termination under some circumstances. In some cases in New
York and New Jersey, franchise agreements have not been renewed by the expiration date, and we operate
under temporary authority routinely granted from the state while negotiating renewal terms with the
franchise authorities. As of December 31, 2010, our ten largest franchise areas comprised approximately
42% of our total basic video customers and of those, six franchises, including two in New York City,
comprising approximately 1,015,000 basic video customers, are expired. We are currently operating in
these franchise areas under temporary authority and we are engaged in or have completed negotiations to
renew these franchises. In Montana, Wyoming, Colorado and Utah, franchises must be renewed prior to
their expiration date, subject to the protections of federal law. Bresnan Cable has never lost a franchise.

The MSG Distribution could result in significant tax liabiligy. The 'Rainbow Distributioﬁ, if
consummated, will pose similar risks.

We have received a private letter ruling from the IRS to the 'effe‘:ct that, among other things, the MSG
Distribution, and certain related -fransactions, will qualify. for tax-free treatment under the Internal
Revenue Code of 1986, as amended (the "Code").

Although a private letter ruling from the IRS generally is binding on the IRS, if the factual representations
or assumptions made in the letter ruling request are untrue or incomplete in any material respect, we will
not be able to rely on the ruling. Furthermore, the IRS will not rule on whether a distribution satisfies
certain requirements necessary to obtain tax-free treatment under the Code. Rather, the ruling is based
‘upon our representations that these conditions have been satisfied, and any inaccuracy in such
representations could invalidate the ruling. '

If the MSG Distribution does not qualify for tax-free treatment for U.S. federal income tax purposes, then,
in general, we would be subject to tax as if we had sold the Madison Square Garden common stock in a
taxable sale for its fair value. Cablevision stockholders would be subject to tax as if they had received a
distribution equal to the fair value of Madison Square Garden common stock that was distributed to them,
which generally would be treated as a taxable dividend. It is expected that the amount of any such taxes
to Cablevision's stockholders and us would be substantial.
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We have requested a private letter ruling from the IRS to the effect that the Rainbow Distribution
qualifies for tax-free treatment under the Code and, if such ruling is received, the Rambow Distribution
will present similar risks to those presented by the MSG Distribution.

The tax rules applicable to the MSG Distribution may restrict us from engaging in certain corporate
transactions or from raising equity capital beyond certain thresholds for a period of time after the
MSG Distribution. The Rainbow Distribution, if consummated, will result in similar restrictions on
our activities. : ‘

To preserve the tax-free treatment of the MSG Distribution to Madison Square Garden's and Cablevision's
stockholders, under atax disaffiliation agreement between Cablevision and Madison Square Garden, for
the two-year period following the MSG Distribution, we will be subject to restrictions with respect to our
activities, including restrictions relating to certain issuances or repurchases of Cablevision's common
stock, asset sales, mergers and liquidations. ’

These restrictions may limit Cablevision's ability during that two-year period to pursue strategic
transactions of a certain magnitude that involve the issuance or acquisition of Cablevision's stock or

~engage in new businesses or other transactions that might increase the value of our business. These
restrictions may also limit our ability to raise significant amounts of cash through the issuance of stock,
especially if Cablevision's stock price were to suffer substantial declines, or through the sale of certain of
our assets.

We have requested a private letter ruling from the IRS to the effect that the Rainbow Distribution
qualifies for tax-free treatment under the Code and, if such ruling is rece1ved we will be sub_] ect to 51m11ar
restrlctlon on our activities. : -

We may not enjoy all of the benefits of scale that we achieved prior to the MSG Dlstrtbutton and, lf it is
consummated, the Rainbow Distribution. -

Prior to the MSG Distribution we shared benefits of scope and scale in costs and expenses resulting from
various factors including financial reporting, costs associated with complying with federal securities laws
(including compliance with the Sarbanes-Oxley Act of 2002), tax administration, legal and human
resources related functions. While we entered into agreements with Madison Square Garden that govern
a number of our commercial and other relationships after the MSG Distribution, those arrangements do
not fully capture the benefits we enjoyed as a result of common ownership prior to the MSG Distribution.
We now carry a relatively larger share of our administrative and other overhead expenses. The loss of
these benefits as a consequence of the MSG Distribution could have an adverse effect on our results of
operations and financial condition. If the Rainbow Distribution is consummated, it will similarly require
us to carry a larger portion of our current level of administrative' and other overhead expenses. In
addition, in connection with the proposed Rainbow Distribution, we expect to terminate an agreement
pursuant to which CSC Holdings receives a management fee from Rainbow Media Holdings that is based
upon the revenues of the AMC and WE tv networks. This fee, which amounted to approximately
$26.5 million in 2010, is eliminated in our consolidated results but is 1ncluded in the operatlng income of
our Telecommunications Services segment.

In connection with the MSG Distribution, we will rely on Madison Square Garden's performance
under various agreements and we will be similarly dependant on Raznbow Media if the Rainbow
Distribution occurs. :

In connection with the MSG Distribution, we entered into various agreements with Madison Square
Garden, including a distribution agreement, a tax disaffiliation agreement, a transition services agreement,
an employee matters agreement and certain related party arrangements. These agreements govern our
relationship with Madison Square Garden subsequent to the MSG Distribution and provide for the
allocation of employee benefits, taxes and certain other liabilities and obligations attributable to periods
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prior to the MSG Distribution. These agreements also include arrangements with respect to transition
services and a number of on-going commercial relationships. The distribution agreement includes an

- agreement that we and Madison Square Garden agree to provide each other with indemnities with respect
to liabilities arising out of the businesses we transferred to Madison Square Garden. We are also party to
other arrangements with Madison Square Garden, such. as affiliation agreements covering the MSG
networks and Fuse. We and Madison Square Garden will rely on the other to perform its obligations
under these agreements. If Madison Square Garden were to breach or to be unable to satisfy its material
obligations under these agreements, including a failure to satisfy its indemnification obligations, we could
suffer operational difficulties or significant losses. We expect to enter into a number of similar
agreements with Rainbow Media Holdings in connection with the Rainbow Distribution.

We share certain key executives and. directors with Madison Square Garden which means those
executives will not devote their full time and attention to our affairs. We may similarly have
overlapping executives or directors with Rainbow Media if the Rainbow Distribution occurs.

As a result of the MSG Distribution, our President and Chief Executive Officer, James L. Dolan, also
serves as the Execiitive Chairman of Madison Square Garden and our Vice ‘Chairman, Hank J. Ratner,
serves as President and Chief Executive Officer of Madison Square Garden. - This arrangement is similar
to the historical situation. whereby Messts. Dolan and Ratner have served as’ senior officers of both
companies. As a result, since the MSG Distribution, two senior officers of the Company are not devoting
their full time and attention to the Company's affairs. - In addition, eight members of our Board of
Directors are also directors of Madison Square Garden. We may have overlapping officers and directors
with Rainbow Media Holdings following the Rainbow Distribution if it is consummated.

Our overlapping directors and executive officers may result in the diversion of corporate opportunities
and other potential conflicts.

Our Board of Directors has adopted a policy that acknowledges that directors and officers of the
Company may also be serving as directors, officers, employees, consultants or agents of Madison Square
Garden and its subsidiaries and that the Company may engage in material business transactions with such
entities. -The Company renounced its rights to certain business opportunities and the new policy provides
that no director or officer of the Company who is also serving as a director, officer, employee, consultant
or agent of Madison Square Garden and its subsidiaries will be liable to the Company or its stockholders
for breach of any fiduciary duty that would otherwise exist by reason of the fact that any such individual
directs a corporate opportunity (other than certain limited types of opportunities set forth in the policy) to
Madison Square Garden or any of its subsidiaries instead of the Company, or does not refer or
communicate information regarding such corporate opportunities to the Company. The policy expressly
validates certain contracts, agreements, assignments and transactions (and amendments, modifications or
terminations thereof) between the Company and Madison Square Garden and/or any of its subsidiaries
and, to the fullest extent permitted by law, provides that the actions of the overlapping directors or
officers in connection therewith are not breaches of fiduciary duties owed to the Company, any of its
subsidiaries or their respective shareholders. Similar potential conflicts may exist following the Rainbow
Distribution if it is consummated. ' : :

We are controlled by the Dolan family. As a result of their control of us, the Dolan family has the
ability to prevent or cause a change in control or approve, prevent or influence certain actions by us.

Cablevision has two classes of common stock:

* Class B common stock, which is generally entitled to ten votes per share and is entitled
collectively to elect 75% of the Cablevision Board of Directors, and

¢ Class A common stock, which is entitled to one vote per share and is entitled collectively to
elect the remaining 25% of the Cablevision Board of Directors.
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As of February 11, 2011, the Dolan family, including trusts for the benefit of members of the Dolan
family, collectively owned all of Cablevision's Class B common stock, less than 3% of Cablevision's
outstanding Class A common stock and approximately 70% of the total voting power of all the
outstanding Cablevision common stock. Of this amount, our Chairman, Charles F. Dolan, beneficially
owned approximately 45% of Cablevision's outstanding Class B common stock, less than 1%. of
Cablevision's outstanding Class A common stock and approximately 32% of the total voting power of all
the outstanding Cablevision common stock. The members of the Dolan family holding Class B common
stock have executed a voting agreement that has the effect of causing the voting power of the Class B
stockholders to be cast as a block with respect to the election of the directors elected by the Class B
stockholders and any change of control transaction. The Dolan family is able to prevent a change in
control of Cablevision and no person interested in acquiring Cablevision will be able to do so without
obtaining the consent of the Dolan family. On May 2, 2007, Cablevision entered into a merger agreement
with an entity owned by the Dolan Family Group. The terms of the merger agreement provided that an
entity owned by the Dolan Family Group would be merged with and into Cablevision and, as a result,
Cablevision would continue as the surviving corporation and a wholly-owned subsidiary of an entity
controlled by the Dolan Family Group. This transaction would have involved the incurrence of
approximately $13.9 billion of indebtedness of Cablevision, CSC Holdings and their subsidiaries.
Following the announcement of the execution of the merger agreement, the long-term debt ratings of CSC
Holdings' senior and subordinated debt were placed on credit watch with negative implications. On
October 24, 2007, that transaction was submitted to a vote of Cablevision's shareholders and did not
receive shareholder approval. Subsequently, the parties terminated the merger agreement pursuant to-its
terms. This transaction would have resulted in holders of our Class A’ common stock receiving a cash
payment for their shares and members of the Dolan family owning all of the equity interests in the
surviving corporation. In connection with this proposed merger transaction and prior proposals
contemplating similar going private transactions, members of the Dolan family stated that they were only
interested in pursuing their proposed transaction and would not sell their stake in Cablevision. There can
be no assurances that the Dolan family will not propose, undertake or consummate a similar transaction in
the future.

As a result of the Dolan family's ownership of all of the Class B common stock, the Dolan family has the
power to elect all the directors of Cablevision subject to election by holders of Class B common stock.
Those directors constitute a majority of Cablevision's Board of Directors. In addition, Dolan family
members may control stockholder decisions on matters in which holders of all classes of Cablevision
common stock vote together as a single class. These matters could include the amendment of some
provisions of Cablevision's certificate of incorporation and the approval of fundamental corporate
transactions. In addition, the affirmative vote or consent of the holders of at least 66-23% of the
outstanding shares of the Class B common stock, voting separately as a class, is required to approve the
authorization or issuance of any additional shares of Class B common stock. Furthermore, the Dolan
family members also have the power to prevent any amendment, alteration or repeal of any of the
provisions of Cablevision's certificate of incorporation that adversely affects the powers, preferences or
rights of the Class B common stock. ’

One purpose of the voting agreement referred to above is to consolidate Dolan family control of
Cablevision. The Dolan family requested Cablevision's Board of Directors to exercise Cablevision's
right, as a "controlled company", to opt-out of the New York Stock Exchange listing standards that,
among other-things, require listed companies to have a majority of independent directors on their board
and to have an independent corporate governance and nominating committee. Cablevision's Board of
Directors and the directors elected by holders of Class A common stock each approved this request on
March 8, 2004.
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Item 1B. Unresolved Staff Comments

-None.
Item 2. - . Properties

‘We own our headquarters building located in Bethpage, New York with approximately 558,000 square
feet of space, and certain other real estate where our earth stations, headend equipment and microwave
receiving antennae are located primarily in New York, New Jersey and Connecticut, aggregating
approximately 653,000 square feet of space. :

We lease real estate where certain of our business offices, earth stations, transponders, microwave towers,
warehouses, headend equipment, hub sites, program production studios, access studios and microwave
receiving antennae are located, aggregating approximately 2,232,000 square feet of space primarily in
New York, New Jersey and Connecticut. We. also own approximately 210,000 square feet and lease
approximately 162,000 square feet of certain other real estate where certain of our offices, earth stations,
headend equipment and microwave receiving antennae are located throughout our Bresnan Cable service
area. : : : '

We lease several business offices in Woodbury, New York with an aggregate of approximately
120,000 square feet of space and business. offices in Jericho, New York with approximately
621,000 square feet of space. Of those amounts, we currently sublease approximately 288,000 square feet
of space to third party tenants and approximately 33,000 square feet of space is currently vacant. We also
lease an office in Purchase, New York with approximately 31,000 square feet of space. ‘In.addition,
Newsday leases properties aggregating approximately 726,000 square feet of space which includes
approximately 527,000 square feet relating to its administrative and printing facility in Melville, New
York. - :

We generally own all assets (other than real property) related to our cable television operations, including
our program production equipment, headend equipment (towers, antennae, electronic equipment and
satellite earth stations), cable television system plant (distribution equipment, amplifiers, subscriber drops
and hardware), converters, test equipment, tools and maintenance equipment. We also generally own our
service and other vehicles. : S

Clearview Cinemas leases 37 theaters (21 in New Jersey, 14 in New York and two in Pennsylvania) with
approximately 33,000 seats and owns an additional nine theaters (five in New York and four in New
Jersey) with approximately 5,700 seats. o ' '

We believe our properties are adequate for our use.

Item 3. Legal Proceedings

Patent Litigation

Cablevision is named as a defendant in certain lawsuits claiming infringement of various patents relating
to various aspects of the Company's businesses. In certain of these lawsuits other industry participants are
also defendants. In certain of these lawsuits the Company expects that any potential liability would be the
responsibility of the Company's equipment vendors pursuant to applicable contractual indemnification
provisions. To the extent that the allegations in these lawsuits have been analyzed by the Company at the
current stage of their proceedings, the Company believes that the claims are without merit and intends to
defend the actions vigorously. The final disposition of these actions is not expected to have a material
adverse effect on the Company's consolidated financial position.
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DISH Network Contract Dispute

In 2005, subsidiaries of the Company entered into agreements with EchoStar Communications
" Corporation and its affiliates by which EchoStar Media Holdings Corporation acquired a 20% interest in
VOOM HD Holdings LLC ("VOOM HD") and EchoStar Satellite LLC (the predecessor to DISH
Network, LLC ("DISH Network")) agreed to distribute VOOM on DISH Network for a 15-year term.
The affiliation agreement with DISH Network for such distribution provides that if VOOM HD fails to
spend $100 million per year (subject to reduction to the extent that the number: of offered channels. is
reduced to-fewer than 21), up to a maximum of $500 million in the aggregate, on VOOM, DISH Network
may seek to terminate the agreement under certain circumstances.- On January 30, 2008, DISH Network
purported to terminate the affiliation agreement, effective February 1, 2008, based on its assertion that
VOOM HD had failed-to comply with this spending provision in 2006. On January 31, 2008, VOOM HD
sought and obtained a temporary restraining order from New York Supreme Court for New York County
prohibiting DISH Network from terminating the affiliation agreement. .. In conjunction with its request for
a temporary restraining order, VOOM HD also requested a preliminary injunction and filed a lawsuit
against DISH Network asserting that DISH Network did not have the right to-terminate the affiliation
agreement. In a decision filed on May 5, 2008, the court denied VOOM HD's motion for a preliminary
injunction. On or about May 13, 2008, DISH Network ceased distribution of VOOM on its DISH
Network. On May 27, 2008, VOOM HD amended its complaint to seek damages for DISH Network's
improper termination‘of the affiliation agreement. On June 24, 2008, DISH Network answered VOOM
HD's amended complaint ‘and asserted certain counterclaims. On July 14, 2008, VOOM-HD replied to
DISH Network's counterclaims. - The Company believes that the -counterclaims -asserted by DISH
Network are without merit. - VOOM HD and DISH Network each filed cross-motions for summary
judgment. ‘In November 2010, the court denied both parties' cross-motions for summary judgment. The
court also granted VOOM HD's motion for sanctions based on DISH Network's spoliation of evidence
and its motion to exclude DISH Network's principal damages expert. The trial will be scheduled after
DISH Network’s appeal of the latter two rulings. :

Programming Litigation .

On September 20, 2007, an antitrust lawsuit was filed in the U.S. District Court for the Central District of
California against Cablevision and several other defendants, including other cable and satellite providers
and programming content providers. The complaint alleges that the defendants have violated Section 1 of
the Sherman Antitrust Act by agreeing to the sale and licensing of programming on a "bundled" basis and

_ by offering programming in packaged tiers rather than on an "a la carte" basis. The plaintiffs, purportedly
on behalf of a nationwide class of cable and satellite subscribers, sought unspecified treble monetary
damages and injunctive relief to compel the offering of channels to subscribers on an "4 la carte" basis.
On December 3, 2007, the plaintiffs filed an amended complaint containing principally the same
allegations as the plaintiffs' original complaint. On December21, 2007, the defendants filed joint
motions to dismiss the amended complaint for failure to state a claim and on the ground that the plaintiffs
lacked standing to assert the claims in the amended complaint. The district court granted the defendants'
motions on March 13, 2008, but granted the plaintiffs leave to amend their claims.

On March 20, 2008, the plaintiffs filed a second amended complaint. The second amended complaint
contains many of the same allegations as the plaintiffs' original complaint, with limited modifications to
address certain of the deficiencies identified in the court's March 13 order. Two of the principal
modifications were (1) to reform the relief requested from an order requiring programmers and cable
providers to offer channels on an "a la carte" basis, to an- order requiring programmers and cable providers
to offer the option to purchase on an unbundled basis; and (2) to allege. that certain non-defendant
programmers have been excluded from the market, On April 22, 2008, the defendants filed joint motions
to dismiss the second amended complaint. The court denied those motions on June 26, 2008. On
August 1, 2008, Cablevision filed an answer to the second amended complaint. On May 4, 2009, the
plaintiffs filed a third amended complaint in order to remove any allegation that non-defendant
programmers have been excluded from the market as a result of the practices being challenged in the
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lawsuit. In conjunction with the filing of the third amended complaint, on May 1, 2009, the plaintiffs
filed a motion to adjudicate that foreclosure of the non-defendant programmers is not a necessary element
-of the plaintiffs' antitrust injury. On June 12, 2009, the defendants filed motions to dismiss the third
amended complaint. On October 15, 2009, the court granted the defendants' motion and dismissed the
third amended complaint with prejudice. The plaintiffs have filed a notice of appeal. Oral argument
before the United States Court of Appeals for the Ninth Circuit has been scheduled for March 7, 2011.

Following expiratién of the affiliation agreements for carriage of certain Fox.broadcast stations and cable
networks on .October 16, 2010, News Corporation terminated delivery of the programming feeds to
Cablevision, and as a result, those stations and networks were unavailable on the Company's cable
television systems. On October. 30, 2010, Cablevision and Fox reached an agreement on new affiliation
agreements for these stations and networks and carriage was restored. Several class action lawsuits have
been filed on behalf of Cablevision customers seeking recovery for lack of Fox programming. The
plaintiffs in those lawsuits have asserted claims for breach of contract, unjust enrichment, and consumer
fraud. The Company believes these claims are without merit and intends to defend these lawsuits
vigorously.

Othér Le,éal Matters |

In addition to the matters discussed above, the Company is party to various lawsuits, some involving
claims for substantial damages. Although the outcome of these other matters cannot be predicted with
certainty and the impact of the final resolution of these other mattérs on. the Company's results of
operations in a particular subsequent reporting period is not known, management does not believe that the
resolution of these other lawsuits will have a material adverse effect on the financial position of the
Company or the ability of the Company to meet its financial obligations as they become due. -

Item 4. Submission of Matters to a Vote of Securitv Holders

Not applicable.
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PART II

Item 5. Market for the Registrants’ Common Equity, Related Stockholder Matters and Issuer
o Purchases of Equity Securities ‘ :

The information called for by Item 201(d) of Regulation S-K under Item 5 is hereby incorporated by
reference to Cablevision's definitive proxy statement for its Annual Meeting of Shareholders anticipated
to be held in May 2011 or if such definitive proxy statement is not filed with the:Commission prior to
April 30, 2011, to an amendment to this report on Form 10-K filed under cover of Form 10-K/A.

CNYG Class A common stock is traded on the New York Stock Exchange ("NYSE") under the symbol
"CVC.": ’ : S

Price Range of Cablevision NY Group Class'A Common Stock

The followin_g tabfes set forth for the periods indicated the intra-day high and low sales prices per share of
the CNYG Class A common stock as reported on the NYSE: : :

- High . Low

Year Ended December 31, 2010: : . »
January 1 through February 9, 2010% .........cccooiiininnineenieccnnns $27.73 $24.73
February 10, 2010 through March 31, 2010 ....ccocevenivmnnennenee et ne. , 24.74 « 21.53
SECONA QUATLET ....eveererererrereieseeseeesrerecsinsierimebereersssa s se e se s st b sttt b s 27.79 21.67
ThIrd QUATLET ....cvveeteveieereieteseseesesssseseseseseseress st seasa s s bbb 28.04 23.53
Fourth Quarter .............. ettt ate e b ta s R Rttt s st 36.10 25.87
High Low

Year Ended December 31, 2009*:

FAISt QUATTET .. .c.corurursrreeeereetesetetesereseueeset st se st e s s s sas st st s bbbt $19.36 - $9.34
SECONA QUATLET ...vevveereeeienieienteeierereeeeesee e eacsri e sssaass s s b b s bs st 21.58 12.61
Third QUATTET ...eeeveveeieieeeeieteeeesseeeeseee e tesist st et se s s e ra st s 26.07 17.03
Fourth QUAITET ....c.eoveriiiereerecrcc ettt 26.43 22.19

* Share prices through February 9, 2010 do not reflect the impact of the MSG Distribution.
As of February 11, 2011, there were 1,144 holders of record of CNYG Class A common stock.

There is no public trading market for the CNYG Class B common stock, par value $.01 per share. As of
February 11, 2011, there were 22 holders of record of CNYG Class B common stock.

All membership interests in CSC Holdings are held by Cablevision.

Stockholder Dividends and Distributions

Cablevision

On February 9, 2010, Cablevision distributed to its stockholders all of the outstanding common stock of
Madison Square Garden, a company which owns the sports, entertainment and media businesses
previously owned and operated by the Company's Madison Square Garden segment. The MSG
Distribution took. the form of a distribution by Cablevision of one share of Madison Square Garden
Class A Common Stock for every four shares of CNYG Class A Common Stock held of record on the
MSG Distribution Record Date and one share of Madison Square Garden Class B Common Stock for
every four shares of CNYG Class B Common Stock held of record on the MSG Distribution Record Date.
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The Board of Directors of Cablevision declared the. following cash dividends to stockholders of record on
both its CNYG Class A common stock and CNYG Class B common stock:

Declaration Date Dividend per Share . Record Date Payment Date
February 24, 2010 . $0.10 March 8, 2010 March 29, 2010
May 5, 2010 $0.125 May 17,2010 June 7, 2010
August 4, 2010 $0.125 August 16, 2010 September 7, 2010

~ November 3, 2010 , $0.125 November 15, 2010 December 6, 2010
February 25, 2009 $0.10 March 9, 2009 March 31, 2009
May 6, 2009 ' $0.10 May 18, 2009 June 9, 2009
July 29, 2009 ‘ $0.10 ' August 10, 2009 - September 1, 2009
November 2, 2009 o $0.10 - - November 13, 2009 December 4, 2009
August 15, 2008 $0.10 August 26, 2008 September 18, 2008
November 5, 2008 $0.10 November 17, 2008 December 9, 2008

The dividend payments on all outstanding shares of Cablevision common stock and certain common
stock equivalents aggregated approximately $140.7 million, $123.5 million and $64.9 million in 2010,
2009 and 2008, respectively. In addition, as of December 31, 2010, up to approximately $7.5 million will
be paid when, and if, restrictions lapse on restricted shares outstanding.

Cablevision may pay dividends on its capital stock only from surplus as determined under Delaware law.
If dividends are paid on the CNYG common stock, holders of the CNYG Class A common stock and
CNYG Class B common stock are entitled to receive dividends, and other distributions in cash, stock or
property, equally on a per share basis, except that stock dividends with respect to CNYG Class A
common stock may be paid only with shares of CNYG Class A common stock and stock dividends with
respect to CNYG Class B common stock may be paid only with shares of CNYG Class B common stock.

Cablevision's and CSC Holdings' senior debentures and CSC Holdings' senior subordinated debt
instruments restrict the amount of dividends and distributions in respect of any shares of capital stock that
can be made.

CSC Holdings

During the year ended December 31, 2010, CSC Holdings made distributions to Cablevision, its sole
member, aggregating approximately $556.3 million. The proceeds were used to fund:

e Cablevision's dividends paid in 2010;
* Cablevision's interest payments on certain of its senior notes;

e - Cablevision's payments for the acquisition of treasury shares related to statutory minimum tax
withholding obligations upon the vesting of certain restricted shares; and

¢ the repurchase of CNYG Class A common stock under Cablevision's share repurchase program.

During the year ended December 31, 2009, CSC Holdings made distributions to Cablevision, aggregating
approximately $790.1 million. The proceeds were used to fund: :

e Cablevision's repurchase of a portion of Cablevision's April 2009 Notes pursuant to the tender
offer completed in March 2009 ($196.3 million);

e Cablevision's repayment of the remaining outstanding balance of its April 2009 Notes upon
their maturity ($303.7 million);

e (Cablevision's dividends paid in 2009;
* Cablevision's interest payments on certain of its senior notes; and
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e Cablevision's payments for the acquisition of treasury shares related to statutory minimum tax
withholding obligations upon the vesting of certain restricted shares.

In 2008, CSC Holdings made distributions of approximately $52.1 million to Cablevision, which it used
to fund dividend payments. In addition, in 2008, CSC Holdings made advances to Cablevision
aggregating approximately $144.6 million.

CSC Holdings may make distributions on its membership interests only if sufficient funds exist as
determined under Delaware law.

Cablevision's and CSC Holdings' senior debentures and CSC Holdings' senior subordinated debt
instruments restrict the amount of dividends and distributions in respect of any shares of capital stock that

can be made.

Recent Sales and Use of Proceeds

The table below sets forth information regarding purchases made by the Company of its CNYG Class A
Common Stock durmg the year ended December 31, 2010: :

Maximum Number
(or Approximate
Dollar Value) of
. Total Number of Shares (or Units) that
Total Number Shares (or Units) May Yet Be
of Shares (or Average Price Purchased as Part of . Purchased Under the
_ Units) . ~ Paid per Share Publicly Announced Plans or
_ Purchased (orUnit) .- _ Plansor Programs(l) Programs(l)(z)
June 1-30, 2010 1,077,600 . $2521 1,077,600 $472,830,349 .
August 1-31, 2010 2,398,100 25.65 3,475,700 411,316,906
September 1-30, 2010 2,578,600 26.50 : 6,054,300 342,980,046
. November 1-30, 2010 670,300 3148 6,724,600 321,877,576
December 1-31, 2010 4,101,000 3372 10,825,600 183,595,040

(1)  On June 14, 2010, Cablevision's Board of Directors authorized the repurchase of up to $500 million of CNYG
Class A common stock. Under the repurchase program, shares of CNYG Class A common stock may be purchased
from time to time in the open market. The program does not have an expiration date and may be suspended at any

. time at the discretion of the Board of Directors. These acquired shares have been classified as treasury stock.

(2)  Excludes brokerage commissions paid by the Company.

For the period from January 1 through February 15, 2011, Cablevision repurchased 4,728, 300 shares for
an aggregate purchase price of approx1mate1y $164. 1 m1111on 1noludmg comm1ss1ons

The table above does not include any shares received in connection with participant: forfe1tures of awards
pursuant to the Company ] employee stock plan. :

In addition to the information provided in the table above, for the year ended December 31, 2010,
2,119,364 restricted shares of CNYG Class A common stock issued to employees of the Company and
Madison Square Garden vested. To fulfill the employees' statutory minimum tax withholding obligations
for the applicable income and other employment taxes, 866 ,426 of these shares, with an aggregate value
of $22.5 million, were surrendered to Cablevision. These acquired shares have been classified as treasury
stock. ‘ ' '
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CNYG Stock Performance Graph

-The chart below compares:the performance of the Company's CNYG Class A common stock with the
performance of the Russell 3000 Index and a Peer Group Index by measuring the changes in CNYG
Class A common stock prices from December 31, 2005 through December 31, 2010. As required by the
Securities and Exchange Commission ("SEC"), the values shown assume the reinvestment of all
dividends. Because no published index of comparable media companies currently reports values on a
dividends-reinvestéd basis, the Company has created a Peer Group Index for purposes of this graph in
accordance with the requirements of the SEC. The Peer Group- Index is made up of companies that
engage in cable television operations as a significant element of their business, although not all of the
companies included in the Peer Group Index participate in all of the lines ‘of business in which the
Company is engaged and some of the companies included in the Peer Group Index also engage in lines of
business in which the Company does not participate. Additionally, the market capitalizations of many of
the companies included in the Peer Group are quite different from that of the Company. The common
stocks of the following companies have been included in the Peer Group Index for 2010: Comcast
Corporation, Mediacom Communications Corporation, Time Warner Cable Inc. (from January 5, 2007,
when Time Warner Cable stock began trading), and Charter Communications (from December 2, 2009,
when the company emerged from bankruptcy). The chart assumes $100 was invested on December 3 1,
2005 in each of the Company's CNYG Class A common stock, the Russell 3000-Index and in a Peer
Group Index and reflects reinvestment of dividends on a quarterly basis and market capitalization
weighting. ' '

Comparison of Cumulative Five Year Total Return

$300
—e— Cablevision Systems Corporation )
. » 7 b
$250 H —&— Russell 3000 Index o : /
—a&— Peer Group
$200 //
$150
$100
$50.. -
so | : — : .
2005 2006 2007 - 2008 - 2009 2010
Lo - De‘é 2005 Dec 2006 Dec 2007 Dec 2008 Dec 2009 Dec 2010
CNYG CLASS A S 100 ’ 181 ) 156 108 170 268
RUSSELL 3000 INDEX ) 100 116 o 122 76 98 116

PEER GROUP ‘ 100 - 163 107 94 107 149
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Item 7. Management's Discussion and Analysis of Financial Condition and Results of Operations

- This Form 10-K contains statements that constitute forward looking information within the meaning of
the Private Securities Litigation Reform Act of 1995. In this Form 10-K there are statements concerning
our future operatmg and future financial performance Words such as "expects”, "anticipates", "believes",

"estimates”, "may", "will", "should", "could", "potential”, "continue", "intends", "plans" and similar
words and terms used in the discussion of future operating and future financial performance identify
forward-looking statements. Investors are cautioned that such forward looking statements are not
guarantees of future performance or results and involve risks and uncertainties and that actual results or
developments may differ materially from the forward looking statements as a result of various factors.
Factors that may cause such dlfferences to occur include, but are not limited to: :

o the level of our revenues;

e competition from ex1st1ng competitors (such as telephone companies and direct broadcast
satellite ("DBS") operators) and new competitors (such as high- speed wireless providers)
entering our franchise areas;

~e demand for our basic video, dlgltal V1de0 high-speed data and voice services, which are
impacted by competition from other services and the other factors discussed herein;

* the cost of programming and industry conditions;
e changes in the.laws or regulations under which we operate;

e the outcome of litigation and other proceedlngs including the matters described under Item 3
Legal Proceedlngs ‘

» general economic conditions in the areas in which we operate;
e the state of the market for debt securities and bank loans;
‘e demand for advertising inventory;

* demand for advertising in our newspapers along with subscriber and single copy outlet sales
demand for our newspapers;

¢ our ability to obtain or produce content for our programming businesses;
e the level of our capital expenditures;

e the level of our expenses;

e future acquisitions and dispositions of assets;

 the demand for our programming among cable television system operators, DBS operators and
telephone companies and our ability to maintain and renew affiliation agreements w1th cable
television system operators, DBS operators and teIephone compames :

e market demand for new services; ‘
e the tax-free treatment of the MSG Distribution (as defined herein); v

o whether pending uncompleted transactions, if any, are completed on the terms and at the tlmes
set forth (if at-all); : . . :

e other risks and uncertainties inherént in the cable television, programming, entertainment and
newspaper publishing businesses, and our other businesses; :

e financial ‘community and rating agency perceptions of our business, operations, financial
condition and the industries in which we operate; and

e the factors described in our ﬁhngs with the Securmes and Exchange Comm1sswn including
- under the sections entitled "Risk Factors" and "Management's Discussion and Analysis of
Financial Condltlon and Results of Operatlons contained herein. ‘

We dlsclalm any obllgatlon to update or revise-the forward lookmg statements contained hereln except as
otherwise required by apphcable federal securities laws.
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CABLEVISION SYSTEMS CORPORATION

- All dollar amounts, except per subscriber, per unit; per share data, and tender prices per note, included in -
the following dlscussron under this Item 7, are presented in thousands. v

Management‘s Discussion and Analysm of Fmanclal Condition and Results of Operatmns ,

Summary

Our future performance is dependent, to a large extent, on general economic conditions including capital
and credit market conditions, -the impact of direct competition, our: ability to manage our businesses
effectively, and our relative strength and leverage in the marketplace, both with suppliers and customers.

Continued capital and credit market disruptions could cause broader economlc downturns, which may
lead to lower demand for our products, such as cable television services and entertainment, as well as
lower levels of television and newspaper advertising, and increased 1nc1dence of customer's inability to
pay for the services we provide. We have experienced some of the effects of this economic downturn.
Continuation of events such ‘as these may adversely 1mpact out results of operat1ons cash flows and
financial position. .

On February 9, 2010, Cablevision distributed to its stockholders all of the outstandmg common stock of
Madison Square Garden, a .company which .owns the sports, .entertainment and media businesses
prev1ously owned and operated by the Companys Madison Square Garden.segment. -The MSG
Distribution took the form of a distribution by Cablevision of one share of Madison Square Garden
Class A Common Stock for every four shares of CNYG Class A Common Stock held of record at the
close of business in New York City on January 25, 2010 (the "MSG Distribution Record Date") and one
share of Madison Square Garden Class B Common Stock for every four shares of CNYG Class B
Common Stock held of record on the MSG Distribution Record-Date. : .

As a result of the MSG Distribution, the Company no longer consolidates the financial results of Madison
Square Garden for the purpose of its own financial reporting and the historical financial results of
Madison Square Garden have been reflected in the Company's consolidated financial statements as
discontinued operations for all periods presented.

Telecommunications Services

Our Telecommunlcatrons Services segment Wthh accounted for 79% of our consolidated revenues, net
of inter-segment eliminations, for the year ended December 31, 2010, derives revenues principally
through monthly charges to subscribers of our video, hlgh-speed data and Voice over Internet Protocol
("VoIP") services and commercial data and voice services operatlons These monthly charges include
fees for cable television programming, high-speed data and voice services, as well as, equipment rental,
pay-per-view and video-on-demand. Revenue increases are derived from rate increases, increases in the
number of subscribers to these services; including additional services sold to our existing subscribers,
upgrades by video customers in the level of programming package to which they subscribe, and
acquisition transactions that result in the addition of new subscribers. Our ability to increase the number
of subscribers to our services is significantly related to our penetration rates (the number of subscribers to
our services as a percentage of homes passed). As penetration rates increase, the number of available
homes to which we can market our services generally decreases, which may contribute to a slower rate of
customer and revénue growth in future periods. We also derive revenues from the sale of advertising
time available on the programming carried on our cable television systems. Programming costs are the
most significant part of our operatmg expenses and are expected to contlnue to 1ncrease primarily as a
result of contractual rate increases and additional service offermgs
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Our cable television video services; which accounted for 45% of our consolidated revenues, net of inter-
segment eliminations, for the year ended December 31, 2010, face competition from video service
-provided by incumbent telephone companies, DBS service providers and others. As discussed in greater
detail below, we: face intense competition' in our New .York metropolitan service area from incumbent
telephone companies Verizon and AT&T, which offer video programming in addition to their voice and
high-speed Internet access services; evidencing their commitment to compete across all of the Company's
telecommunications products. -To. the extent the incumbent telephone companies, who have financial
resources that exceed ours, decide to meet our pricing and/or features or reduce their pricing, our future
growth-may be negatively impacted. There are two major providers of DBS service in the United States,
each with significantly higher numbers of subscribers than we have.. We compete nationally with these
DBS competitors by "bundling" our service offerings with products that the DBS companies cannot
efficiently provide at this time, such as high-speed data service, voice service and interactive services
carried over the cable distribution plant. Historically, we have made substantial investments in the
development of new and innovative programming options and other product enhancements for our
customers as a way of differentiating ourselves from our competitors. We likely will continue to do so in
order to remain -an effective competitor, which could increase our operating expenses .and- capital
expenditures. o B R o ’ L

Verizon and AT&T. offer video programming as well as voice and high-speed Internet access services to
residential customers in our New York metropolitan service area.. Verizon has constructed fiber to the
home network plant that passes a significant number of households in our New York ‘metropolitan service
area (currently approximately 40% of the households, according to our estimates). Verizon has obtained
authority to‘provide video- service for a majority of these homes passed, on a statewide basis in New
Jersey, in numerous local franchises in New: York State, including all of New York City, and in a small
portion of Connecticut. AT&T offers such service in competition with us in most of our Connecticut
service area. This competition impacts our video revenue and our video revenue growth rates in these
areas and may continue to do so in the future. ' ‘ R

Our high-speed data services business, which accounted for 17% of our consolidated revenues, net of
inter-segment eliminations; for the year ended December 31, 2010, faces intense competition from other
providers of high-speed Internet access, including Verizon and AT&T in our New York metropolitan
service area and Qwest in our Bresnan Cable service area. Our growth rate in high-speed data customers
and revenues in our New York metropolitan service area has slowed from the growth rates we have
experienced in the past due to our high penetration in this service area (54.3% of homes passed at
December 31, 2010). Growth rates have also been negatively impacted, although to a lesser extent, by
intense’competition. Accordingly, the growth rate of both customers and revenues may continue to slow
in the future. In addition, the regulatory framework for high-speed data service may affect our
competitive position. L o : SRR : C

Our VoIP offering, which accounted for 11% of our consolidated revenues, net of inter-segment
eliminations; for the year ended December 31, 2010, faces intense competition from other providers of
voice services, including carriers such as Verizon and AT&T in the New York metropolitan service area
and Qwest in our Bresnan Cable service area. We compete primarily on the basis of pricing, where
unlimited United States and Canada (including Puerto Rico in the New York metropolitan service area
and the U.S. Virgin Islands in the Bresnan Cable service area) long distance, regional and local calling,
together with certain features for which the incumbent providers charge extra, are offered at one low
price. -Our growth rate in VoIP customers and revenues has slowed from the growth rates we have
experienced in the past-due to our increasing. penetration in the New York metropolitan service area
(43.8% of homes passed at December 31, 2010). Growth rates have also been impacted, although to a
lesser extent, by intense competition. Accordingly, the growth rate of both customers and revenues may
continue to slow in the future. In addition, the regulatory framework for voice services may- affect our
competitive position. : B B S : . - :
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The Telecommunications. Services segment advertising and other revenues accounted for 2% of -our
consolidated revenues, net of .inter-segment eliminations, for the year ended December 31, 2010.

Optimum- Lightpath, which. operates in our New - York metropolitan -area accounted for 4% of our
consolidated revenues, net of inter-segment eliminations, for the year ended December 31, 2010.
Optimum Lightpath operates in the most competitive business telecommunications market in the country
and competes against the very largest telecommunications companies - incumbent local exchange
companies such as Verizon and AT&T, other competitive local exchange companies and long distance
companies. To the extent that dominant market leaders decide to reduce their prices, future success of our
Optimum Lightpath business may be negatively impacted. The trend in business communications has
been shifting from a wired voice medium to a wireless data medium.. This trend could also negat1ve1y
1mpact the future growth of Optlmum nghtpath if it were to accelerate.

Raznbow

In our Rainbow segment, which accounted for 15% of our consolidated revenues, net of inter-segment
eliminations, for the year ended December 31, 2010, we earn revenues in two principal ways. First, we
receive affiliation payments from cable television system operators (including our cable television
systems), DBS operators and telephone companies (collectively referred:to as "operators™). These
revenues are generally on a per subscriber basis under multi-year contracts, commonly" referred to as
"affiliation agreements". The specific ‘affiliation fee revenues we earn vary from period to period,
operator. to-operator and also vary among our networks, but are generally based upon the number of each
operator's subscribers who receive our programming, referred to as "viewing subscribers." The terms of
certain affiliation agreements provide that the affiliation fee revenues we earn are a fixed contractual
monthly fee » . : -

The second principal source of revenues in this segment is from advertising. Under our affiliation
agreements, we have the right to sell a specific amount of advertising time on our programming networks.
Our advertising revenues are more variable than affiliation fee revenues because most of our advertising
is sold on a short-term basis, not under long-term contracts. Also, most of our advertising revenues Vary
based upon the popularlty of our programmmg as measured by a rating service.

We seek to grow our revenues in the Rainbow segment by increasing the number of viewing subscribers
of the operators that carry our services. We refer to this as our "penetration." AMC, which is widely
distributed, has less ability to increase its penetration than our less penetrated services. Our revenues may
also increase over time through contractual rate increases stipulated in most of our affiliation agreements.
In negotiating for increased or extended carriage, we may be subject to requests by operators to make
upfront payments in exchange for additional subscribers and/or extended carriage, which we record as
deferred carriage fees and which are amortized as a reduction to revenue over the period of the related
affiliation agreements, or to waive for a specified period or accept lower per subscriber fees if certain
additional subscribers are provided. - We also may help fund the operators' efforts to market our channels.
As we continue our efforts to add subscribers, our subscriber revenue may be negatively affected by
subscriber acquisition fees (deferred carriage), discounted subscriber fees and other payments; however,
we believe that these transactions generate a.positive return on investment over the contract period. We
seek to increase our advertising revenues by increasing the number of minutes of national advertising sold
and by increasing the rates we charge for such advertising, but, ultimately, the level of our advertising
revenues, in most cases, is directly related to the overall distribution of our programming, penetration of
our services, and the populanty (including within desirable demographic:groups) of our services ‘as
measured by a ratlng service. :

Our principal goals in this segment are to increase our affiliation fee revenues -and our advertising
revenues by increasing distribution and penetration of our national services. To do this, we must continue
to contract for and produce high-quality, attractive programming. One of our greatest challenges arises
from the increasing concentration of subscribers in the hands of a few operators, creating disparate
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bargaining power between the largest operators and us. This increased concentration could adversely
affect our ability to increase the penetration of our services or even result in decreased penetration. In
-addition, this concentration gives those operators greater leverage in negotiating the pricing and other
terms of affiliation agreements. Moreover, as a result of this concentration, the potential impact of a loss
of any one of our:major affiliate relationships would have a significant adverse impact on this segment.

Other

Our Other segment includes the operations of (i) Newsday, which includes the Newsday daily newspaper,
amNew York, Star Community Publishing Group, and online websites including newsday.com and
exploreLLcom, .(ii) our motion picture- theater business ("Clearview Cinemas"), (iii) the News 12
Networks, our regional news programming services, (iv)the MSG. Varsity network, our network
dedicated entirely to showcasing high school sports and activities, (v) our cable television advertising
company, Rainbow Advertising Sales Corporation ("RASCO"), and (vi) certain other businesses and
unallocated corporate costs.

Newsday

Newsday's ‘revenue is derived primarily from the sale of advertising and the- sale of ‘newspapers
("circulation revenue"). For the year ended December 31, 2010, advertising revenues accounted for 73%
and circulation revenues accounted for approximately 26% of the total revenues of Newsday. Newsday's
circulation revenue is derived primarily from home delivery subscriptions of the Newsday daily
newspaper, and single copy sales of Newsday at the newsstand or through local retail outlets.

Newsday's largest categories of operating expenses relate to the production and distribution of its print
products. These costs are driven by volume (number of newspapers printed and number of pages printed)
and the number of pages printed are impacted by the volume of advertising and editorial page counts.
The majority of Newsday's other costs, such as -editorial content creation, rent and general and
administrative expenses do not directly fluctuate with changes in advertising and circulation revenue.

Newsday and. the newspaper industry generally have experienced significant declines in advertising and
circulation revenue as circulation and readership levels continue to be adversely affected by competition
from new media news formats and less reliance on newspapers by some consumers, particularly younger
consumers, as a source of news. A prolonged decline in circulation levels would also have a material
adverse effect on the rate and volume of advertising revenues.

Clearview Cinemas

Clearview Cinemas derives revenues primarily from box office ticket sales; concession stand sales, and,
to a lesser extent, from advertising shown at the start of each performance and from venue rentals. OQur
ability to attract customers to our theaters is, to a large extent, dependent on our ability to obtain high
quality film content at competitive pricing. To the extent other theater chains have greater leverage with
producers and distributors of motion pictures, our ability to obtaln such content at equlvalent pncmg will
be hindered. :

News 12 Networks

Our News 12 Networks, which include seven 24-hour local news channels and five traffic and weather
-services dedicated to. covering areas within the New York metropolitan area, derives its revenues from the
sale of advertising on its networks and affiliation fees paid by cable operators, principally Cablevision.
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MSG Varsity

- MSG Varsity, which launched in September 2009, is a network dedicated entirely to showcasing high
school sports and activities. One of the many compelling components-of this programming service is the
involvement of high schools throughout our footprint as co-producers of MSG Varsity's content, in
addition to content created by our professional productions. MSG Varsity is available to all subscribers
throughout our footprint in the New York metropolitan area.

RASCO

RASCO is a cable television advertising company that sells local and regional commercial advertising
time on cable television networks and offers advertlsers the opportunity to target specific geographlc and
demographic audiences.

Critical Accounting Policies

In preparing its financial statements, the Company is required to make certain estimates, judgments and
assumptions that it believes are reasonable based upon the information available. These estimates and
assumptions affect the reported amounts.of assets and liabilities at the date of the financial statements and
the reported amounts of revenues and expenses during the periods presented. The significant accounting
policies, which we believe are the most critical to aid in fully understandmg and evaluating our reported
financial results, include the following:

Impairment of Long-Lived and Indeﬁnite—Lived Assets:

The Company's long-lived and indefinite-lived assets at December 31, 2010 include goodwill of
$525,240, other intangible assets of $1,984,049 ($1,327,023 of which are indefinite-lived intangible
assets), $3,430,567 of property, plant.and equipment and long-term program rights of $597,355. Such
assets accounted for approximately 74% of the Company's consolidated total assets. Goodwill and
identifiable indefinite-lived intangible assets, which represent primarily the Company's cable television
franchises, various trademarks and licenses, are tested annually for impairment during the first quarter
("annual impairment test date") and upon the occurrence of certain events or substantive changes in
circumstances.

In accordance with Accounting Standards Codification ("ASC") Topic 350-10, the Company is required
to determine goodwill impairment using a two-step process. The first step of the goodwill impairment
test is used to identify potential impairment by comparing the fair value of a reporting unit with its
carrying amount, including goodwill utilizing an enterprise-value based premise approach. If the carrying
amount of a reporting unit exceeds its fair value, the second step of the goodwill impairment test is
performed to measure the amount of impairment loss, if any. The second step of the goodwill impairment
test compares the implied fair value of the reporting unit's goodwill with the carrying amount of that
goodwill. If the carrying amount of the reporting unit's goodwill exceeds the implied fair value of that
goodwill, an impairment loss is recognized in an amount equal to that excess. The implied fair value of
goodwill is determined in the same manner as the amount of goodwill that would be recognized in a
business combination. For the purpose of evaluating goodwill impairment at the annual impairment test
date, the Company had three reporting units containing approximately 86% of the Company's goodwill
balance of $358,210. These reporting units are the Consumer Services (cable television) reporting unit in
the Telecommunications Services reportable segment ($234,290), the AMC and Sundance Channel
reporting units in the Rainbow reportable segment ($63,179) and the Clearview Cinemas reporting unit in .
the Other reportable segment ($10,348). Goodwill recorded in connection with the Company's
* acquisition of Bresnan Cable in December 2010 was not included in the annual impairment test during the
first quarter (see Note 4).
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The impairment test for identifiable indefinite-lived intangible assets is performed in accordance with the
guidance outlined in ASC Topic 350-30, which consists of a comparison of the estimated fair value of the
ntangible asset with its carrying value. If the carrying value of the intangible asset exceeds its fair value,
an impairment loss is recognized in an amount equal to that excess. The following table sets forth the
amount of identifiable indefinite-lived 1ntang1ble assets reported-in the Company's consolidated balance
sheet as of December 31, 2010: : :

" Identifiable Indefinite-

‘ » ‘ Lived Intangible

Reportable Segment ] Unit of Accounting ’ __Assets Balance*
Telecommunications Services ~Cable Television Franchises..........oooooooovvvvvooo.... *$731,848
Rainbow " Sundance Channel Trademark........................... _ 19,900
Other . Newsday Trademarks........ccooveeviveinirercreerereenns - 56,300
Telecommunications Services, - - Various other identifiable indefinite-lived 6,363

Rainbow and Other intangible assets .........icorrrerneeienee ‘ i
_ : ‘ $814,411
*. Excludes cable television franchises and FCC hcenses acquired in connectlon with the Company's acquisition of

Bresnan Cable in December 2010, since these assets were not included in the annual impairment test during the
~ first quarter (see Note 4).

For other long lived assets, including intangible assets that are amortized, the Company evaluates assets
for recoverability when there is an indication of potential impairment. If the undiscounted cash flows
from a group of assets being evaluated is less than the carrying value of that group of assets, the fair value
of the asset group is determined and the carrying value of the asset group is written down to fair Value

In assessing the recoverability of the Company's goodwill and other long-lived assets, the Company must
make assumptions regarding estimated future cash flows and other factors to determine the fair value of
the respective assets. These estimates and assumptions could have a significant impact on whether an
impairment charge is recognized and also the magnitude of any such charge. Fair value estimates are
made at a specific point in time, based on relevant information. These estimates are subjective in nature
and involve uncertainties and matters of significant judgments and therefore cannot be determined with
precision. Changes in assumptions could significantly affect the estimates. Estimates of fair value are
primarily determined using discounted cash flows and comparable market transactions. These valuations
are based on estimates and assumptions including projected future cash flows, discount rate,
determination of appropriate market comparables and determination of whether a premium or discount
should be applied to comparables. For the Telecommunications Services reportable segment, these
valuations also include assumptions for average annual revenue per customer, number of homes passed,
operating margin and market penetration as a percentage of homes passed, among other assumptions.
Further, the prOJected cash flow assumptions consider contractual relationships, customer attrition,
eventual development of new techinologies and market competition. For the Rainbow reportable segment,
these valuations also include assumptions for the projected number of subscribers and the projected
average rates per basic and viewing subscribers and growth in fixed price contractual arrangements used
to determine affiliation fee revenues, access to program rights and the cost of such program rights,
amount of programming time that is advertiser supported, number of advertising spots available and the
sell through rates for those spots, average fee per advertising spot, and operating margins, among other
assumptions. For Newsday, these valuations also include assumptions for advertising and circulation
revenue trends, operating margin, market participant synergies, and market multiples for comparable
companies. If these estimates or material related assumptions change in the future, we may be required to
record additional impairment charges related to our long-lived assets.

Based on the Company's annual 1mpa1rment test during the first quarter of 2010, the Company's reporting

units had significant safety margins, representing the excess of the estimated fair value of each reporting
unit less its respective carrying value (including goodwill allocated to each respective reporting unit). In
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order to evaluate the sensitivity of the estimated fair value calculations of the Company's reporting units
on the annual impairment calculation for goodwill, the Company applied hypothetical 10%, 20% and 30%
decreases to the estimated fair values of each reporting unit. These hypothetical decreases of 10%, 20%
and 30% would have no impact on the goodwill impairment analysis for any of the Company's reporting
units with the exception of the Sundance Channel and Clearview Cinemas reporting units. For the
Sundance Channel, which had a goodwill carrying value of $28,930 at December 31, 2010, a 23%
reduction in its estimated fair value would result in a goodwill impairment test step one failure. For
Clearview Cinemas, which had a goodwill carrying value of $10,348 at December 31, 2010, a 26%
reduction in its estimated fair value would result in a.step one failure. A step one failure would require
the Company to perform the second step of the goodwill impairment test to measure the amount of
implied fair value of goodwill and, if required, the recognition of a goodwill impairment loss.

The Company's primary identifiable indefinite-lived intangible assets that represent over 95% of the
identifiable indefinite-lived intangibles (excluding cable television franchise and FCC licenses
identifiable indefinite-lived intangible assets acquired in connection with the Company's acquisition of
Bresnan Cable in December 2010) are the Company's cable television franchises and various reporting
unit trademarks, which are valued using an income approach or market approach. The Company's cable
television franchises are the largest of the Company's identifiable indefinite-lived intangible assets and
reflect agreements we have with state and local governments that allow us to construet and operate a
cable business within a specified geographic area. Our cable television franchises are valued using a
discounted cash flows ("DCF") methodology. The DCF methodology used to value cable television
franchises entails identifying the projected discrete cash flows related to such cable television franchises
and discounting them back to the valuation date. The projected discrete cash flows related to such cable
television franchises represent the rights to solicit and the right to service potential customers in the
service areas defined by franchise rights currently held by the Company. Significant judgments inherent
in a valuation include the selection of appropriate discount rates, estimating the amount and timing of
estimated future cash flows attributable to the cable television franchises and identification of appropriate
continuing growth rate assumptions. The discount rates used in the DCF analysis are intended to reflect
the risk inherent in the projected future cash flows generated by the respective intangible assets.

Based on the Company's annual impairment test during the first quarter of 2010, the Company's units of
accounting that represent approximately 90% of the Company's identifiable indefinite-lived intangible
assets have significant safety margins, representing the excess of the identifiable indefinite-lived
intangible assets estimated fair value unit of accounting over their respective carrying values. In order to
evaluate the sensitivity of the fair value calculations of all the Company's identifiable indefinite-lived
intangibles, the Company applied hypothetical 10%, 20% and 30% decreases to the estimated fair value
of each of the Company's identifiable indefinite-lived intangibles. These hypothetical 10%, 20% and
30% decreases in estimated fair value would not have resulted in an impairment of any of our identifiable
indefinite-lived intangibles other than the Newsday and Sundance Channel related trademarks, which
have a carrying value of $56,300 and $19,900, respectively. The hypothetical fair value decreases would
have resulted in impairment charges of approximately $5,000 at 10% related primarily to the Newsday
print newspaper related trademark, approximately $10,000 at 20% related primarily to the Newsday print
newspaper related trademark and approximately $17,000 at 30% related primarily to the Newsday print
newspaper and the Sundance Channel related trademarks. As of December 31, 2010, 2009 and 2008, the
Newsday indefinite-lived trademarks were written down to their estimated fair values (see discussion
below). ' '

The Company's impairment analysis of Newsday as of December 31, 2008 resulted in pre-tax impairment
charges of $59,522, $8,199 and $333,159 related to identifiable indefinite-lived intangibles, certain long-
lived intangible assets and goodwill, respectively, originally recorded by the Company in connection with
its acquisition of Newsday on July 29, 2008. The net $400,880 pre-tax impairment charges recorded in
2008 are included in depreciation and amortization (including impairments) and the Company recognized
an income tax benefit of $164,080, in addition to the allocation of such pre-tax impairment charges to the
noncontrolling interest owner's basis in those assets. In addition, during the fourth quarter of 2010 and
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2009, the Company recorded an impairment charge of $7,800 and $2,000, respectively, relating to the
excess of the carrying value over the estimated fair value of Newsday's indefinite-lived intangible
trademarks.

The Company determined the fair value of our Newsday reporting unit based on a weighting of the
estimated fair values determined under the income approach and the market approach. The income
approach utilizes a DCF valuation methodology, which requires the exercise of significant judgments,
including judgments about appropriate discount rates based on the assessment of risks inherent in the
projected future cash flows including the cash flows generated from potential synergies a market
participant may generate, the amount and timing of expected future cash flows, including expected cash
flows beyond the Company's current long-term business planning period, and certain tax benefits the
Company would recognize. The discount rate utilized for the interim impairment assessment was a
consolidated weighted average discount rate of 12%. The market approach measures fair value using
market multiples of various financial measures compared to a set of comparable publicly traded
newspaper publishing companies and comparable. transactions taking into consideration potential
synergies a market participant may generate and requires significant judgments in determining
comparable market multiples. The weighting between the income approach and market approach was
weighted more towards the income approach based on our belief that the income approach was more
reliable in the midst of the steep economic decline impacting the publishing industry, and in view of the
fact that there were no recent observable sales transactions involving the newspaper business. The
estimated fair values of Newsday's indefinite-lived intangibles, which relate primarily to the trademarks
associated with its newspaper mastheads, were based on discounted future cash flows calculated based on
the relief-from-royalty method. Changes in such estimates or the application of alternative assumptions
could produce significantly different resuits. '

From the date of the acquisition of Newsday on July 29, 2008 through year-end 2008, there was a
significant decrease in the estimated fair value of the Newsday reporting unit, particularly in the fourth
quarter of 2008. The reduction in estimated fair value under the income approach was primarily due to
the decline in Newsday's projections of future revenue and cash flows. In addition, the estimated fair
value under the income approach was further reduced by the increase in the consolidated weighted
average discount rate for the Newsday reporting unit from approximately 10% at July 29, 2008 to 12% at
December 31, 2008. The consolidated weighted average discount rate was based on an estimation of a
market participant's cost of equity and debt, weighted by the relative percentages of equity and debt for
comparable newspaper companies. The increase in the consolidated weighted average discount rate for
the Newsday reporting unit from 10% to 12% was due to an increase in both the estimated cost of equity
and debt for the industry, which was primarily due to an increase in the economic volatility affecting the
overall economy, and in particular the newspaper publishing. industry, and an increase in borrowing costs
for the industry. Since the acquisition of the Newsday reporting unit on July 29, 2008, there also has been
a reduction in the estimated fair value under the market approach. Approximately two-thirds of this

" reduction was primarily due to a decline in market multiples and approximately one-third of the reduction

was due to a decline in Newsday's projections of future revenue and cash flows. The Company impaired
100% of its basis in the goodwill balance of the Newsday reporting unit as of December 31, 2008.

Subsequent to the acquisition of the Newsday reporting unit on July 29, 2008, the reduction in estimated
fair values of the trademarks under the relief-from-royalty method was primarily due to a reduction of the
assumed royalty rate from 4% in 2008 to 3% in 2009 and 2010 for the Newsday print newspaper and
newsday.com trademarks, an increase in the discount rate for the Newsday print newspaper from 9.0% in
2008 to 11.5% in 2009 and 12.0% in 2010, and a decline in the Company's revenue projections for the
Newsday print newspaper and newsday.com in comparison to the revenue projections at July 29, 2008.
The primary reason for the decrease in the royalty rate from 4% to 3% was due to the lower projected
margins for the Newsday print newspaper and newsday.com. The primary reason for the increase in the
discount rate for the Newsday print newspaper trademark from 9.0% in 2008 to 11.5% in 2009 and 12.0%
in 2010 was due to an increase in both the estimated cost of equity and debt for the industry, which was
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primarily due to an increase in the economic volatility affecting the overall economy, and in particular the -
newspaper publishing industry, and an increase in borrowing costs to the industry.

Rights to programming, including feature films and episodic series, acquired under license agreements are
stated at the lower of amortized cost or net realizable value. Such licensed rights along with the related
obligations are recorded at the contract value when a license agreement is executed, unless there is
uncertainty with respect to either cost, acceptability or availability. If such uncertainty exists, those rights
and obligations are recorded at the earlier of when the uncertainty is resolved or when the license period
begins. Costs are amortized to techmical and operatlng expense on a straight-line basis over the respective
license periods. : .

Our owned orlglnal programming is primarily produced by independent production companies, with the
remainder - produced by us. Owned original programming costs, including estimated participation and
residual costs, qualifying for capitalization as program rights are amortized to technical and operating
expense over their estimated useful lives, commencing upon the first airing, based on attributable revenue
for airings to date as a percentage of total projected attributable revenue. Projected program usage is
based on the historical performance of similar content. Estimated attributable revenue can change based
upon programming market acceptance, levels of affiliation fee revenue and advertising revenue, and
program usage. Accordingly, we periodically review revenue estimates and planned usage and revise our
assumptions if necessary, which could impact the timing of amortization expense or result in an
impairment charge. :

We periodically review the programming usefulness of our licensed and owned original program rights
based on a series of factors, including ratings, type and quality of program material, standards and
practices, and fitness of exhibition. If it is determined that film or other program rights have no future
programming usefulness, a write-off of the unamortized cost is recorded in technical and operating
expense. Impairment charges of $1,122 and $7,778 were recorded for the years ended December 31, 2010
and 2009, respectively. There were no 1mpa1rment charges recorded in the year ended December 31,
2008. »

Useful Lives of Finite-Lived Intangible Assets:

The Company has recognized intangible assets for affiliation agreements, affiliate relationships, broadcast
rights and other agreements, advertiser relationships, and other intangible assets as a result of purchase
accounting. The Company has determined that certain of such intangible assets have finite lives. The
estimated useful lives and net carrying values of these intangible assets at December 31, 2010, which
include customer relationships and other.amortizable intangible assets acquired in connection with the
Company's acquisition of Bresnan Cable in December 2010, are as follows:

Net Carrying Value at Estimated
. December 31, 2010 Useful Lives
Affiliation agreements and afﬁhate relatlonshlps..........- ................ $345,464 -4 to 25 years
Customer relationShips ........ccoevrieieiineeirecces e 239,986 7 to 18 years
Advertiser 1elationShiPS ....cc.ecveerereeierereeeeeeeere e - 42,159 _ 3 to 10 years
Other intangible assets.......... et eetestaeteeeeeaeareerteteereer et easetaensartanas 29,417 3 to 28 years

The useful lives for the affiliation agreements and affiliate relationships were determined based upon an
analysis of the weighted average remaining terms of existing agreements the Company had in place with
its major customers at the time that purchase accounting was applied, plus an estimate for renewals of
such agreements. The Company has been successful in renewing its major affiliation. agreements and
maintaining customer relationships in the past and believes. it will be able to renew its major affiliation
agreements and maintain those customer relationships in the future. However, it is possible that the
Company will not successfully renew such agreements as they expire or that if it does, the net revenue
earned may not equal or exceed the net revenue currently being earned, which could have a significant
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.adverse impact on our business. In light of these facts and circumstances, the Company has determined

that an estimated useful life of 4 to 10 years for affiliation agreements and 25 years for. affiliate
relationships is appropriate. :

There have been periods when an existing affiliation agreement has expired and the parties have not
finalized negotiations of either a renewal of that agreement or'a new agreement for certain periods of
time. In substantially all these instances, the affiliates continued to carry and pay for the service under
oral or written intérim agreements until execution of definitive replacement agreements or renewals. If an
affiliate were to cease carrying a service on an other than temporary basis, the Company would record an

-impairment charge for the then remaining carrying value of that affiliation agreement and affiliate

relationship intangible asset. ,If the Company were to renew an affiliation agreement at rates that
produced materially less net revenue compared to the net revenue produced under the previous
agreement, the Company would evaluate the impact on its cash flows and, if necessary, would further
evaluate such indication of potential impairment by following the policy described above under
"Impairment of Long-Lived and Indefinite-Lived Assets" for the asset group containing that intangible
asset. The Company also would evaluate whether the remaining useful life of the affiliation agreement
and affiliate relationship remained appropriate. Based on December.31, 2010 carrying values, if the
estimated life of all affiliation agreements and affiliate relationships were shortened by 10%, the effect on
amortization for the year ending December 31, 2011 would be to increase our annual amortization
expense by approximately $2,200.

Customer relationships represent the value attributed to customer relationships acquired primarily from
the Bresnan Cable acquisition which are amortized using the sum of the years' digits - method. This
method of amortization results in a greater portion of the intangible asset being amortized in the earlier
years of its useful life.

Valuation of Deferred Tax Assets:

Deferred tax assets have resulted primarily from the Company's future deductible temporary differences
and net operating loss carry forwards ("NOLs"). In assessing the realizability of deferred tax assets,
management considers whether it is more likely than not that some portion or all of the deferred tax asset
will not be realized. The Company's ability to realize its deferred tax assets depends upon the generation
of sufficient future taxable income and tax planning strategies to allow for the utilization of its NOLs and
deductible temporary differences. If such estimates and related assumptions change in the future, the
Company may be required to record additional valuation allowances: against its deferred tax assets,
resulting in additional income tax expense in the Company's consolidated statement of operations.
Management evaluates the realizability of the deferred tax assets and the need for additional valuation
allowances quarterly. At this time, based on current facts and circumstances, management believes that it
is more likely than not that the Company will realize benefit for its gross deferred tax assets, except those
deferred tax assets against which a valuation allowance has been recorded which relate to certain state
NOLs. The Company decreased the valuation allowance by $2,428 in 2010, decreased the valuation
allowance by $1,427 in 2009 and increased the valuation allowance by $6,602 in 2008. During 2010,
2009 and 2008, certain state NOLs expired prior to utilization. The deferred tax asset corresponding to
the expired NOLs had been fully offset by a valuation allowance. The associated deferred tax asset and
valuation allowance were both reduced by $287, $3,609 and $2,681 in 2010, 2009 and 2008, respectively.
To address state income tax planning considerations, certain subsidiary corporations were converted to
limited liability companies during 2009. Certain state NOLs, for which the related deferred tax assets
were fully offset by a valuation allowance, were eliminated pursuant to such conversions. Accordingly,
the associated deferred tax asset and valuation allowance were both reduced by $9,355 in 2009.

Plant and Equipment:

Costs incurred in the construction of the Company's cable television system, including line extensions to,
and upgrade of, the Company's hybrid fiber-coaxial infrastructure and headend facilities are capitalized.
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These costs consist of materials, subcontractor labor, direct consulting fees, and internal labor and related
costs associated with the construction activities. The internal costs that are capitalized consist of salaries
and benefits of Company employees and the portion of facility costs, including rent, taxes, insurance and
utilities, that supports the construction activities. These costs are depreciated over the estimated life of
the plant (10 to 25 years) and headend facilities (4 to 25 years).. Costs of operatmg the plant and the
technical fac111tles, including repairs and malntenance are expensed as 1ncurred .

Costs incurred to' connect busmesses or res1dences that have not been prev1ously connected to the
1infrastructure or digital platform are also capitalized. These costs include materials, subcontractor labor,
internal labor to connect, provision and provide on-site and remote technical assistance and other related
costs associated with the connection activities. In addition, on-site and remote technical assistance during
the provisioning process for new digital product offerings are capitalized. The departmental activities
supporting the connection process are tracked through specific metrics, and-the portion of departmental
costs that is capitalized is-determined through a time weighted activity allocation of costs incurred based
on time studies used to estimate the average time spent on each activity. New connections are amortized
over 5 years or 12 years for residence wiring and feeder cable to the home, respectively. The portion of
departmental costs related to reconnection, programming service up- and down- grade, repair and
maintenance, and disconnection activities are expensed as incurred.

Certain Transactions

The following transactions . occurred during the periods covered by this Management's Discussion and
Analysis of Financial Condition and Results of Operations: -

2010 Transactions

On February 9, 2010, Cablevision completed the MSG Distribution, which took the form of a distribution
by Cablevision of one share of Madison Square Garden Class A Common Stock for every four shares of
CNYG Class A Common Stock held of record on the MSG Distribution Record Date and one share of
Madison Square Garden Class B Common Stock: for every four shares of CNYG Class B Common Stock
held of'record on the MSG Distribution Record Date. -On January 12, 2010, the Company transferred to
Madison Square Garden the Company's subsidiaries which owned, directly or indirectly, all of the
partnership interests in Madison Square Garden, L.P. As a result of the MSG Distribution, on February 9,
2010, the Company no longer consolidates the financial results of Madison Square Garden for the purpose
of its own financial reporting and the historical financial results of Madison Square Garden have been
reflected in the Company's consolidated financial statements as discontinued operations for all periods
presented through the MSG Distribution date.

On December 14, 2010 the Company completed its acquisition of Bresnan Cable through a newly-
formed subsidiary. The purchase price was $1,366,157 subject to final working capital and certain other
adjustments. The acquisition was financed using an equity contribution by CSC Holdings of $395,000,
which CSC Holdings borrowed under its revolving credit facility, and debt consisting of an undrawn
$75,000 revolving credit facility, a $765,000 term loan facility and $250,000 8.0% senior notes due 2018.

On December 31, 2010, Rainbow Media Holdings transferred its membership interests in News 12

Networks, RASCO and certain other business to wholly-owned subsidiaries of CSC Holdings in
contemplation of the proposed Rainbow Distribution.
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2008 Transactions

- In June 2008, the Company acquired a 100% interest in Sundance Channel LL.C for a purchase pr1ce
including transaction costs, of $482,416. :

In July 2008, the Company completed a series of transactions in which the Company received a 97.2%
interest in a newly created limited liability company (Newsday Holdings LLC) between CSC Holdings
and Tribune Company that included the net assets of Newsday Media Group. The purchase price to the
Company was $622,717, including transaction costs. In addition, Cablevision contributed approximately
$682,000 aggregate face value of newly issued 8% senior notes due 2012 (with a fair value of
approximately $650,000 on the date of contribution) to CSC Holdings which in tumn contributed those
notes to Newsday Holdings LLC.. In 2010, Cablevision redeemed the senior notes held by Newsday
Holdings LLC for $758,968. Newsday Holdings LLC received $487,500 aggregate principal amount of
Cablevision 7-3/4% senior notes due 2018 and $266,217 aggregate pr1n01pa1 amount of Cablevision 8%
senior notes due 2020, plus accrued interest.

In October 2008, Optlmum Lightpath completed the acqulsltlon of 4Connections LLC for a purchase
price of $49,631. . .
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Results of Operations - Cablevision Systems Corporation

. The following table sets forth on a historical basis certain items related to operations as-a percentage of

net revenues for the periods indicated:

STATEMENT OF OPERATIONS DATA

Years Ended December 31,

2010 2009
: % of Net - - o % of Net Favorable
- Amount Revenues Amount Revenues . (Unfavorable)
Revenues, Net .......ooveeeeeecerevvineres . $7,231,249 100% $6,847,301 100% $ 383,948
Operating expenses: : '
Technical and operating

(excluding depreciation,

amortization and impairments i

shown below) .....coceveeeviinicnncna, 3,007,883 42 2,818,468 41 (189,415)

Selling, general and . :

administrative ............c......... S 1,703,173 24 - 1,643,731 24 (59,442)

‘Restructuring expense (credits)........ (2,276) - 10,728 - 13,004
Depreciation and amortization -

(including impairments) .............. 993,547 14 1,022,912 15 29,365
Operating inCcome......c.cceceeemvevervrrrennns 1,528,922 21 1,351,462 20 177,460
Other income (expense):

Interest expense, net.........cceeveeenen. (784,163) (11) (745,521) (1) (38,642)
Gain on sale of programming and
affiliate interests, net ......couu......... 2,518 - 2,130 - 388
Gain (loss) on investments, net ....... 109,810 2 981) - 110,791
Gain (loss) on equity derivative
contracts, Net........c.eevevereeeeeennen... (72,044) ) 631 - (72,675)
Loss on interest rate swap '
contracts, Net.........ccccveeeeeereenenen. (85,013) ) (78,868) ) (6,145)
Loss on extinguishment of debt
and write-off of deferred
financing CostS......cccceveeeverveennennn. (110,049) 2 (73,457) ) (36,592)
Miscellaneous, net..................... 1,288 - 734 - 554
Income from continuing operations
before income taxes........cucu.......... 591,269 8 456,130 7 135,139
Income tax expense........ooceeeveveeeeee___ (225,550) 3) (206,669) 3) (18,881)
Income from continuing operations.... 365,719 5 - 249,461 4 116,258
Income (loss) from discontinued
operations, net of income taxes...... (4,122) - 35,838 1 (39,960)
Net iNCOME .....oooevvreeeeeeeeiiciesciee e 361,597 5 285,299 4 76,298
Net loss (income) attributable to :
noncontrolling interests................... 649 - 273 - 922y
Net income attributable to
Cablevision Systems Corporation
shareholders..........ccoovevvrevveeneennnnn. $ 360,948 $ 75,376

5% $ 285,572 4%

The following is a reconciliation of operating income to Adjusted Operating Cash Flow ("AOCF"):

Years Ended December 31,

Operating INCOME ........cccucoivmiiiricrenceeeeeetnaest e st s snerens
Share-based COMPENSALION .....c.couceeevcvieiirierisrerinireseesne e e
Depreciation and amortization (including impairments) ..................
Restructuring expense (Credits) .......oovervuierirsresrieeenereriereneesseneenen:

AOCE .o e

2010 2009 Favorable
Amount Amount (Unfavorable)
$1,528,922 $1,351,462 $177,460
61,247 59,742 1,505
993,547 1,022,912 (29,365)
(2,276) 10,728 (13,004)
$2,581,440 $2,444,844 $136,596
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STATEMENT OF OPERATIONS DATA (continued)

Years Ended December 31,

2009 2008 -
% of Net ‘ ' % of Net Favorable
Amount Revenues Amount Revenues (Unfavorable)
REVENUES, NEL ....cvvvvvvreeeereireneieeeeseeans $6,847,301 100% $6,319,852 -100% $ 527,449
Operating expenses: .
Technical and operating
(excluding depreciation,
amortization and impairments h
shown below) .....cceveeeeevcvennnnn, . 2,818,468 - 41 2,645,831 42 (172,637)
Selling, general and : . , .
administrative ........cccoeveecccreecnns 1,643,731 . 24 1,504,862 24 (138,869)
Restructuring eXpense ..........e.eeeeeene 10,728 - 49,883 1 39,155
Depreciation and amortization ' ' : :
(including impairments) ...s.......... 1,022,912 .15 g 1,441,532 23 - 418,620
Operating InCome. .........ccevevrrerecercenennns 1,351,462 .20 ) 677,744 11 673,718
Other income (expense): . _ : S _
Interest expense, net.......cccoeeveumnene (745,521) 11) (784,793) - (12) 39,272
Gain on sale of programming and : ' .
affiliate interests, net ................... 2,130 - 805 To- ' 1,325
Loss on investments, net ................. (981) - (136,414) 2) 135,433
Gain on equity derivative ‘ ‘ ‘ :
CONLTACES, NEE...veuveererecereeeeeeenenes . 631 - 118,219 2 (117,588)
Loss on interest rate swap ‘ o
CONTracts, Net....cveveiricrereeeennaene (78,868) ¢)) (205,683) 3 126,815
" Loss on extinguishment of debt , ‘ :
and write-off of deferred ' . . T
financing Costs.......ceveecreerererienee. (73,457) . 1) . (2,424) - . (71,033)
Miscellaneous, net..........cccoeeeeeennne. 734 - 1,264 - (530)
Income (loss) from continuing _
operations before income taxes ...... 456,130 - 7 (331,282) )i 787,412
Income tax benefit (expense) ............. (206,669) 3) 88,944 1 : (295,613)
‘Income (loss) from continuing ' . . : : :
operations .........c.c.c.... Teeeeeeene eemeaeaes . 249,461 4 _ (242,338) - {4) 491,799
Income from discontinued C , : . ,
operations, net of income taxes ...... 35,838 1 . 6,166 - 29,672
Net income (I08S) .v..veverveeerirerererenns 285,299 -4 (236,172) @4 521,471
Net loss attributable to
* noncontrolling interests ................. 273 - © 8,108 S - (1,835)
Net income (loss) attributable to : : o : '
Cablevision Systems Corporation : g . S : s
shareholders.......c.cooerveemrrinvennnnne $ 285,572 4% $ (228,064) 4% $ 513,636
The following is a reconciliation of operating income to AOCEF:
Years Ended December 31,
2009 - . 2008 Favorable
Amount Amount (Unfavorable)
Operating iNCOMIE ........cceeeuereruerereneerenreeserenreresresmeecsssssnanes reenanannnn . $1,351,462 $ 677,744 $673,718
Share-based cOmMPENSation .......coeeeeeevieeennineneenicin i 59,742 . 42,937 . 16,805
Depreciation and amortization (including impairments).................. 1,022,912 1,441,532 - (418,620)
RESIUCIUIING EXPENSE ...veverrerereerrererrrenienreierassasessessessssmssesssssnssnnns 10,728 . 49,883 : (39,155)
TAOCE o $2,444,844 $2,212,096 $232,748
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Comparison of Consolidated Year Ended December 31, 2010 Versus Year Ended December 31,
2009

Consolidated Results — Cablevision Systems Corporation
We classify o;ir 6perations into three reportable ségments:

e Telecommunications Services, consisting principally of our video, high-speed data, VoIP
services and the commercial h1gh speed data and voice services operatlons of Optimum
Lightpath; -

e Rainbow, consisting principally of our national programming services, including AMC, WE tv,
IFC, Sundance Channel, IFC Entertainment; and the VOOM HD Networks (the U.S. domestic
programming which ceased in January 2009); and

e Other, consisting principally of (i) Newsday, which includes the Newsday daily newspaper,
amNew York, Star Community Publishing Group, and online websites including newsday.com
and exploreLl.com; (ii) our motion picture theater business ("Clearview Cinemas"), (iii) the
News 12 Networks, (iv) the MSG Varsity network, (v) Rainbow Advertising Sales Corporation
("RASCO"), a cable television advertising company, and (vi) certain other businesses and
unallocated corporate costs.

On December 31, 2010, Rainbow Media Holdings transferred its membership interests in News 12
Networks, RASCO and certain other businesses to wholly-owned subsidiaries of CSC. Holdings in
contemplation of the proposed Rainbow Distribution. The operations of News 12 Networks and RASCO,
which were previously included in the Rainbow segment, have been reclassified to the Other segment for
all periods presented. The operations of Newsday, which were previously reported in a separate Newsday
segment, have also been reclassified to the Other segment for all periods presented.

We allocate certain amounts of our corporate overhead to each segment based upon their proportionate
estimated usage of services, except for Newsday as to which we allocated the incremental costs incurred
.in providing these services through September 30, 2009. Subsequent to September 30, 2009, we allocated
certain amounts of our corporate overhead to Newsday based upon its proportionate estimated usage of
such services. The segment financial information set forth below, including the discussion related to
individual line items, does not reflect inter-segment eliminations unless specifically indicated.

Subsequent to January 1, 2010, amounts allocated to Madison Square Garden represent charges pursuant
to the transition services agreement. Corporate overhead costs previously allocated to Madison Square
Garden that were not eliminated as a result of the MSG Distribution have been reclassified to continuing
operations.

See "Business Segments Results" for a discussion relating to the operating results of our segments.

Revenues, net for the year ended December 31, 2010 increased $383,948 (6%) as compared to revenues,
net for the prior year. The net increase is attributable to the following:

Increase in revenues of the Telecommunications Services SEZMENLt ........oveveereeerereereevieeieeeee et .. $304,022-
Increase in revenues of the Rainbow SE@MEN.........cccvvveeeriniiinrnisrreeenieeie et eeir s aas 104,644
Decrease in revenues of the Other segment ...... (28,291)
Inter-segment eliminations ................ eveeeeas e er et ee e reees a——eea e teeean—taeeanatessarateesabt et saehareaes iR haenenanneeerenrees 3,573
$383,948
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Technical- and operatin. excluding depreciation, amortization .and impairments) include

primarily:

_e cable programming costs which are costs paid to programmers, net of amortization of any

launch support received, for cable content and are generally paid on a per-subscnber basis;

e network management and field service costs which represent costs associated with the

7 maintenance of our broadband network, including costs of certain customer connections;

& amortization of program rights, including those for feature films and non-film programming,
participation and residual costs and d1str1but10n and productlon related costs of our Ralnbow
segment; , .

e interconnection, call completlon and circuit fees relatlng to our telephone and VoIP businesses
~which represent the transport and terrnlnatron of calls with other telecommunlcatlons carriers;
"and s :

‘e publication productlon and distribution costs of our Newsday busrness

Technical and operatmg expenses (excluding depreciation, amortlzat1on and impairments) in 2010
increased $189,415 (7%) as compared to 2009. The net increase is attnbutable to the followmg

Increase in expenses of the Telecommunications Services segment v ceeie e $134,460
Increase in expenses of the Rainbow segment................. e rtrerereereeeneneas 55,722
Decrease in expenses of the Other segment ...................................................................................... e (3,688)
Inter-segment ehmlnatlons ............... reerereeseeesanneeeaeisaans ereteeeresa e eatae st e s e ere st see e e sttt s b et e bt e e aaae e s tanraaan : 2,921
o : $189,415

Asa percentage of revenues, technical and operat1ng expenses 1ncreased 1% durlng 2010 as compared to
2009.

Selling, general and administrative expenses include primarily sales, marketing and advertising expenses,
administrative costs, and costs of customer call centers. - Selling, general and administrative expenses
increased $59,442 (4%) for 2010 as compared to 2009. The et increase is attributable to the following:

Increase in expenses of the Telecommunications Services segment ..........cc...couenee. rivserssersnenet e $42,518
Increase in expenses of the Rainbow segment , 13,800
Increase in expenses of the Other segment 2,472
Inter-segment eliminations ........c....lvcceeevcreeveeineencnnenns S SV Feerenreere et - 652
$59,442-

eprec1atlon and amortization (including 1mpa1mlents) decreased $29,365 for 2010 as compared to 2009.
The net decrease is attributable to the following: -

Decrease in expenses of the Telecommumcatlons SEIVICES SEEMENL ........cveveeerreereeeeseeeieeseeseeeeesseees $(32,890)

Decrease in expenses of the Rainbow segment ............cccoeeunee. sttt st bt en e sere e st e e neneeeabe 49)
Increase in expenses of the Other SEEMENL...........ecvevrrriiiroeiteiree et ettt s seaennas 3,574
. $(29,365)

Adiust_ed operating cash flow increased $136,596 (6%) for the year ended Decernber.31, 2010 as
compared to the same period in 2009. The net increase is attributable to the following:

Increase in AOCF of the Telecommunications Services segment.......ovevirennene et $130,181

Increase in AOCF of the Rainbow SEZMENL ..........cccovuiierrimiiiinintiietnsi i 37,604 A
Decrease in AOCF of the Other segment ..............ccuue... ettt een e (31,189)
' " ' ~__$136,596
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Interest expense, net.increased $38,642 (5%) for 2010 as compared to 2009. The net increase is
attributable to the following: : ,

Increase due to higher average interest rates on our 1ndebtedness including extensron fees to

[0S 16 3 £ F O SR ceeerr e $37,273
Net decrease due to change in average debt balances ........................................................................... (9,003)
LOWET INtereSt INCOIME .....cvverrieieereireererreerenreeieseeseeseessesiassesssseessessenes ieereretessiessineraeereniensansnnnres U 1,284
Other net increases (including an increase in arrangement fees for term loan extensions) .................. . 9,088

' $38,642

See "Liquidity and Capital Resources" discussion below for a detail of our various borrower groups.

Gain on sale of programming and afﬁhate interests, net amounted to $2,518 and $2,130 for the years
ended December 31, 2010 and 2009, respectively, primarily from the sale of our ownership interests in
PVIin 2010 and Sportskool and Lifeskool in 2009. The sale of our ownership interests in Sportskool and
Lifeskool are belng recognized under the installment sales method.

Gain (loss) on investrnents, net for the years ended December 31, 2010 and 2009 of $109,810 and $(981),
respectively, consists primarily of the increase or dectease in the fair value of Comcast common stock
owned by the Company. The effects of these gains and losses are partially offset by the losses and gains
on the related equity derivative contracts, net described below.

Gain (loss) on_equity derivative contracts, net for the years ended December 31, 2010 and 2009 of
$(72,044) and $631, respectively, consists of unrealized and realized losses and gains due to the change in
fair value of the Company's equity derivative contracts relating to the Comcast common stock owned by
the Company. The effects of these losses and gains are partially offset by the gains or losses on
investment securities pledged as collateral, which are included in gain (loss) on investments, net discussed
above.

Loss on interest rate swap contracts, net amounted to $85,013 and $78,868 for the years ended
December 31, 2010 and 2009, respectively. These interest rate swap contracts effectively fix the
borrowing rates on a portion of the Company's floating rate debt to limit the exposure against the risk of
rising rates. The losses on interest rate swap contracts are a result of a shift in the yield curve over the life
of the swap contracts. :

Loss on extinguishment of debt and write-off of deferred financing costs amounted to $110,049 and
$73,457 for the years ended December 31, 2010 and 2009, respectively. The 2010 amount represents

premiums paid to repurchase a portion of Cablevision senior notes due April 2012 and related fees
associated with the tender offer and the write-off of unamortized deferred financing costs related to such
repurchases. The 2009 amount represents the premiums.paid to repurchase a portion of Cablevision
senior notes due April 2009, CSC Holdings' senior notes due July 2009, and senior debentures due
August 2009 and related fees associated with the tender offers. They also included the write-off of
unamortized deferred financing costs related to such repurchases. '

Income tax expense of $225,550 for the year ended December 31, 2010, reflected an effective tax rate of
38%. In the second quarter of 2010, the Company recorded a nonrecurring tax benefit of $18,951 for an
increase in certain state and city net operating loss carry forwards pursuant to the finalization of an
examination with a state taxing authority. Absent this tax benefit, the effective tax rate for the year ended
December 31, 2010 would have been 41%. The Company recorded tax expense of $7,078 for the impact
of a change in the state rate used to measure deferred taxes principally due to the impact of the MSG
Distribution on February 9, 2010. A decrease in the valuation allowance relating to certain state net
operating loss carry forwards resulted in a tax benefit of $2,428. The Company recorded tax expense of
$2,632, including accrued interest, related to uncertain tax positions.
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The Company recorded income tax expense of $206,669 for the year ended December 31, 2009,
reflecting an effective tax rate of 45%. To address state income tax planning considerations, during 2009
certain subsidiary corporations were converted to limited liability companies. In connection with such
conversions, the Company recorded tax expense of $9,095 relating to the elimination of certain state
NOLs. and credit carry forwards. Absent this tax expense, the effective tax rate for the year ended
December 31, 2009 would have been 43%. The Company recorded a tax benefit of $6,126 for the impact
of a change in the state rate used to measure deferred taxes. A decrease in the valuation allowance
relating to certain state net operating loss carry forwards resulted in a tax benefit of $1,427. The
Company recorded tax expense of $3,009, including accrued interest, related to uncertain tax positions.

For the years ended December.31, 2010 and 2009, the Company ‘has fully offset federal taxable income
with a net operating loss carry forward. However, the Company is subject to the federal alternative
minimum tax and certain state and local incomie taxes that are payable quarterly.

Income (loss) from discontinued operations

Income (loss) from discontinued operations, net of income taxes, for the yeafs ended December 31, 2010
and 2009 reflects the following items: ' ‘

Years Ended December 31, -

. 2010®) 2009
Net operating results of Madison Square Garden, including transaction costs, v '
NEL OF INCOME TAKES ..oeveveeriereetieeeieteieitestestess e besreserereesbestaesessaasseseassensessensassens $(4,122) $35,856
Other, net 0f INCOME tAXES .......ovevruerieriiriieiii s Co- . (®y
$(4,122) $35,838

(@  Includes operating results of the Madison Square Garden segment from January 1, 2010 through February 9, 2010,
the date of the MSG Distribution.
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Business Segments Results

. Telecommunications Services

The table below sets forth, for the periods presented, certain historical financial information and the
percentage that those items bear to revenues, net for-our Telecommunications Services segment:

Years Ended December 31,
2010 2009
% of Net ’ % of Net Favorable
Amount . Revenues Amount Revenues (Unfavorable)
Revenues, net................... $5,735,522 100% $5,431,500 100% . $ 304,022
Technical and operating ‘ :
expenses (excluding
depreciation and
amortization shown
below) ceceveveieiren, 2,334,456 41 2,199,996 41 (134,460)
Selling, general and ~ -
administrative ‘
EXPENSES ..oevvevranrrrnnennn, 1,076,802 19 1,034,284 19 (42,518)
Depreciation and ‘
amortjzation ................ 824,029 14 856,919 16 32,890
Operating income......... - $1,500,235 26% $1,340,301 : 25% $ 159,934

The following is a reconciliation of operating income to AOCF:

Years Ended December 31, N
2010 2009 Favorable
Amount - Amount (Unfavorable)
Operating iNCOME ...........cccceuieeerinrirneicieete et $1,500,235 $1,340,301 $159,934
Share-based cOMPENSAtiON. ...........c.ccoveveveeeereeerereeeeeeeereeeeeennn, 33,885 30,748 3,137
Depreciation and amortization..............oeeeeveeveeeeveeveeeeeenennn, 824,029 856,919 (32,890)
AOCE o eeeeae e e ... $2,358,149 $2,227,968 $130,181

Revenues, net for the year ended December 31, 2010 increased $304,022 (6%) as compared to revenues,
net for the prior year. The net increase is attributable to the following:

Years Ended December 31, Percent
2010 2009 Increase Increase
Video (including analog, digital, pay-per-
view, video-on-demand and digital
video recorder) ......oouuvevuveeneeeeeeeeennnns $3,237,793 $3,080,078 $157,715 5%
High-speed data........ccooeveevveicieereeeeesnnn, 1,193,624 1,146,789 46,835 4
VOICE ettt 808,374 771,236 37,138 5
AVErtiSING «..veieveveereeceeeeeee e . 135,890 105,633 30,257 29
Other (including installation, home
shopping, advertising sales
commissions, and other products)............ 94,907 94,066 841 1
Total Cable Television.............. et 5,470,588 5,197,802 272,786 5
Optimum Lightpath ...........c.ococcoeviennnnnn, 284,034 255,549 28,485 11
Intra-segment eliminations .......................... (19,100) (21,851) 2,751 13
Total Telecommunications Services..... $5,735,522 $5,431,500 $304,022 6%

Revenue increases reflected above are primarily derived from higher rates (primarily due to an increase in
video rates of 3.7% on average, which was implemented beginning in December 2009), increases in the
number of subscribers to our high-speed data and voice services as set forth in the table below, including
additional services sold to our existing video subscribers, upgrades by video customers from the level of
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the programming package to which they subscribe, and acquisition transactions that result in the addition
of new subscribers. The acquisition of our Bresnan Cable system on December 14, 2010, resulted in an

-approximate $22,100 increase in revenues, net. These increases are partially offset by promotional offer
pricing discounts and a decline in basic video customers in our-New York metropolitan service area and
other rate changes. Our average monthly revenue per basic video subscriber for the three months ended
‘December 31, 2010 was $150.68 (for our New York metropolitan service area only) as compared to
$149.04 and $144.03 for the three months ended September 30, 2010 and December 31, 2009,
respectively. ' '

We believe the increase in advertising revenue is primarily due to a general improvement in the cable
television advertising market and political advertising in 2010. The increase in Optimum Lightpath net
revenues is primarily attributable to growth in Ethernet data services, partially offset by reduced
traditional data services and lower intra-segment revenue.

The following table presents certain subscriber and revenue generating units ("RGUs") information as of
December 31, 2010, September 30, 2010 and December 31, 2009 for the Company's cable television
systems (excludlng Optimum Lightpath):

New York
Metropolitan Bresnan Cable
Area Service Area Total
December 31, December 31, December 31, September 30, December 31,
2010 2010 (1) 2010 2010 2009
(in thousands) '
Basic video customers....... 3,008 306 3,314 3,043 3,063
Digital video customers..... 2,906 205 3,111 2,921 2,893
High-speed data -
CUSTOMETS .vvvvvverreerrnnneen. 2,653 239 2,892 2,647 2,568
Voice customers................ 2,138 . 131 2,269 2,129 2,052
Total RGUs........ccocu.. 10,705 881 11,586 10,740 ) 10,576

1) Reflects data related to Bresnan Cable, which was acquired by the Company on December 14, 2010.

Total RGUs as of December 31, 2010, include 880,900 RGUs related to the acquisition of our Bresnan
Cable system in December 2010.

Excluding the impact of the Bresnan Cable system, the Company had a loss of 55,500 basic video
customers for the year ended December 31, 2010 compared to a loss of 45,100 in 2009. This is largely
attributable to the impact of a retransmission consent dispute in October 2010, the economic downturn,
and, to a lesser extent, intense competition, particularly from Verizon.

For the year ended December 31, 2010, excluding the impact of the Bresnan Cable system, the Company
added 128,600 RGUs as compared to 297,700 in 2009. These additions include increases in digital video
customers of approximately 40,500 and 50,600 for the years ended 2010 and 2009, respectively, resulting
from the migration from analog to full digital across certain regions of our service area. The length of the
economic downturn, along with intense competition, could impact our ability to maintain or increase our
existing customers and revenue in the future.
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Technical and operating expenses (excluding. depreciation. and amortization shown below) for 2010
increased $134,460 (6%) as compared to 2009. The net increase is attributable to the following: -

Increase in programming costs (including costs of on-demand services) due primarily to rate
increases (see discussion of MSG networks below), new program offerings and programming
costs for the newly acquired Bresnan Cable system operations ($5, 662) partlally offset by lower

SUDSCIIDETS 10 CEItain tIErS OF SEIVICE ......ecvicvierertierireievre et esteeneae s e fa e ese e ebeete bt assesressenseeseensensenes $ 88,206
Nonrecurring settlement of a contractual fee matter related to years prior to 2009 recorded in the
second qUATLET OF 2010.......ccuiiiiieiiiiiceiterte ettt a et sa e b e st e b e b n s (23,000)

Increase in field operations and network related costs primarily due to lower capitalizable
activities, general cost increases, costs associated with the operatlon of the newly acqulred

Bresnan Cable system ($5,003), and growth in RGUS .......coocieviviiiininiinivniniess e s s enenenens 31,417
Nonrecurring contract termination charge related to-the newly acqulred Bresnan Cable system.......... 14,375
Increase in franchise fees due to increase in video revenues and higher rates in certain regions........... 8,239
Impact of accrual reversals in 2009 due to legislative changes which clarified the applicability of

Certain VOIP fRES.....c.ooiiii e et stk 18,976 -
Lower termination rates, partially offset by higher interconnection costs due to the favorable '
resolution of certain disputed costs in 2009 (termination and interconnection costs are net of-

related intra-segment EliMINAtIONS)........cceieeiereereeruerieaeeaeeeeaeeeeeereeneeenrsressassreseessessessastessesnssaseseeneans (3,532)
Intra-segment eliminations ........................ JRTTOUON e e s s sredstiennenas (221)
) $134,460

Technical and operating expenses consist primarily of programming costs and direct costs associated with
providing and maintaining services to our customers. These costs typically rise as the number of RGUs
grow and also due to general inflationary cost increases for employees, contractors, programming rates
and other various expenses. Costs of field operations also increase as the portion of our expenses that we
are able to capitalize decreases due to lower new customer installations and lower new service upgrades.
Network related costs also fluctuate as capitalizable network upgrade and enhancement activity -changes.
Franchise fees are payable to the state governments and local municipalities where we operate and are
based on a percentage of certain categories of revenue, primarily video revenue which vary by state and
municipality. These costs change in relation to changes in such categories of revenues or rate changes.
We expect that our technical and operating expenses will continue to increase in the future. However, as
a percentage of revenues, we expect these costs to remain relatively constant.

Effective January 1, 2010, a new long-term affiliation agreement was entered into between Cablevision
and the MSG networks, which are owned by Madison Square Garden. This new long-term affiliation
agreement resulted in incremental programming costs to the Company of approximately $29,000 for the
year ended December 31, 2010, as compared to the amount of programming costs recognized by the
Company pursuant to the Company's arrangement with Madison Square Garden in 2009. This new
affiliation agreement provides for the carriage of the MSG Network and MSG Plus program services on
the Company's cable television systems in the tri-state area. This agreement has a term of 10 years,
obligates the Company to carry the MSG networks program services on its cable television systems and
provides for the payment by the Company to the MSG networks of a per subscriber license fee, which fee
is increased each year during the term of the agreement.

(70)



Selling, general and administrative expenses increased $42,518 (4%) for 2010 as compared to 2009. The
net increase is attributable to the following:

Increase in sales and marketing costs primarily due to increased customer promotions, higher
commissions, higher advertising costs, including costs related to program carriage disputes, and

. costs associated with the operation of the newly acquired Bresnan Cable system ($2,003)............... $22,283
S Impact of the favorable resolution of litigation, that resulted in a reversal of expense recognized in
T prior periods, 1ecorded i 2009 .............ocoieuiiiereeeeeeeeet ettt ettt et e b ersetereneas 5,579

Decrease in customer related costs in the New York metropolitan service area primarily due to a
reduction in call center labor costs due to fewer calls handled, partially offset by increased RGUs

and ZENETal COSE INCTEASES ..evvvuiereirieeitiieierteretesreeeseseeseerte bt st eesasse e e s e seebereeseeteseastasansesasessnnssenes (3,937)
Increase in share-based compensation expense and expenses relating to Cablev1s10n s long-term
INCEITIVE PLANS ...ttt ettt e ek e b es bbb e st aeae e e s rae s s enesaesnsnanane 8,087

Other net increases primarily due to legal costs, other fees and employee costs in the New York
metropolitan service area and administrative costs associated with the operation of the newly

acquired Bresnan Cable system ($2, 244) ............. 10,733
Intra-segment ElMINATIONS .....eo.eiieeiiriie ettt et et e et saese e e ieer e rnrebesaessasvessbesaasean (227)
. - ' $42,518

Selling, general and administrative expenses include customer related costs, principally from the
operation and maintenance of our call center facilities that handle customer inquiries and billing and
collection activities. These costs generally rise as the number of RGUs grow and also as a result of
general inflationary cost increases for employees and other various expenses. Sales and marketing costs
primarily consist of employee costs and advertising production and placement costs associated with
acquiring and retaining customers. These costs may increase with intense competition.

Depreciation and amortization decreased $32,890 (4%) for 2010 as compared to 2009. The net decrease
resulted primarily from certain assets becoming fully depreciated, partially offset by depreciation of new
asset purchases and depreciation and amort1zat10n of §6,791 related to the newly acquired Bresnan Cable
system.

Adjusted operating cash flow increased $130,181 (6%) for the year ended December 31, 2010 as
compared to 2009. The increase was due to an increase in revenue, partially offset by an increase in
operating expenses excluding depreciation and amortization and share-based compensation, as discussed
above. The year ended 2010 increase includes the $23,000 nonrecurring settlement of a contractual fee
matter related to years prior to 2009 recorded in 2010, partially offset by a $14,375 nonrecurring contract
termination charge related to the Bresnan Cable system. The increase in 2010 was- also negatively
impacted by the reversal of an accrual in 2009 due to legislative changes which clarified the applicability
of certain VoIP fees of $18,976 and the impact of the favorable resolution of litigation that resulted in a
reversal of expense recognized in prior periods recorded in 2009 of $5,579.
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Rainbow

The table below sets forth, for the periods presented, certain historical financial information and the
percentage that those items bear to revenues, net for our Rainbow segment. ' The operations ‘of News 12
Networks and RASCO which were previously i 1nc1uded in the Rainbow segment have been reclasmﬁed to
the Other segment for all periods presented.

] Years Ended December 31,
2010 . 2009 L .
% of Net » . % of Net Favorable
Amount Revenues Amount Revenues _ (Unfavorable)
Revenues, net.......coooevreeeenn.e $1 078, 300 . 100% . . -$973.656 100% _ '$104,644
Technical and operating E . : ' ©o :
expenses (excluding
depreciation, amortization ‘ . ‘ : .
and impairments) ............... 366,129 34 . 310,407 32. . (55,722)
Selling, general and.
administrative expenses ..... 325,980 30 312,180 32 (13,800)
Restructuring expense ‘ _ : ' ‘
(credits) .c.coiueveneeeenncn. v, (2,218) .- » 5145 7 4 " 7,363
Depreciation and o ' ' C ‘ o ‘
amortization (including - ~
IMpairments) .........ceeervene. 106,455 10 106,504 11 49
Operating income............... $ 281,954 26 $239,420 25% ' $42,534°

The following is a reqonciliation of operating income to AOCF:

-Years Ended December 31,

2010 - 2009 Favorable
) Amount Amount (Unfavorable)
Operating IMCOME ......eeeeeeeeerierereere e crreraeerreeeereeereesseesseasseeses $281,954 $239,420 $42,534
Share-based COMPENSALON..........c.vevvevrerrerreierseeneensenieesssesnens 17,206 14,724 . . 2,482
Restructuring expense (Credits) .......covereereeinreverenensrenesonenens (2,218) . 5,145 (7,363)
Depreciation and amortization (including impairments)........... 106,455 - 106,504 ' (49)
AOCTF ...ttt e $403,397 . $365,793 $37,604

The Rainbow segment consists of the national networks: AMC,. WE tv, IFC, and Sundance Channel and
other services which consist primarily of IFC Entertainment, Rainbow Network Communications
("RNC"), the international distribution channels: AMC (launched September 2006), Sundance (launched
July 2009), WE tv (launched December 2009) and VOOM (the domestic programming of which ceased in
January 2009).

In January 2009, the domestic programming of VOOM was shut down. This decision had a favorable
impact on the operating income of our Rainbow segment of $20,089 for the year ended December 31,
2010 as the loss of revenues from our VOOM business was more than offset by the elimination of most
operating expenses of VOOM. The 2010 operating expenses included a restructuring credit of $2,218 as
compared to a restructuring charge of $5,145 for the same period in the prior year. Currently, certain of
the VOOM programming continues to be distributed internationally.
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Revenues. net for the year ended December 31, 2010 increased $104,644 (11%) as compared to revenues,
net for the prior year. The net increase is attributable to the following:

Increase in advertising/sponsorship revenues at the national networks primarily at AMC and WE
tv resulting from higher pricing..........c.ccccovevvvvierenrennc. et $ 56,333
Increase in affiliation fee revenues and other revenues at the national networks, primarily at AMC
and WE tv and, to a lesser extent IFC resultmg from increases 1n affiliation rates and subscnbers
(SEE tADIE DBIOW). 1.vviriieecetiese et ettt ettt s e e bt en et et e st eeresesenet e et et eeneasann 41,746
Net increase in revenues, net from primarily foreign affiliation fee revenues due to an increase in
both subscribers and the number of operators who carry our services and increased distribution
revenues of IFC Entertainment due to increased volume of titles bemg distributed, partlally

offset by a decrease in origination fee revenue of RNC ...........cccvveescivsinennennessesicsenee s 10,113
_ Decrease in revenues, net due to the Company's decision to discontinue funding the domestic
programming of VOOM in January 2009 and VOOM's lower foreign distribution revenue ........ (3,548)
‘ o o $104,644

The decrease ‘in revenues of VOOM was due primarily to the loss-of carﬁage by Cablevision effective
January 20, 2009. ~

Revenue increases discussed above are primarily derived from an increase in affiliation rates charged for
our services, an increase in the number of subscribers and an increase in the prices and level of
advertising on our networks. The followmg table presents certain subscriber information at December 31,

2010 and 2009:
Estimated Domestic Subscribers
2010 . 2009
i (in thousands)

National Programming Networks: - ]

FAMOIU et ee e o 96,400 95,200

- WE tv(1) ............ Eeeesteeeeeraaeiearnteeeresersrateteresesthebanbasessesasabantaersesssesranraeaaanesioaan 76,800 74,900

TEC) oo ees e s es s es s e eees s s ereneoes 62,700 50,100

Sundance Channel().............ccooovvveorooeeoveecoereseeeeerereseeeceeseeeseeeseseeseeesesesesenes 39,900 37,900

(1)  -Estimated U.S. subscribers as measured by Nielsen Media Research ("Nielsen").

(2)  Nielsen measurement of IFC subscriber numbers began in December 2010. The 2009 subscriber count is based on
internal management reports and represents viewing subscribers.

(3)  Subscriber counts are based on internal management reports and represent v1ew1ng subscribers because Sundance
Channel is not measured by N1elsen

Technical and operating expenses ( excluding depreciation and amortization and impairments) for the Year
ended December 31, 2010 1ncreased $55,722 (18%) compared to 20009. The net increase is attributable to
the following:

Increase in programming costs at the national networks primarily at AMC and to a lesser extent,

WE tv and IFC due to increased amortization of program rights................c..ioeeererrreesersereseeneenaien. $45,490
Net increase in programming costs at Rainbow's other services (excluding VOOM) resulting

primarily from the programming-costs of certain internationally distributed Rainbow services

and increased content acquisition costs at IFC Entertainment due to increased volume of titles

being dISTHDULEA ...ttt ettt e e et eneeaneen 15,365
Decrease in programming costs at VOOM due to the Company's decision to discontinue fundlng

the domestic and certam foreign programming of VOOM ................................................................. (5,133)

' $55,722

As a percentage of revenues, technical and operating expenses increased 2% in 2010 COmpared t0 2009.
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There may be significant changes in the level of our technical and operating expenses from quarter to
quarter and/or changes from year to year due to content acquisition and/or original programming costs.
As additional competition for programming increases from programming services and alternate
distribution technologies continue to develop in the industry, costs for content’ acqulsltlon and/or original
programming may increase. ‘ :

Selling, general and administrative expenses s increased $13 800 (4%) for 2010 compared to 2009. The net
increase is attributable to the followmg

Net increase in selling, marketmg and advertrsing'costs at the national networks, primarily at. .

AMC due to an increase in marketing expense resulting from an increase in the number of .

original programming premieres, partially offset by a decrease i in such costs at IFC.......; ................ $ 8,540
Increase in general and administrative costs due to an increase in management fees at AMC and

WE tv paid to CSC Holdings resulting from increased revenues and an increase at Rainbow's

other services (excluding VOOM) primarily related to certain internationally distributed

Rainbow services and IFC Entertainment..........ccooovveeieiininnns et - 4,177
Increase in selling, marketing and advertising costs at Rainbow's other services, primarily from o

the recently launched foreign services, and at IFC Entertainment due to an increased volume of -

titles being distribUted.......cc.vieviieiiiiiiicec e 4,525
Decrease in selling, general and administrative expenses at VOOM due pnmanly to lower legal
" expenses in.connection with the DISH Network contract diSpute...........cccococtuvinninnninnnnn SR (9,176)
Net increase in share-based compensatlon expense and expenses relating to Cablev1s1on s long- - o
term incentive plans............... SO OO OO O OO 5,734
$13,800

As a pe_rcentage of revenues, selling, general and administrative expenses decreased 2% in 2010
compared to 2009. )

There may be significant changes in the level of our selling, general and administrative expenses from
quarter to quarter and year to year due to the timing of promotion and marketing of original programming
and the number of premieres that occur during a quarter. .

Restructuring credit of '$2 218 for the year ended December 31 2010 repreSents primari-ly the negotiated
reductions of contract termination costs originally recorded in 2008 following the Company s decision to
discontinue funding the domestic programmmg of VOOM '

Restructurmg expense of $5, 145 for the 'year ended December 31, 2009 represents pnmarlly the
impairment of program rights and contract termination costs due to the Company's decision in 2009 to
discontinue funding certain international VOOM programmmg,

Depreciation and amortization (including impairments) decreased $49 in 2010 as compared to. 2009.
Depreciation expense decreased $3,023 for the year ended December 31, 2010 as compared to 2009 due
primarily to VOOM and RNC. Amortization expense increased $2,974 for 2010 as.compared to 2009
primarily due to the increase in amortization resulting from a reduction in the estimated -useful life of
certain identifiable intangible assets acquired in connection with the acquisition of Sundance Channel in
June 2008, partially offset by a decrease in amortization due to certain mtanglble assets. of AMC WE tv
and IFC becoming fully amortized'in the second quarter of 2009.

Adijusted operating cash flow increased $37,604 in 2010 compared to 2009 due to an increase in revenues,
net of $104,644, partially offset by an increase in operating expenses resultmg primarily from an increase
in program rights expense, excluding share-based compensation, restructuring and depreciation and
amort1zatlon expenses, as dlscussed above.

See discussion of the proposed distribution of Rainbow Media Holdings on page 113.
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Other

- The table below sets forth, for the periods presented certaln ﬁnanc1al information and the percentage that
those items bear to revenues, net for the Other segment.

Years Ended December 31,
2010. S ‘ 2009 ,
"~ %ofNet . . % of Net . . Favorable
Amount Revenues Amount Revenues ~ (Unfavorable)
Revenues, net.........ccocevvvveenee. $465,975  100% $ 494,266 100% $(28,291).
Technical and operatrng expenses : '
(excluding depreciation and
amortization shown below)........ 346,318 74 350,006 71 3,688
Selling, general and - R L ‘ : o
administrative expenses............. © 309,919 67 307,447 62 " (2,472)
Restructuring expense (credits) ...~ (5 8) - T T 5583 | 5,641
Depreciation and amortization ° : ) - ' C
(including impairments) ............ 63,063 14 . .- 59489 - 12 : (3,574)
‘Operating 10ss .......... eeieebeeennnns -~ $(253,267) (59)%:- - _ $(228,259) . - (46)% ~ $(25,008) -
The followmg isa reconcﬂlatlon of operatlng loss to AOCF deficit:
Years Ended December 31, :
2010 2009 - Favorable
. : o B Amount" © - Amount (Unfavorable)
Operating loss............ e enenais e etererenereans $(253,267) $(228,259) $(25,008)
Share-based COMPENSALION.............c.curivecrecreireeerierecsneerennens 10,156 , 14,270 4,114)
Restructuring expense (credits) ... : (58) - 5,583 . (5,641)
Depreciation and amortization (1nclud1ng unpalrments) 63,063 59,489 3,574
AOCF deﬁ01t...................; .................. et $(180, 106) - $(148, 917) ' - $(31,189)

Revenues, net for the year ended December 31, 2010 decreased $28,291 (6%) as compared to revenues,
net for the prior year. The net decrease is attrlbutable to the following:

Decrease in revenues at Newsday (to $314,148) due primarily to decreases in advertising revenues
as a result of the continued challenging economic environment and competition from other

INEAIA .ttt ettt sa bt a et sen e e e e et ere st e en s eeaeean $(28,188)
Increase in advertising revenues at News 12 Networks and commission revenues at RASCO............. 10,128
Decrease in other revenues primarily at PVI and Clearview Cinemas ............ooevevvoveeeeemoverooeeeson. (8,986)
Intra-segment ElMINAtIONS ......c.coevevrveiriieecieieretsece ettt ettt s e e see e eeeseeeeeseseseseseesessreneses s, - (1,245)

$(28,291)

Technical and operating expenses (excluding depreciation and amortization shown below) for the year
ended December 31, 2010 decreased $3 688 (1%) as compared to the prior year. The net decrease is
attributable to the followmg

Decrease in expenses at Newsday (to $187,606) primarily due to a decrease in newsprint and ink
expenses, a decrease in distribution expense driven primarily by declines in circulation and
preprint advertising sales volume, and a decrease in production expenses driven primarily by the
cost savings related to headcount reductions and the exiting of certain shopper publications, as

well as the impact of lower union COMPENSALION COSES .........cvvevevveieeereieeeeeeeeesee e ceese oo, $(22,982)
Increase in operating costs of the MSG Varsity network resulting from its September 2009 launch.... 18,516
OFhET NEE INCTEASES. .......rvoeeeieeeereeeiettis ettt bttt s et b s e eee e e st es s ses s sessees 778
$(3,688)
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Selling, general, and administrative expenses increased $2,472 for the year ended December 31, 2010 as
compared to the prior year. The net increase is attributable to the following:

Decrease in unallocated Corporate costs due primarily to an increase in‘allocations to business '
units of $12,504 and lower costs related to former employees of $11,168.........cccvvvvvviiiiiiiiinne, $(23,672)

Charges to Madison Square Garden in 2010 for transition S€IviCes .........cvrvrvenrrrinincues et (6,096)
Increase in costs at MSG Varsity, RASCO and News 12 Networks .........cccoeueviierinnninanas e 19,591
Transaction costs related to the Bresnan Cable aCqUiSItion .........coceviiciiiiiiiiniiins 8,924
Other net iNCreases........oveeeveeereiaiveninen. etereseteteaeietecesattresisahesatannteaeasaeaeaansieraaraearrareeeebaeesarenreastrenens 4,970
Intra-segment eliminations ............. et eree et an s et n e e, - (1,245

: $ 2,472

Depreciation and amortization (including impairments) for the year ended December 31, 2010 increased
$3,574 (6%) as compared to the prior year. The net increase is primarily due to an impairment charge
recorded at Newsday of $7,800 in 2010 relating to the estimated fair value of Newsday's indefinite-lived
intangible trademark, as compared to $2,000 in the prior year, and depreciation of new asset purchases,
partially offset by-a decrease in depreciation due to certain assets becoming fully depreciated and a
decrease in depreciation expense of $4,025 related to two Newsday printing presses that were phased out
of service in mld-year 2009.

Restructuring expense for the year ended December 31 2009 amounted to $5,583. This is compnsed of
$3,590 in severance and other. related costs ass001ated with the elimination of 98 staff positions and
$3,174 related to a lease modification termination penalty and other lease and contract exit costs at
Newsday. Offsetting these expenses are restructuring credits of $1,181 related to adjustments in
severance and facility realignment provisions recorded in prior restructuring plans.

Adjusted operating cash flow deficit increased $31,189 (21%) for the year ended December 31, 2010 as
compared to 2009 (including AOCF of Newsday of $19,349 and $21,775 in 2010 and 2009, respectively).
The increase was due primarily to a decrease in revenues, net, partially offset by a decrease in operating
expenses excluding depreciation and amortization and share-based ¢compensation, as discussed above.
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Comparlson of Consolidated Year Ended December 31, 2009 Versus Year Ended December 31,
2008

Consolidated Results — Cablevision Systems Corporation

Revenues, net for the year ended December 31 2009 increased $527,449 (8%) as compared to revenues,
net for the prior year. The net increase is attributable to the following:

Increase in revenues of the Telecommunication Services SEgMeEnt ...........ce.eveveeeeeererieeensereenenn. e $266,133
Increase in revenues of the Rainbow segment, including revenues attributable to Sundance "
Channel acquired in JUNE 2008 .............o.vueeveveeereeereeseeeeeeseeseesseseeseseseseseessesssessessesesss s s e 71,306
Increase in revenues of the Other segment, including revenues of Newsday resulting from its
- acquisition on July 29, 2008 .......cvviiiiciieiee it e enes s vereiarens 158,262
Inter-segment elMINATIONS ............co.oviiiiiecniir ettt ss e sttt 31,748
' $527,449

Technical and operating expenses (excluding depreciation, amortization and impairments) include
primarily: / :

e cable pregramming costs which are costs paid to. programmers, net of amortization of any
- launch support received, for cable content and are generally paid on a per-subscriber basis;

e network management and field service costs which represent costs associated with the
maintenance of our broadband network, 1nc1ud1ng costs of certain customer connections;

* amortization of program rights, including those for feature filts and non-film programming,
" participation and residual costs, and distribution and production related costs of our Rambow
segment;

* interconnection, call completion and circuit fees relating to our telephone and VoIP businesses
which represent the transport and termination of calls with other telecommumcatlons carriers;
and

e . publication pfoduction and distribution costs of our Newsday business.

Technical and operating expenses (excluding depreciation and amort1zat1on and 1mpa1rments) in 2009
increased $172 637 (7%) as compared to 2008. The net increase is attrlbutable to the following:

Increase in expenses of the Telecommunications Services SEZMENt ........luewueeurveruerrersereeerereesereereennes $ 25,701
Decrease in expenses of the Rainbow segment, including expenses attributable to Sundance :
Channel subsequent to acquisition in June 2008 ..........c.cceerueveeererereereeeeeeeeeeeeeseseeeeeeeeseeeeeesesesseens (5,798)
Increase in expenses of the Other segment, including expenses of Newsday resultlng from its
acqUISition on JULY 29, 2008 ..........cccveeueeerereriveseseeseseesessesessessessstessssssaesaeseseseniesesesasesseseeseesesessivesses 116,238
Inter-segment eliminations ...... ereretereeeenaaeas ettt e et e e et b e e b e ae e et e e ba e et et e b beenneaeeraesa bt e s st senees 36,496
$172,637

Asa percentage of revenues, technical and operating expenses decreased 1% dﬁring 2009 as compared to
2008.
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Selling, general and administrative expenses include primarily sales, marketing and advertising expenses,
administrative costs, and costs of customer call centers. Selling, general and administrative expenses
increased $138,869 (9%) for 2009 as compared to 2008. The net increase is attributable to the following:

Increase in expenses of the Telecommunications Services SEZMENt ..........coevevevuruieeviviinieiieieeieenes $ 55,971
Increase in expenses of the Rainbow segment, including expenses attributable to Sundance
subsequent t0 acquisition in JUNE 2008..........covereeerrieiemiiiinniiiiere s 7,163
Increase in expenses of the Other segment, including expenses of Newsday resultmg from its
acquisition on July 29, 2008 .............. et ettt e e e sa et sae s peeree e renteaetene 80,483
Inter-segment eliminations ..........c..ccoeevenee. OO et (4,748)
y ' ; . $138,869

As a percentage of revenues, selling, general and administrative expenses remamed constant in 2009
CUmpared to 2008. : :

Restructuring expense amounted to $10,728 in 2009 and $49,883 in 2008. The 2009 amount consisted of
$5,162 resulting primarily from the Company's decision to discontinue the U.S. domestic programming of
VOOM and charges of $6,496 relating to severance and other restructuring expenses recognized by our
Newsday business, partially offset by net credits of $(930) primarily relating to adjustments to facility
realignment provisions recorded in connection with prior restructuring plans. The 2008 amount primarily
included the impairment of program rights of $40,974 and employee severance and other costs of $5,821
due to the Company's decision to discontinue the U.S. programming business of VOOM and $7,225
primarily relating to severance and other restructurmg charges recognized by our Newsday business.

Partially offsetting these charges were net credits of $4,137 primarily associated with adjustments to
facility realignment provisions and other costs recorded in connection with the 2001, 2002 and 2006
restructuring plans. -

Depreciation and amortization (including impairments) decreased $418,620 for 2009 as compared to
2008. In 2008, we recorded impairment charges of $400,880 related to indefinite-lived intangibles,
certain long-lived intangible assets and goodwill at our Newsday business and a $15,034 write-off of
deferred carriage fees at VOOM after DISH Network ceased the distribution of VOOM in May 2008.
Additionally, the net decrease consisted of a $32,045 decrease resulting primarily from certain assets
becoming fully depreciated, partially offset by depreciation of new asset purchases and increases resulting
from the Newsday transaction of $13,516 (including impairment charges of $2,790 in 2009) and the
acquisition of the Sundance Channel of $15,823. '

Adjusted operating cash flow increased $232,748 (11%) for the year ‘ended December 31 2009 as

compared to the same period in 2008. The net increase is attributable to the following:

Increase in AOCF of the Telecommunication Services segment ......................................................... .. $192,084
Increase in AOCF of the Rainbow segment, including AOCF attributable to Sundance acquired in ‘
TUNE 2008 ...ttt ettt se et st be e e SRS a s s e e 74,212
Decrease in AOCF of the Other segment, including AOCF of Newsday (acquired July 29, 2008)...... (33,548)
$232,748

Interest expense, net decreased $39,272 (5%) during 2009 compared to 2008. The net decrease is
attributable to the following:

Decrease due to lower average interest rates on our indebtedness .........ccoevvieiioiciiiiiiiiie, $(88,618)
Net increase due to increase in average debt balances:.........cccoeevirieiiiiiiiiiniiiicrin s 35,593
LOWET TIEETESE INCOIMIE . eeeeeeeeeeeeeee et eseeeseeeeetesesabeeaseeeesbaessaeesssassssaaesaeasaeansaaannseeasseesabassrtnenabasennsonsranan 4,649
OtHET TIEE ITICTEASES. c.vveeveeeeeeeeeeteeeeseetteesesesessessaeaseebessseasssassasseanseansesssebeesbessbaansesbaesassareanse et beseeranenans 9,104
$(39,272)

See "Liquidity and Capital Resources" discussion below for a detail of our various borrower groups.
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Gain on _sale of programming and _ affiliate interests, net of $2,130 and $805 for the years ended

December 31, 2009 and 2008, respectively, resulted from the sale of our ownership interests in Sportskool
and Lifeskool, which is being recorded under the installmént sales method. :

)

Loss on investments, net for the years ended December 31, 2009 and 2008 amounted to $981 and
$136,414, respectively. The 2009 amount consists primarily of the decrease in the fair value of Comcast
common stock owned by the Company and the unrealized and realized net loss associated with various
other investments.  The 2008 amount consists primarily of the net increase or decrease in the fair value of
Comcast common stock and General Electric common stock owned by the Company through the
disposition of this stock in June 2008 and the unrealized and realized net loss of various other
investments. The effects of these gains and losses are partially offset by the losses and gains on related
equity derivative contracts, net described below. ‘

Gain on equity derivative contracts, net for the years ended December 31, 2009 and 2008 of $631 and
$118,219, respectively, consists of unrealized and realized gains due to the change in fair value of the
Company's equity derivative contracts relating to the Comcast common stock owned by the Company
during 2009 and 2008 and the General Electric common stock owned by the Company through the
disposition of this stock in June 2008. The effects of these gains are partially offset by the losses on
investment securities pledged as collateral, which are included in loss on investments; net discussed
above. » ’

Loss on interest rate swap contracts, net amounted to $78,868 and $205,683 for the years ended
December 31, 2009 and 2008, respectively. These interest rate swap contracts effectively fix the
borrowing rates on a-portion of the Company's floating rate debt to limit the exposure against the risk of
rising rates. The losses on interest rate swap contracts are a result of a shift in the yield curve over the life
of the swap contracts. '

Loss on extinguishment of debt and write-off of deferred financing costs of $73,457 for the year ended
December 31, 2009 resulted from tender premiums, fees and the write off of unamortized discounts and
deferred financing costs associated with the repurchase of a portion of Cablevision's senior notes due
April 2009 and CSC Holdings' senior notes due July 2009, August 2009, April 2011, and April 2012
pursuant to our tender offers. Loss on extinguishment of debt of $2,424 for the year ended December 31,
2008 resulted from the repayment of the Company's collateralized indebtedness relating to its holdings of
shares of General Electric common stock during the second quarter of 2008.

Income tax expense of $206,669 for the year ended December 31, 2009, reflected an effective tax rate of
45%. To address state income tax planning considerations, during 2009 certain subsidiary corporations
were converted to limited liability companies. In connection with such conversions, the Company
recorded tax expense of $9,095 relating to the elimination of certain state NOLs and credit carry forwards.
Absent this tax expense, the effective tax rate for the year ended December 31, 2009 would have been
43%. The Company recorded tax benefit of $6,126 for the impact of a change in the state rate used to
measure deferred taxes. A decrease in the valuation allowance relating to certain state net operating loss
carry forwards resulted in a tax benefit of $1,427. The Company recorded tax expense of $3,009,
including accrued interest, related to uncertain tax positions. ‘

The Company recorded income tax benefit of $88,944 for the year ended December 31, 2008, reflecting
an effective tax rate of 27%. The Company recorded tax benefit of $8,670 for the impact of a change in
the state rate used to measure deferred taxes. An increase in the valuation allowance relating to- certain
state net operating loss carry forwards resulted in tax expense of $6,602. The Company recorded tax
expense of $2,694, including accrued interest, related to uncertain tax positions.

For the years ended December 31, 2009 and 2008, the Company has fully offset federal taxable income

with a net operating loss carry forward. However, the Company is subject to the federal alternative
U minimum tax and certain state and local income taxes that are payable quarterly.
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Net loss attributable to noncontrolling interests for the years ended December 31, 2009 and 2008 of $273
and $8,108, respectively, represent other parties' share of the net losses of entities which are not entirely
owned by us but which are consolidated in our financial statements.

Income from discontinued operations

In February 2010, the Company completed the MSG Distribution. In June 2007, the Company completed
the sale of its 60% interest in Fox Sports Net Bay Area, to Comcast. In addition, in April 2005, the
operations of the Rainbow DBS satellite distribution business were shut down. As a result, the operating
results of these businesses, net of income taxes, have been classified in the consolidated statements of
operations as discontinued operations for all periods presented. :

Income from discontinued operations, net of income taxes, for the years ended December 31, 2009 and
2008 reflects the following items, net of related income taxes and noncontrolling interests:

Years Ended December 31,

2009 2008
: _ Amount Amount
Net operating results of Madison Square Garden, including transaction costs, .
N6t OF INCOIMIE LAXES....veiveieeieriineerteeeeeresteeseeseeestesresetesasaebeenesanesanesanesanesssesseens $35,856 $7,112
Net operating results of the Rainbow DBS distribution business, net of income
BAXES cvevvervesererrereresreesesessioseseseseesaseasase et ssenteeeas e r et e b e R s e R e R s e bbb bbb b b et nnns (18) (943)
Loss on sale of Fox Sports Net Bay Area, net of income taxes..........ccoeovereueueennnnn. - 3
$35,838 $6,166

Business Segments Results

Telecommunications Services

The table below sets forth, for the periods presented, certain historical financial information and the
percentage that those items bear to revenues, net for our Telecommunications Services segment:

Years Ended December 31,
2009 ' 2008
% of Net % of Net Favorable
Amount Revenues Amount Revenues (Unfavorable)
Revenues, net................... $5,431,500 100% $5,165,367 100% $266,133
Technical and operating E . :
expenses (excluding
depreciation and
amortization shown . '
beloW) e 2,199,996 41 2,174,295 42 (25,701)
Selling, general and :
administrative T :
EXPENSES covveererereeeenenes 1,034,284 19 978,313 ' 19 (55,971)
Depreciation and ‘
amortization ................. 856,919 16 890,912 17 33,993
Operating income......... '$1,340,301 25% $1,121,847 22% $218,454
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The following is a reconciliation of operating income to AOCF:

_ ' Years Ended December 31,
. 2009 2008 Favorable
. Amount Amount (Unfavorable)
Operating iNCOIME ,...eevvrurriiererereeeeceeeietete e s oo ee e $1,340,301 $1,121,847 $218,454
Share-based COMPENSALION..............coevvreevereereerererereeeereeeisereenens 30,748 23,125 7,623
Depreciation and amertization.................. et e naenes 856,919 890,912 (33,993)
AOCF ..t S SO $2,227,968 $2,035,884 $192,084

Revenues, net for the year ended December 31, 2009 increased $266,133 (5%) as compared to revenues,
net for the prior year. The net increase is attrlbutable to the following:

) Percent
Years Ended December 31, Increase Increase
2009 2008 (Decrease) (Decrease)
Video (including analog, digital, pay-per-
view, video-on-demand and digital
video recorder) .......coovviiivniieneieeee, $3,080,078 $2,961,421 $118,657 4%
High-speed data........c.ccccevvvveereroeeeieeennn, 1,146,789 - 1,099,634 47,155 4
VOICE ..ottt 771,236 685,643 85,593 12
AdVertising ......c.eeeeeeeecnrnrrnese e, 105,633 115,574 (9,941) )
Other (including installation, home
shopping, advertising sales : ’
commissions, and other products)............ 94,066 98,736 (4,670) ®)
Total Cable TeleviSion........cccveveueeeeeennnn, 5,197,802 4,961,008 236,794 5
Optimum Lightpath ...........o..coovvivcmeenenee. 255,549 248,776 6,773 3 -
Intra-segment eliminations .......................... (21,851) (44.417) 22,566 51

Total Telecommunications Services......... $5,431,500 $5,165,367 $266,133 5%

Revenue increases reflected above are primarily derived from higher rates (primarily due to an increase of
video rates of 3.5% on average, which was implemented beginning in December 2008), increases in the
number of subscribers to our high-speed data and voice services, including additional services sold to our
existing video subscribers, upgrades by video customers from the level of the programming package to
which they subscribe, and acquisition transactions that result in the addition of new subscribers, offset in
part by offer discounts and other rate changes. As a result, our average monthly revenue per basic video
subscriber for the three months ended December 31, 2009 was $144.03 as compared to $134.85 and
$141.03 for the three months ended December 31, 2008 and September 30, 2009, respectively.

We believe the decline in 'advertising revenue is primarily due to the impact of the economic downturn,
which may continue. The increase in Optimum Lightpath net revenues is primarily attributable to growth
in Ethernet data services and the acquisition of 4Connections LLC in October 2008, partlally offset by
reduced traditional data services and lower intra-segment revenue. ' The decrease in intra-segment
eliminations for the year ended December 31, 2009 as compared to the prior year includes a reduction of
interconnection costs charged to Optimum Lightpath and passed through to Optimum Voice of
approximately $6,835 resulting from the resolution of certain disputed amounts between Optimum
Lightpath and a third party vendor. Additionally, Optimum Voice is purchasing fewer services from
Optimum. Lightpath resulting from certain operational functions now being performed directly within
cable operations.
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The following table presents certain subscriber and revenue generating units ("RGUs") information as of
December 31, 2009, September 30, 2009 and December 31, 2008 for the Company's cable television
systems (excluding Optimum Lightpath):

December 31, September 30, December 31,
2009 2009 2008
' (in thousands) '

Basic VIAEO CUSOMIEES .........veeeeeeeeeeeesesssesssesrssaressssessnees 3,063 3,066 3,108
Digital video customers..........c.cveveeunens ORI 02,893 2,888 2,837
High-speed data CUSIOMETS ......cevvecreniiriiiiirenine e 2,568 2,522 2,455
Voice customers ........... eeeeieseeenten P e ———————— 2,052 2,001 - 1,878 -

TOtal RGUS c.oveiceeeectiettcieciecte et ereeees e eeenenensmemevens .. 10,576 . 10,477 10,278

The Company had a loss of 45,100 basic video customers for the year ended December 31, 2009
compared to a loss of 14,900 in 2008. This is primarily due to the impact of the economic downturn, and,
to a lesser extent, intensifying competition, particularly from Verizon.

For the year ended December 31, 2009, the Company added 297,700 RGUs as compared to 653,400 in
2008. These additions include increases in iO digital video customers resulting from digital migration
initiatives that eliminated the duplicate analog feeds of various channels “carried in digital of
approximately 50,600 for the year ended December 31, 2009 compared to 93,800 in 2008

The growth in RGU additions slowed compared to the comparable perlod in 2008 as a result of the
Company's relatively high penetration rates, the economic downturn and, to a lesser extent, the effects of
intensifying competition, particularly from Verizon. The severity and length of the economic downturn,
along with intensifying competition, could impact our ability to maintain or increase our existing
customers and revenue in the future. : ‘

Technical and operating e);penses (excluding depreciation and amortization shown below) for 2009
increased $25,701 (1%) as compared to 2008. The net increase is attributable to the following:

Increase in field operations and network related costs pnmarlly due to growth in RGUs, lower

capitalizable activities and general COSt ICIEASES ....uuviriiiresisirinirnine et $ 54,313
Increase in franchise fees due to increase in video revenues and higher rates in certain regions.......... 6,253
Decrease in programming costs (including costs of on-demand services) primarily due to the

termination of carriage of VOOM's programmmg in January 2009 and lower subscribers to

certain tiers of service, partlally offset by rate increases and new program OFfferings .....ccoevervrerens (1,601)
Decrease in call completion and interconnection costs, taxes and fees (net of related intra-segment

eliminations) primarily due to legislative changes in 2009 which clarified the applicability of

certain fees on VolP of $23,818, of which $19,530 related to the reversal of fees accrued in prior

periods, the favorable resolution of certain disputed interconnection costs of approximately

$8,555, of which $6,458 related to the reversal of costs accrued in prior periods, and lower rates,

partially offset by higher volume due to mcreased voice customers and other fees... .......... eereeeaen (33,542)
Intra—segment elimINAtions ........ccecevereverresisegeenceeennnes etitesesteeareseseatestebeeteseetesereesensesere et asesnsirenerereens - 278
. - $25,701

As a percentage of revenues, technical and operating expenses decreased 1% during 2009 as compared to
2008. Technical and operating expenses consist primarily of programming costs and direct costs
associated with providing and maintaining services to our customers. These costs typically rise as the
number of RGUs grow and also due to general inflationary cost increases for employees, contractors,
programming rates and other various expenses. Costs of field operations also increase as the portion of
our expenses that we are able to capitalize decreases due to lower new customer installations and lower
new service upgrades. Network related costs also fluctuate as capitalizable network upgrade and
enhancement activity changes. Franchise fees are payable to the state governments and local
municipalities where we operate and are based on a percentage of certain categories of revenue, primarily
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video revenue which vary by state and municipality. These costs change in relation to changes in such

categories of revenues or rate changes. We expect that our technical and operating expenses will continue
-to increase in the future. However, as a percentage of revenues, we expect these costs to remain relatively:

constant. '

Selling,‘ general and adminisfrative‘e'xp‘ enses increased $55,971 (6%) for 2009 as compared to 2008. The

net increase is attributable to the following:

Increase in sales and marketing costs primarily due to higher employee related CoSts ........................ $30,318
Favorable resolution of litigation that resulted in a reversal of expenses accrued in prior periods. ...... (5,579)
Increase in customer related costs primarily due to higher RGUs and general cost increases............... 18,427
Increase in share-based compensation expense and expenses relating to Cablevision's long-term

INCENTIVE PIANS ...ttt e e e e e O 7,113
Increase in other general and administrative costs, primarily due to general cost increases, partially ‘

offset by severance charges of $2,347 in the first quarter 0f 2008 ..........oooovveveemoeorooeoooooo - 5,303
Intra-segment ElMINALIONS ........uueuiueuieieececec et e e e e 389

- , $55,971

As a percentage of revenues, selling, general and administrative expenses remained'c?ssentially constant in
2009 as compared to 2008. Selling, general and administrative expenses include customer related costs,
principally from the operation and maintenance of our call center facilities that handle customer inquiries
and billing and collection activities. These costs generally rise as the number of RGUs grow and-also as a
result of general inflationary cost increases for employees and other various expenses. We expect that our
customer related costs will continue to increase in relatively the same proportion as increases in RGUs
and general inflationary cost increases. Sales and marketing costs primarily consist of employee costs
and advertising production and placement costs associated with acquiring and retaining customers. These
costs may continue to increase as competition continues to intensify. o

Depreciaﬁon and amortization decreased $33,993 (4%) for 2009 as compared to 2008. The net decrease
resulted primarily from certain assets becoming fully depreciated, partially offset by depreciation of new
asset purchases.

Adjusted operating cash flow increased $192,084 (9%) for the year ended December 31, 2009 as
compared to 2008. The increase was due primarily to an increase in revenue, partially offset by an
increase in operating expenses excluding depreciation and amortization and share-based compensation, as
discussed above. ' ' '
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Rainbow

The table below sets forth, for the periods presented, certain historical financial information and the
percentage that those items bear to revenues, net for our Rainbow segment. The operations of News 12
Networks and RASCO which were previously included in the Rainbow segment have been reclassified to
the Other segment for all periods presented. :

Years Ended December 31,

2009 L 2008 o
% of Net o - - % of Net Favorable
, Amount- Revenues Amount . Revenues (Unfavorable)
REVENUES, NEL........oveoevrerresnneeens $973,656 100% $902,350 100% $ 71,306
Technical and operating ‘ '
expenses (excluding
depreciation, amortization ' 7 _ '
and impairments) ................ . 310,407 32 316,205 35 - 57798
Selling, general and- _
administrative expenses® ... 312,180 32 305,017 34 (7,163)
Restructuring expense............... 5,145 1 46,834 5 " 41,689
Depreciation and amortization : -
(including impairments)........ 106,504 11 108,431 12 1,927
Operating income.................. $239.420 . - 25% - $125,863 - . 14% $113,557

(@ ~ Rainbow corporate overhead costs previously allocated to Madison Square Garden that were not eliminated as a
result of the MSG Distribution have been reclassified to continuing operations.

The following is a reconciliation of operating income to AOCF:

Years Ended December 31,
2009 2008 Favorable
Amount "~ Amount (Unfavorable) -
Operating INCOME ......ccocueererrreeecemereniirisrisessersseseesessessssssssaneen: $239,420 $125,863 $113,557
Share-based COMPENSALION........ccerueeerrecmceriiriireeetete e 14,724 10,453 4,271
Restructuring eXpense........c..ceeeeceereriveeene et - 5,145 46,834 .. (41,689)
Depreciation and amortization (including 1mpa1rments) 106,504 108,431 (1,927)
AOCF.....cccovvrenns eeeeerseerterraerrersee e ereiete e s eeebeeaenanesassnea: $365,793 - $291,581 $ 74,212

The Rainbow segment consists of the national networks: AMC, WE tv, IFC, Sundance Channel's
operations from the date of acquisition (June 16, 2008) and other services which consist primarily of IFC
Entertainment, Rainbow Network Communications ("RNC"), the international distribution channels:
AMC (launched September 2006), Sundance (launched July 2009), WE tv (launched December 2009)
and VOOM (the domestic programming of which ceased in January 2009). The 2008 period included
Sportskool (sold in September 2008) and Lifeskool (sold in October 2008).

In January 2009, the domestic programming of VOOM was shut down. This decision had a favorable
impact on the operating income of our Rainbow segment of $76,760 for the year ended December 31,
2009 compared to the year ended December 31, 2008 as the loss of revenues from our VOOM business
was more than offset by the elimination of most operating expenses of VOOM. The 2009 operating
expenses included restructuring expenses of $5,162 as compared to $46,795 in the prior year.
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Revenues, net for the year ended December 31, 2009-increased $71,306 (8%) as compared to the prior
year. The net increase is attributable to the following:
Increase in affiliation fee revenues and other revenues at the national networks due primarily to

having a full year of results of Sundance Channel (acquired June 2008) and from increases in

affiliation:rates and in subscribers (see table BELOW).. ..............evvieeemeeeeereeoreeesseee oo $81,189.
Increase in advertising/sponsorship revenues at the national networks due primarily to higher units

sold at AMC, improved program ratings at WE tv and to a lesser extent, a full year of results of .

Sundance Channel (acquired June 2008)......... ettt senesanaes s peererenironreees 38,842
Net increase in revenues, net from primarily distribution revenues of TFC Entertainment and - o

transmission revenue of RNC, partially offset by a decrease in affiliation fee revenues following

the sale of Lifeskool (October 2008) and Sportskool (September 2008)................ eveertrrieensine ST 2,794
Decrease in revenues, net due to the Company's decision in December 2008 to discontinue the .
domestic programming of VOOM (January 2009)..................... O SR SO (31,519)

-~ $71,306.

The decrease in revenues of VOOM was due primarily to the loss of DISH Network's carriage in May
2008 and the loss of carriage by Cablevision effective January 20, 2009, . o ,

Revenue increases discussed above are primarily derived from increases in the level-of advertising on our
networks and increases in affiliation fee revenues derived from affiliation rates charged for our services
and in the number of subscribers. “The following table presents certain subscriber information at
December 31, 2009 and 2008: o g : :

Estimated Domestic Subscribers
2009 . 2008 .
(in thousands)

National Programming Networks:

AMC) oo : 95200 - 94,500

_ — , . 74,900 72,000
101 T rvseermseasesaseisssamarsssennen R . 50,100 48,900
Sundance Channel®)..........c..cooovion...: edenenerrennes eeeecessas s sreasessessmasestrenenes 37,900 30,800 - .-

(1)  Estimated U.S. subscribers as measured by Nielsen Media Research ("Nielsen"). ‘ ‘

(2)  The 2009 and 2008 subscriber counts are based on internal management reports and represent viewing subscribers.

(3)  Subscriber counts are based on internal management reports and represent viewing subscribers because Sundance
Channel is not measured by Nielsen. ' ' . : '

Technical and operating expenses (excluding depreciation and amortization and impairments) for the year
ended December 31, 2009 decreased $5,798 (2%) compared to 2008. The net decrease is attributable to
the following: ‘ A : "

Decrease in programming costs at VOOM due to the Company's decision in December 2008 to
- discontinue funding the domestic programming of VOOM in January 2009..........cccooveeveeriiene. $(54,892)
Increase in programming costs at the national networks primarily at AMC and WE tv due to

increased amortization of non-film program rights and, to a lesser extent, Sundance Channel

(acquired June 2008) and IFC........c...ovuueveecveeieieeseeeeeee e eeeeeeee s s e 42,682

Net increase in programming costs at Rainbow's other services (excluding VOOM) resulting
primarily from an increase in programming costs at IFC Entertainment. ..o, 6,412
$ (5,798)

As a percentage of revenues, technical and operating expenses decreased 3% during 2009 as compared to
2008 due primarily to the decrease in programming costs at VOOM as noted above.
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Selling, general and administrative expenses increased $7,163 (2%) in 2009 as compared to 2008 The
net increase is attributable to the following: >

Net increase in selling and marketing costs at the national networks relating primarily to the

marketing and promotional activities of Sundance Channel (acquired June 2008), partially offset -

by'a decrease in costs for the marketing and promotion of original programming at IFC................. $ 9,159
Net increase in administrative costs due primarily.to increased parent company allocations, and to . -

a lesser extent mahagement fees at AMC and WE tv paid to CSC Holdings resulting from-

increased revenues, partially. offset by a decrease in administrative costs following the sale of - : S

Lifeskool (October 2008) and Sportskool (September 2008). ... e iiennnriennisdils St 6,233
Net increase in selling'and marketing costs at' Rainbow's other services (excludmg VOOM) veiiteennens : 385 .
Decrease in selling, general and administrative expenses at VOOM due to the Company's decision- :

in December 2008 to discontinue funding the domestic programming of VOOM in January 2009.. = .- (12,815)
Increase in share-based compensation expense and expenses relating to Cablevision's long-term .

INCENTIVE PLAIS ... cviiicte ettt s 4,201

$ 7,163

As a perceritage ‘of revenues, selling, . general and administrative ‘expenses “decreased 2% ‘in 2009
compared to 2008

Restructurmg expense of $5 145 for the 'year ended December 31 2009 represents prlmarlly the
impairment of program rights and contract termination costs due to the Company's dec1s1on in 2009 to
discontinue funding certain international VOOM programming. :

Restructuring expense of $46,834 for the year ended December 31, 2008 represents primarily the
impairment of program rights of $40,974 and employee severance and other costs of $5,821 due_to the
Company's decision to discontinue the domestic programming of VOOM.

Depreciation and amortization (including impairments) decreased $1,927 (2%) in 2009 as compared to
2008. Amortization expense (including impairments) decreased $1,480 for 2009 as compared to 2008

primarily due to a $15,034 write-off of deferred carriage fees recorded in 2008 at VOOM HD Networks
after DISH Network ceased the distribution of VOOM in May 2008 and a decrease in amortization
expense of $1,499 due to certain identifiable intangible assets becoming fully amortized in the second
quarter of 2009, partially offset by an increase of $15 053 due to the increase in amortization of
identifiable intangible assets resulting from the acqursltlon of Sundance Channel in June 2008.
Depreciation expense decreased $447 in 2009 as compared to 2008. '

Adjusted operating cash flow increased $74,212 in 2009.compared to 2008 due to an increase in revenues,
net of $71,306 due primarily to the national networks, ‘including Sundance Channel (acquired June 2008),
part1a11y offset by an increase in operating expenses, excluding share-based compensation, restructuring
and depreciation and amortization expenses, as discussed above.
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Other

-The table below sets forth, for the periods presented, certain financial information and the percentage that
those items bear to revenues, net for the Other segment. - ' :

. Years Ended December 31,

.. 2009 ) . 2008 : .
o % of Net % of Net . Favorable
_ v N Amount, Revenues Amount .. Revenues (Unfavorable)
Revenues, Net...........oouuenenn... e - $494,266 - 100% $336,004 . . 100% $ 158,262
Technical and operating expenses T e ‘
(excluding depreciation and
amortization shown below)........ 350,006 71 233,768 70 (116,238)
Selling, general and ......... el R T ‘ : o : » U
administrative expenses ............. 307,447 - .62 o 226,964 68 . (80,483)
Restructuring expense.................... : 5,583 I 3,049, a1 (2,534). .
Depreciation and amortization S o L , _ ,
(including impairménts) ........ . 59,489 12 442,189 1327 382,700

Operating 10SS ...........cccciverunn... $(228,259) " (46)% $(569,966) (170)% $341,707
The fo_llowin_g) isa ;’ec;oriciliatipnof "Op-e,xéting lyosbs“ to. AOCF deficit: | o | |

" Years Ended Deceinber 31, °

2009 2008 ' “Favorable
_ Amount Amount - (Unfavorable)
Operating loss........... e ettt saen et renes . $(228,259) . $(569,966) $ 341,707
Share-based COMPENSALON. ........cvecrmrrvernrrrrirereeereereese e 14,270 =~ - 9,359 4,911
RESUIUCUIING EXPENSE...vvrvrrrvcvrrssmvrrmssons e 5,583 3049 2,534,
Depreciation and amortization (including impairiments) .......... ~ 59,489 442,189 ¢ (382,700)
- AOCF deficit ............ e e et e e sr el el $(148,917) $(115,369) $ (33,548)

N

Revenues, net for the year ended December 31, 2009 increased $158,262 as compared to revenues, net for
the prior year. The net increase is attributable to the foll(j_wing: : . o

Increase in revenues at Newsday (from $180,597 for the period from July 30, 2008 to '
December 31, 2008 to $342,336 for the full year 0F2009) ..ot e © $161,739.

Decrease in advertising and affiliate revenues at News 12 Networks and decrease in commission :
1evVenues at RASCO ..ottt e e e s e eseennn (8,054)

Increase in other revenues primarily at PVI and Clearview CInemas. ..........oveveevevvvme oo, 5,228

Intra-segment elIMINALIONS ..........ccoouiuiiiueieieict et e s eeeeeeseeeeeeseeeeeeeen (651

$158,262

Technical and operating expenses (excluding depreciation and amortization shown below) for the year
ended December 31, 2009 increased $116,238 (50%) as compared to the prior year. The net increase is
attributable to the following:

Increase in expenses at Newsday (from $110,955 for the period from July 30, 2008 to

December 31, 2008 to $210,588 for the full year 0£2009) ..o, $ 99,633
Increase in operating costs of the MSG Varsity Network launched in September 2009 ..................... 8,487
Increase in operating costs of Clearview CINEIMAS ..............o.eouveruevereeeeeeeeeeseeresees oo 7,338
OLher NEL IMCTEASES.........oucvueeeicerincerie ettt e e e s ee e s s e s e e eeesee s 780

$116,238

(87)



Selling, general, and administrative expenses increased $80,483 for the year ended December 31, 2009 as
compared to the prior year. The net decrease is attributable to the following:

Increase in expenses at Newsday (from $51,194 for the period from July 30, 2008 to December 31, -

2008 to $110,660 for the full year 0f 2009) .......ccoveevviininccniiinnns rrerereeree ettt sana et $59,466
Increase in unallocated corporate costs due to costs related to former employees .............cccovrirenennn. 12,242
Increase in unallocated corporate general and administrative COStS ........covriernune. el 7,353
Decrease in COrPOrAte 1EZAl COSES........wurmriiiminiersssss st (8,459)
Increase in costs at MSG Varsity Network, RASCO and News 12 Networks ......ccocccoenieninrininiiinnnne 7,780
OUNET NIEL TICTEASES. +euveenreerervirrerereeiesseeseessassseaseeseesasessensbesstssanesssassaasanessesanesbenanssssssnss eeeeerressaaenaenas 2,752
Intra-segment eliminations ' : (651)

$80,483

Restructuring expense for the year ended December 31, 2009 amounted to $5,583. This was comprised
of $3,590 in severance and other related costs associated with the elimination of 98 staff positions and
$3,174 related to a lease modification termination penalty and other lease and contract exit costs at
Newsday. Offsetting these expenses were restructuring credits of $1,181 related to adjustments in
severance and facility realignment provisions recorded in prior restructuring plans.

For the year ended December 31, 2008 restructuring expense amounted to $3,049 and consisted of $5,181
in severance and other related costs associated with the elimination of 106 staff positions, $572 related to
Jease and other contract exit costs, and $1,472 related to the write-off of intangible assets due to the shut
down of a publishing business at Newsday. These expenses were partially offset by credits of $4,176
related to adjustments in corporate facility realignment provisions recorded in prior restructuring plans.

Depreciation and amortization (including impairments) decreased $382,700 in 2009 as compared to 2008
primarily due to impairment charges of $400,880 related to indefinite-lived intangibles, certain long-lived
intangible assets and goodwill at Newsday recorded in 2008, partially offset by an increase resulting from
a full year of depreciation and amortization at Newsday of $13,516 (including impairment charges of
$2,790) in 2009. - '

Adjusted operating cash flow deficit increased $33,548 (29%) for the year ended December 31, 2009 as
compared to 2008, net of an increase in AOCF at Newsday of $3,009 (from $18,766 in 2008 to $21,775
in 2009). The increase was due to an increase in operating expenses excluding depreciation and
amortization and share-based compensation, partially offset by an increase in revenues, net, as discussed
above.
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CSC HOLDINGS, LLC. . .

The consolidated statements of operafions of CSC Hoidings are essentially idehtical to the cohsolidated,
statements of operations of Cablevision, except for the following: - :

Years Ended December 31,
2010 - 2009 : 2008

Net income (loss) attributable to Cablevision Systems . ) _

Corporation shareholders..................... e e $360,948 $285,572 $(228,064)
Interest expense relating to Cablevision senior notes issued ' o :

in April 2004, September 2009 and April 2010 iricluded in ' B

Cablevision's consolidated stateménts of operations............. 180,083 114,120 125,874
Interest income related to cash held at Cablevision ................ (176) (383) -(591)
Interest income included in CSC Holdings' consolidated - '

statements of operations related to interest on

Cablevision's senior notes held by Newsday Holdings

LLC (this interest income is eliminated in the . o

consolidated statements of operations of Cablevision).......... 60,506 62,405 26,155
Loss on extinguishment of debt and write-off of deferred ,

financing costs related to the repurchase of a portion of

Cablevision's senior notes due April 2012 pursuant to a

tendET OFFET .oovvvvvvvvvoeeoe oot 110,049 587 » -

Miscellaneous expense (income)................... ST 14 T (C))
Income tax benefit included in Cablevision's consolidated : o

statements of operations related to the items listed above ... (137,119) (71,078) ~ (59,645)
Net income (loss) attributable to CSC Holdings LLC's sole - - : : .

MEMDET ....ocveriraraiveivnnnnn, rriree et Lot st e st te e saeae e erenen, $ 574,277 $391,223 . $(136,275)

Refer to Cablevision's Management's Discussion and Analysis of Financial Condition and Results of
Operations herein. :

Cash Flow Discussion

Continuing Operations — Cablevision Systems Corporation
Net Cash Provided by Operating Activities

Net cash provided by operating activities amounted to $1,695,837 for the year ended December 31, 2010
compared to $1,506,758 for the year ended December 31, 2009. The 2010 cash provided by operating
activities resulted from $1,359,266 of income before depreciation and amortization (including
impairments), $683,816 of non-cash items and a $98,705 increase in accounts payable and accrued
liabilities. Partially offsetting these increases were decreases in cash of $301,829 resulting from the
acquisition of and payment of obligations relating to program rights, a $99,938 increase in current and
other assets and a $44,183 decrease in liabilities under derivative contracts. The increase in cash provided
by operating activities of $189,079 in 2010 as compared to 2009 resulted from an increase in income from
continuing operations before depreciation and amortization and other non-cash items of $136,049 and an
increase of $53,030 resulting from changes in working capital, including the timing of payments and
collections of accounts receivable, among other items.

Net cash provided by operating activities amounted to $1,506,758 for the year ended December 31, 2009
compared to $1,323,097 for the year ended December 31, 2008. The 2009 cash provided by operating
activities resulted from $1,272,373 of income before depreciation and amortization (including
impairments), $634,660 of non-cash items and a $7,857 increase in deferred revenue. Partially offsetting
these increases were decreases in cash of $249,927 resulting from the acquisition of and payment of
obligations relating to program rights, a $50,265 decrease in accounts payable and accrued liabilities, a
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$55,105 decrease in liabilities under derivative contracts, and a $52,835 increase in current and other
assets. The increase in cash provided by operating activities of $183,661 in 2009 as compared to 2008
resulted from an increase in income from continuing operations before depreciation and amortization and
other non-cash items of $411,671, partially offset by a decrease of $228,010 resulting from changes in
working capital, including the timing of payments and collections of accounts receivable, among other
items. ' o

Net cash provided by operating activities amounted to $1,323,097 for the year ended December 31, 2008.
The 2008 cash provided by operating activities resulted from $1,199,194 of income before depreciation
and amortization (including impairments), $296,168 of non-cash items, a $153,417 increase in liabilities
under derivative contracts and a $50,670 increase in accounts payable and accrued liabilities. Partially
offsetting these increases were decreases in cash of $245,110 resulting from the acquisition of and
payment of obligations relating to program rights, a $115,158 increase in current and other assets, and a
$16,084 decrease in deferred carriage fees payable. :

Net Cash Used in Investing Activities

Net cash used in investing activities for the year ended December 31, 2010 was $2,189,009 compared to
$744,219 for the year ended December 31, 2009. The 2010 investing activities- consisted primarily of
$1,356,820 of payments related primarily to the acquisition of Bresnan Cable and $840,488 of capital
expenditures ($779,928 of which relate to our Telecommunications Services segment), partially offset by
other net cash receipts of $8,299. : : :

Net cash used in investing activities for the year ended December 31, 2009 was $744,219 compared to
$1,650,971 for the year ended December 31, 2008. The 2009 investing activities consisted primarily of
$750,943 of capital expenditures ($696,492 of which relate to our Telecommunications Services
segment), partially offset by other net cash receipts of $6,724. : :

Net cash used in investing activities for the year ended December 31, 2008 was $1,650,971. The 2008
investing activities consisted primarily of $853,909 of capital expenditures ($783,711 of which relate to
our Telecommunications Services segment), $782,590 of payments relating primarily to the acquisitions
of Newsday, Sundance Channel and 4Connections LLC, and other net cash payments aggregating
$14,472.

Net Cash Used in Financing Activities

Net cash provided by financing. activities amounted to $651,300 for the year ended December 31, 2010
compared to net cash used in financing activities of $793,512 for the year ended December 31, 2009. In
2010, the Company's financing activities consisted primarily of proceeds of $1,500,000 from the issuance
of senior notes, net proceeds of credit facility debt of $932,712, partially offset by the repurchase of
senior notes and debentures pursuant to a tender offer of $1,078,212, treasury stock purchases of
$300,247, the repayment of the note payable to Madison Square Garden of $190,000, dividend payments
to common shareholders of $140,734, additions to deferred financing costs of $65,723 and other net cash
payments of $6,496.

Net cash used in financing activities amounted to $793,512 for the year ended December 31, 2009
compared to net cash provided by financing activities of $357,904 for the year ended December 31, 2008.
In 2009, the Company's financing activities consisted primarily of the repayment and repurchase of senior
notes of $2,398,740, net repayments of credit facility debt of $355,000, dividend payments to common
shareholders of $123,499, additions to deferred financing costs of $49,775 and other net cash payments of
$4,782, partially offset by proceeds of $2,138,284 from the issuance of senior notes.
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Net cash provided by. financing activities amounted to $357,904 for the year ended December 31, 2008.
In 2008, the Company's financing activities-consisted primarily of net proceeds of credit facility debt of
-$765,000, proceeds of $500,000 from the issuance of senior notes and proceeds from the issuance of a
note payable to an affiliate of $60,000, partially offset by the redemption of senior notes of $500,000, net
repayments of collateralized indebtedness of $364,660, dividend payments to common shareholders of
$64,854, additions to deferred financing costs of $35,939, and other net cash payments of $1,643.

Continuing Operitions - CSC Holdings, LLC
Net Cﬁsh Provided byFOperating Activz'tie§ |

Net cash provided by operating activities amounted to $1,944,226 for the year ended December 31, 2010
compared to $1,656,694 for the year ended December 31, 2009. The 2010 cash provided by operating
activities resulted from $1,572,595 of income before depreciation and amortization ‘(including
impairments), $693,434 of non-cash items and a $97,100 increase in accounts payable and accrued
liabilities. Partially offsetting these increases were decreases in cash of $301,829 resulting from the
acquisition of and payment of obligations relating to program rights, a $72,891 increase in current and
other assets and a $44,183 decrease in liabilities under derivative contracts. The increase in cash provided
by operating activities of $287,532 in 2010 as compared to 2009 resulted from an increase in income from
continuing operations before depreciation and amortization and other non-cash items of $198,146 and an
increase of $89,386 resulting from changes in working capital, including the timing of payments and
collections of accounts receivable, among other items.

Net cash provided by operating activities amounted to $1,656,694 for the year ended December 31, 2009
compared to $1,311,900 for the year ended December 31, 2008. The 2009 cash provided by operating
activities resulted from $1,378,024 of income before depreciation and amortization (including
impairments), $689,859 of non-cash items and a $7,857 increase in deferred revenue. Partially offsetting
these increases were decreases in cash of $249,927 resulting from the acquisition of and payment of
obligations relating to program rights, a $63,913 decrease in accounts. payable and accrued liabilities, a
$55,105 decrease in liabilities under derivative contracts, and a $50,101 increase in current and other
assets. The increase in cash provided by operating activities of $344,794 in 2009 as compared to 2008
resulted from an increase in income from continuing operations before depreciation and amortization and
other non-cash items of $432,222, partially offset by a-decrease of $87,428 resulting from changes in
working capital, including the timing of payments and collections of accounts receivable, among other
items. '

Net cash provided by operating activities amounted to $1,311,900 for the year ended December 31, 2008.
The 2008 cash provided by operating activities resulted from $1,290,983 of income before depreciation
and amortization (including impairments), $344,678 of non-cash items, a $153,417 increase in liabilities
under derivative contracts and a $51,063 increase in accounts payable and accrued liabilities. Partially
offsetting these increases were decreases in cash of $245,110 resulting from the acquisition of and
payment of obligations relating to program rights, a $157,515 increase in amounts due from affiliates, a
$109,532 increase in current and other assets, and a $16,084 decrease in deferred carriage fees payable.

Net Cash Used in Investing Activities

Net cash used in investing activities for the year ended December 31, 2010 was $2,189,009 compared to
$744,219 for the year ended December 31, 2009. The 2010 investing activities consisted primarily of
$1,356,820 of payments relating primarily to the acquisition of Bresnan Cable and $840,488 of capital
expenditures ($779,928 of which relate to our Telecommunications Services segment), partially offset by
other net cash receipts of $8,299. :
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Net cash used in investing activities for the year ended December 31, 2009 was $744,219 compared to
$1,650,971 for the year ended December 31, 2008. The 2009 investing activities consisted primarily of
$750,943 of capital expenditures ($696,492 of which relate to our Telecommunications Services
segment), partially offset by other net cash receipts of $6,724.

Net cash used in investing activities for the year ended December 31, 2008 was $1,650,971. The 2008
investing activities consisted primarily of $853,909 of capital expenditures ($783,711 of which relate to
our Telecommunications Services segment), $782,590 of payments relating primarily to the acquisitions

of Newsday, Sundance Channel and 4Connections LLC, and other net cash payments aggregating
$14,472. o .

Net Cash Used in Financing Activities -

Net cash provided by financing activities amounted to $396,826 for the year ended December 31, 2010
compared to net cash used in financing activities of $956,506 for the year ended December 31, 2009. In
2010, the Company's financing activities consisted primarily of net proceeds of credit facility debt of
$932,712 and proceeds of $250,000 from the issuance of senior notes, partially offset by net distributions
made to Cablevision of $551,013, the repayment of the note payable to Madison Square Garden of
$190,000, additions to deferred financing costs of $39,131 and other net cash payments of $5,742.

Net cash used in financing activities amounted to $956,506 for the year ended December 31, 2009
compared to net cash provided by financing activities of $369,928 for the year ended December 31, 2008.
In 2009, the Company's financing activities consisted primarily of the repayment and repurchase of senior
notes of $1,898,225, net repayments of credit facility debt of $355,000, additions to deferred financing
costs of $30,754 and other net cash payments of $4,962, partially offset by proceeds of $1,250,920 from
the issuance of senior notes and net contributions from Cablevision of $81,515.

Net cash provided by financing activities amounted to $369,928 for the year ended December 31, 2008.
In 2008, the Company's financing activities consisted primarily of net proceeds of credit facility debt of
$765,000, proceeds of $500,000 from the issuance of senior notes and proceeds from the issuance of a
note payable to an affiliate of $60,000, partially offset by the redemption of senior notes of $500,000, net
repayments of collateralized indebtedness of $364,660, distributions made to Cablevision of $48,867,
additions to deferred financing costs of $35,858, and other net cash payments of $5,687. :

Discontinued Operations - Cablevision Systems Corporation and CSC Holdings, LL.C

The net effect of discontinued operations on cash and cash equivalents amounted to a cash outflow of
$9,209 for the year ended December 31, 2010 and a cash inflow of $23,976, and $16,718 for the years
ended December 31, 2009 and 2008, respectively. '

Net Cash Used in Operating Activities

Net cash used in operating activities of discontinued operations amounted to $29,326 for the year ended
December 31, 2010 compared to net cash provided by operating activities of discontinued operations of
$131,113 for the year ended December 31, 2009. The 2010 cash used in operating activities resulted from
a decrease in accounts payable and other liabilities of $37,972, an increase in current and other assets of
$4,452 and an increase in program rights of $3,470. Partially offsetting these decreases was net income
of $2,477 before depreciation and amortization and non-cash items of $14,091.

Net cash provided by operating activities of discontinued operations amounted to $131,113 for the year
ended December 31, 2009 compared to $33,595 for the year ended December 31, 2008. The 2009 cash
provided by operating activities resulted primarily from net income of $150,665 before depreciation and
amortization and non-cash items, partially offset by a net decrease in cash resulting from the net change in
assets and liabilities of $19,552.
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Net ‘cash provided by operating activities of discontinued operations amounted .to $33,595 for the year
ended December 31, 2008. The 2008 cash provided by operating activities resulted from net income of
-$97,017 before depreciation and amortization and non-cash items, partially offset by a $58,293 cash
payment to settle the Loral contract dispute and a decrease in cash resulting from the net change in assets
and l1ab111tles of $5,129. :

Net Cash Used in Investing Activities

Net cash used in investing activities of discontinued operations for the year ended December 31, 2010
was $5,997 compared to $64,543 for the year ended December 31, 2009. - The 2010 investing activities
represent capital expenditures. |

Net cash used in investing activities of discontinued operations for the year ended December 31, 2009
was $64,543 compared to $40,255 for the year ended December 31, 2008. The 2009 investing activities
consisted of capital expenditures of $59,361 and other net cash payments of $5,182.

Net cash used in investing activities of discontinued operations for the year ended December 31, 2008
was $40,255 and include capital expenditures of $55,192 and an increase in other investments of $37,632,
partially offset by a decrease in restricted cash of $52,569 relating to the settlement of the Loral contract
dispute.

Net Cash Used in Financing Activities

Net cash used in financing activities of discontinued operations for the year ended December 31, 2010
was $8,204 compared to $3,604 for the year ended December 31, 2009. The 2010 financing activities
consist of additions to deferred financing of $8,069 and payments on capital lease obligations of $135."

Net cash used in financing activities of discontinued operations for the year ended December 31, 2009
was $3,604 compared to $61,277 for the year ended December 31, 2008. The 2009 financing activities
consist of additions to deferred financing of $2,530 and payments for cap1tal lease obligations of $1,222,
partially-offset by contributions from Cablevision of $148. .

Net cash used in financing activities of discontinued operations for the year ended December 31, 2008

was $61,277. The 2008 financing activities consist of the increase to a note receivable from Cablevision
of $60,000, payments for capital lease obligations of $1,101 and distributions to Cablevision of $176.
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LIQUIDITY AND CAPITAL RESOURCES
- Overview

Cablevision has no operations independent of its-subsidiaries. Cablevision's outstanding securities consist
of CNYG Class A common stock, CNYG Class B common stock and approximately $2,931,000 of debt
securities, including approximately: $2,177,000 face value of debt securities held by third party investors
and approximately $754,000 held by Newsday Holdings LLC. The $754,000 of notes are eliminated in
Cablevision's consolidated financial statements and are shown as notes; due from Cablev1s1on in the
consolidated equity of CSC Holdings. ‘ R : .

Cablevzszon Issuance of Debt Securztles

On Apnl 15,2010, Cablev131on 1ssued $750 000 aggregate pr1nc1pa1 amount of 7-3/4% senior notes due
April 15, 2018 and$500,000 aggregate principal amount of 8% senior notes due April 15, 2020
(collectively, the " 2010 Notes") in a registered public offering. The 2010 Notes are Cablevision's senior
unsecured obligations and rank equally in right of payment with all of Cablevision's other existing and
future unsecured and unsubordinated indebtedness. . Cablevision may redeem all or a portion of the Notes
at.any time at a price equal to 100% of the principal amount of the 2010 Notes redeemed plus accrued and
unpaid interest to the redemption date plus a "make-whole" premium. The Company used the net
proceeds of the offering to repurchase the April 2012 Notes (as defined below) in the tender offer
Cablevision commenced on April 12, 2010 discussed below and for general corporate purposes. In
connection with the issuance of these senior notes, the Company incurred deferred financing costs of
$26,481, which are being amortized to interest expense over the term of these senior notes.

C’ablevzszon Tender Oﬂer for 8% Senior Noles due 2012 Debt

On April 12, 2010, Cablevision announced: that it commenced a cash tender offer for its outstandlng
$1,000,000 aggregate principal amount of 8% senior notes -due April 2012 ("April 2012 Notes") for total
consideration of $1,105.00 per $1,000.00 principal amount of notes tendered for purchase, consisting of
tender offer consideration of $1,045.00 per $1,000.00 principal amount of notes plus an early tender
premium of $60.00 per $1,000.00 principal amount of notes. In connection with the tender offer,
Cablevision repurchased $973,175 aggregate. principal amount of the April 2012 Notes .in the second
quarter of 2010. Tender premiums aggregating approximately $102,000, along with -other transaction
costs of approximately $3,000, have been recorded in loss on extinguishment of debt in the consolidated
statement of operations for the year ended December 31, 2010. In addition, unamortized deferred
financing costs related to the April 2012 Notes aggregating approximately $5,000 were written-off in
2010.

In connection with the tender offer described above, and in accordance with the Company's agreements
with Tribune Company, Cablevision redeemed all of its April 2012 Notes held by Newsday Holdings
LLC with a face value of $682,000 for $758,968. Newsday Holdings LLC received $487,500 aggregate
principal amount of Cablevision 7-3/4% senior notes due 2018 and $266,217 aggregate principal amount
of Cablevision 8% senior notes due 2020, plus accrued interest from April 15, 2010, all in accordance
with the terms of the Newsday $650,000 senior secured credit facility. As a result of the redemption of
the April 2012 Notes, CSC Holdings recorded an increase to other member's equity of $92,192.

Funding for the debt service requirements of our debt securities is provided by our subsidiaries'
operations, principally CSC Holdings, as permitted by the covenants governing CSC Holdings' credit
agreements and indentures. Funding for our subsidiaries is generally provided by cash flow from
operations, cash on hand, and borrowings under credit facilities made available to the Restricted Group
(as later defined) RNS, Bresnan Cable, and the proceeds from the issuance of securities in the capital
markets. Our decision as to the use of cash on hand, cash generated from operating activities and

R borrowings under credit facilities of the Restricted Group, RNS and Bresnan Cable will be based upon an
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ongoing review of the funding needs of the business, the. optimal allocation of cash resources, the timing
of cash flow generation and the cost of borrowing under each respective credit agreement. Moreover, we

- will monitor the credit markets and may seek opportunities to. issue debt, the proceeds of which could be
used to meet our future cash funding requirements. The Company has accessed the debt markets for
significant amounts of capital in the past and may do so in the future.

We have assessed the implications of the volatility in the capital and credit markets on our ability to repay
our scheduled debt maturities over the next 12 months and we currently believe that a combination of
cash-on-hand, cash generated from operating activities and availability under our revolving credit
facilities should provide us with sufficient liquidity to repay such scheduled current debt maturities in the
next 12 months totaling approximately $533,248 under our credit facilities and senior notes as of
December 31, 2010. However, additional market disruptions could cause broader economic downturns,
which may lead to lower demand for our products, such as cable television services, as well as lower
levels of television and newspaper advertising, and increased incidence of customers' inability to pay for
the services we provide. These events would adversely impact our results of operations, cash flows and
financial position. Although we currently believe that amounts available under our CSC Holdings, RNS
and Bresnan Cable revolving credit facilities will be available when, and if needed, we can provide no
assurance that access to such funds will not be impacted by adverse conditions in the financial markets.
The obligations of the financial institutions under our revolving credit facilities are several and not joint
and, as a result, a funding default by one or more institutions does not need to be made up by the others.

In the longer term, we do not expect to be able to generate sufficient cash from operations to fund
anticipated capital expenditures, meet all existing future contractual payment obligations and repay our
debt at maturity. As a result, we will be dependent upon our ability to access the capital and credit
markets. We will need to raise significant amounts of funding over the next several years to fund capital
expenditures, repay existing obligations and meet other obligations, and the failure to do so successfully
could adversely affect our business. If we are unable to do so, we will need to take other actions
including deferring capital expenditures, selling assets, seeking strategic investments from third parties or
reducing or eliminating dividend payments and stock repurchases or other discretionary uses of cash.
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‘The following table provides details of the Company's. outstanding credit facility debt:

. : Weighted Average Carrying Value at
- . Interest Rate at December 31,
Maturity Date December 31, 2010 2010 . 2009
Restricted Group: o
Revolving loan facility®............... February 24, 2012 1.01% $ 77,990 $ -
Extended revolving loan facility ..... March 31, 2015 2.51% 617,010 50,000
Term A-1 loan facility.......ccceeenen. February 24, 2012 ‘ ' 1.01% 69,016 650,000
Term A-3 extended loan facility ..... March 31, 2015 ' 2.51% 449259 -
Term B loan facility ........ccoeeveeurennen. March 29, 2013 ' 2.01% - - 324254 2,210,994
Term B-2 extended loan facility...... March 29, 2016 3.51% ' 1,145,728 1,157,756
- Term B-3 extended loan facility...... ‘March 29, 2016 3.26% "~ 1,665,855 -

Restricted Group credit facﬂlty QOB et s st r et ne e nanen, 4349112 4,068,750
Rainbow National Services: : 7 : -
Term A loan facility.......ccceveverevennnne June 30, 2013 1.26% 425,000 450,000
Revolving loan facility.................... June 30,2012 . 1.26% 50,000 130,000
Incremental revolving loan S : S

£acility(®) ..o, June 30, 2012 - - -

Rainbow National Services credit facility debt..........c.coceiivianiionninniiinnne, SO - 475,000 580,000
Bresnan Cable: o s - S
Term loan facility.......cocceveveverevnene December 14, 2017 o 450% '757,398 .-
Revolving loan facility(c) ............... December 14, 2015 - - -

Bresnan Cable credit facility debt........ccoovveerieiceeienienercieceir e - 757,398 -
Newsday: )
Fixed term rate loan facility ............ August 1, 2013 S 10.50% 525,000 525,000
Floating term rate loan facility ........ August 1,2013 . 6.54% 125,000 125,000

Newsday credit facility debt ..........ccccoiieiiiiccncc e, 650,000 650,000
Total credit facility debt......ccevririeirieeec et $6,231,510 $5,298,750

(a) At December 31, 2010, $58,372 of the revolving loan facility was restricted for certain letters of credit issued on behalf

of CSC Holdings and $659,081 of the revolving loan facilities was undrawn and available to be drawn to meet the net
. funding and investment requirements of the Restricted Group.

(b)  Total undrawn revolver commitments at December 31, 2010 consist of $250,000 under the original revolver and another
$280,000 under an Incremental Revolver, which are available to be drawn to meet the net funding and mvestment
requirements of RNS.

(c) At December 31, 2010, $350 of the revolving credit facility was restricted for certain letters of credit issued on behalf of
Bresnan Cable and $74,650 of the revolver was undrawn and available to be drawn to meet the net funding and
investment requirements of Bresnan Cable.
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The following table provides details of the Company's capital expenditures for the years ended December 31,
2010 and 2009: '

Years Ended

December 31,
2010 2009
Capital Expenditures v ’
Consumeér premise equipment eeeeannn $300,221 $328,148
Scalable infrastructure......c..seevveeruenceenecns : . © 180,562 - 0 131,847
Line €XteNSiONS .eeveveeeevererereerrnacns e 36,137 © . 30,501
Upgrade/rebuild........c.ooeeeveveveeeeiciiiiiiiiiii ettt e 19,701 18,593
SUPPOTt..iveivrereererensrenens etmghueeeemasaes ecaeseeeeunsastsessatsaAsEseseR AR R RS RS e b s s . 145,153 103,959
Total Cable TeleViSion...........cicoivvivivereieinaesenininnens e e arannaan . ;681,'774 , 613,048
Optmum Lightpath .......co..evueiueereceeceecreceeecaeieioemenmsessssaessienss S, 98,154 83444
Total Telecommunications. .........ccveveevveeeecveeersenens 779,928 - 696,492
> 17,243 . 13,419
43317° 41,032

$840,488 =~ -$750,943

Total amounts payable'by the Company and its subsidiaries. in connection with: its outstanding obligatidns -
during the five years subsequent to December 31, 2010 and thereafter, including capital leases and related
interest and the value deliverable at maturity under monetization contracts as of December 31, 2010 are as
follows: '

Rainbow
Restricted National Bresnan Other ’
- - Cablevision . Group Services Cable Newsday Entities : Total

2011 . - 8 - $ 475,598 $ 52417 $ 7,650 $ 619 - $167,733 (@ $ 704,017
2012 26,825 659,052 402,481 7,650 - 339 150,961 (@ 1,247,308
2013 | - - 199,879 327,481 7650 650,255 45,859 . 1,231,124
2014 - 1,061,016 327,481 7,650 o221 , 2,786 1,399,154
2015 ., - 1,200,463 . 2,481 - 7,650 195 25,820 1,236,609
Thereafter . 2,150,000 3,993,517 10,229 976,750 135 1,575 7,132,206 (b
Total $2,176,825  $7,589,525 $1,122,570 $1,015000  $651,764 $394,734  $12,950,418
(a) Cablevision has the option, at maturity, to deliver the shares of common stock underlying the monetization contracts along with

proceeds from the related derivative contracts in full satisfaction of the maturing collateralized indebtedness or obtain the required cash
equivalent of the common stock through new monetization and derivative contracts. The amounts included in the table are $161,358 in
2011, $148,175 in 2012 and $43,073 in 2013. ‘ '

(b) Excludes the $487,500 principal amount of Cablevision 7.75% senior notes due 2018 and $266,217 principal amount of Cablevision
8.00% senior notes due 2020 contributed to CSC Holdings, which in turn contributed such notes to Newsday Holdings LLC, which in
turn pledged those senior notes to the lenders under its credit facility.

Restricted Group

As of December 31, 2010, CSC Holdings and those of its subsidiaries which conduct our cable television video
operations in the New York metropolitan area, and high-speed data service, and our VoIP services operations,
as well as Optimum Lightpath, our commercial data and voice service business, comprise the "Restricted
Group" as they are subject to the covenants and restrictions of the credit facility and indentures governing the
notes and debentures securities issued by CSC Holdings. In addition, the Restricted Group is also subject to
the covenants of the debt issued by Cablevision.

Sources of cash for the Restricted Group include primarily cash flow from the operations of the businesses in
the Restricted Group, borrowings under its credit facility and issuance of securities in the capital markets and,
from time to time, distributions or loans from its subsidiaries. The Restricted Group's principal uses of cash
include: capital spending, in particular, the capital requirements associated with the growth of its services such
as digital video, high-speed data and voice (including enhancements to its service offerings such as a
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broadband: wireless network (WiFi)); debt service, including distributions made to Cablevision to service
interest expense on its debt securities; distributions to Cablevision to fund dividends payable to stockholders of
CNYG Class A and CNYG Class B common stock; distributions to Cablevision to fund share repurchases;
other corporate expenses-and changes in working capital; and investments that it may fund from time to time.
We currently expect that the net funding and investment requirements of the Restricted Group for the next
12 months will be met with one or more of the following: cash on hand, cash generated by operatlng activities
and available borrowmgs under the Restricted Group's credit facility.

Amendment and Restatement of Credit Facili lty

On April 13 2010, CSC Holdmgs and certain of its subsidiaries (the "Restricted Subs1d1ar1es") entered into an
amended credit agreement (the "Credit Agreement"), providing for (i) an amendment and restatement of the
credit agreement, dated as of February 24, 2006, as first amended and restated in its entirety as of May 27,
2009 and further amended and restated in its entirety as of April 13, 2010,. and (ii).an amendment to the
Incremental Term Supplement, dated as of March 29, 2006 and amended as of May 27, 2009.

Among other thlngs the Credit Agreement prov1des for the SpeCIﬁC mechamcs of extendmg, from time to
time, the revolving credit commitments, term A loans, incremental term loans and any additional facility
commitments or additional facility loans, as applicable, with ‘the terms ‘of such extended facility to be
documented at the: time of such extension in an extended facility ‘agreement. Under the terms of the Credit
Agreement, CSC Holdings entered into three extended facilities as of April 13, 2010, as follows:

e an extended revolving credit facility agreement (the "Extended Revolving Credit Facility") that
provided for the extension of the availability period for lenders holding approximately $820,000 of
revolving credit commitments under CSC Holdings' $1,000,000 Revolving Credit Facility to
March 31, 2015. Lenders under the Extended Revolving Credit Facility are entitled to an extension
fee payment of between 2.00% and 2.50% per annum of the outstanding loans under the Extended
Revolving Credit F acility, based upon the cash flow ratio apphcable from time to time. In addition,
revolving credit lenders with revolving credit commitments in the aggregate amount of $412,000
executed joinders to the Credit Agreement agreeing to provide increased revolving credit
commitments with an availability period expiring on March 31, 2015. :

e an extended term A facility agreement (the "extended term A facﬂlty") that prov1ded for the
extension of the maturity date for lenders holding approximately $480,000 of loans under CSC
Holdings' existing $650,000 Term A facility, at the time of the launch of the transaction, to
March 31, 2015. Lenders under the extended term A facility are entitled to an extension fee

payment of between 2.00% and 2.50% per annum of the outstanding loans under the extended -

term A facility, based upon the cash flow ratio applicable from time to time.

e an extended incremental term facility agreement (the "term B-3 extended loan facility") that
provided for the extension of the maturity date for lenders holding approximately $1,678,000 under
CSC Holdings' existing $2,200,000 incremental term facility, at the time of the launch of the
transaction, to March 29, 2016. Lenders under the term B-3 extended loan facility are entitled to an .
extension fee payment of 1.25% per annum of the outstanding loans under the term B- 3 extended
loan facility.

On June 30, 2010, the availability period for $20,000 of revolving credit commitments under CSC Holdings'
Revolving Credit Facility was extended to March 31, 2015 and the maturity date of $4,786 of loans under CSC
Holdings' existing term A fac111ty was extended to March 31, 2015.

The revolver has no requlred interim repayments The term A-1 loan. fac111ty requires quarterly repayments of -
approximately $17,254 'in 2011. The extended term A . facility is subject to quarterly repayments of
approximately $12,142 through March 2012, approximately $18,213 beginning in June 2012 through March
2013, approximately $24,284 beginning in June 2013 through March 2014 and .approximately $54,640 .
beginning in June 2014 through its maturity date in March 2015. The term B loan facility is subject to
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quarterly repayments of approximately $851 through March 2012 and approximately $80,000 beginning on
June 30,-2012 through its maturity date in March 2013. The term B-2 extended loan facility is subject to
quarterly repayments of approximately $3,007 through December 2015 and a final payment of approximately
$1,085,585 upon maturity in March 2016. The term B-3 extended loan facility is subject to quarterly .
repayments of approximately $4,196 through December 2015 and a final payment of approximately
$1,581,933 upon maturity in March 2016. The borrowmgs under the Restricted Group credit facility may be
repaid without penalty at any time.

Loans under the Restricted Group credit facility are direct obligations of CSC Holdings, guaranteed by most
Restricted Group subsidiaries and secured by the pledge of the stock of most Restricted Group subsidiaries.

In April 2010, the Company utilized $200,000 of its increased revolver commitments to make a $200,000 pre-
payment of the unextended term B loan facility. In addition, in December 2010, the Company utilized
$395,000 of its revolver commitments to make a $395,000. equity contribution in Bresnan Cable.

On May 27, 2009, CSC Holdings entered into an agreement that provided for an extension of the maturity date
from March 29, 2013 to March 29, 2016 of approximately $1,166,778 of the $3,395,000 then outstanding
principal -amount of the term B loan under its credit facility. Consenting lenders received a one-time
amendment fee of five basis points (.05%) on their total loan commitments. Lenders who elected to extend
their loan commitments will be paid an annual extension fee of 1.5% of their loan commitments through
maturity on March 29, 2016. In connection with the extension of these loan commitments, the Company
incurred deferred financing costs of $1,867. '

The principal financial covenants for the Restricted Group credit facility are summarized below:

 Minimum Minimum Ratio
Ratio of Cash of Cash Flow
Maximum Total Maximum Senior Flow to Less Cash
" Leverage to Cash Secured Leverage - Interest Taxes to Total .
Flow(®) 7 to Cash Flow(®) Expense(?) Debt(®)
Revolving- loan facility ......ccocoevrveerercnnncn. 45 . 30 2.0to01 ‘ 1.5t 1
Extended revolving loan facility............... 4.5 ’ 3.0 20to1 1.5t01
Term A-1 loan facility .....ccoovvvvnieecsivenn. - 45 - 3.0 20to1 1.5t01
Term A-3 extended loan facility............... 4.5 - 3.0 2.0to1 1.5t01
Term B loan facility®) .............. S 5.0 45 na n/a
Term B-2 extended loan facﬂlty(b) .......... ) 5.0 v 4.5 . n/a n/a
Term B-3 extended loan facﬂlty(b) .......... .50 45 . n/a n/a

(@)  Asdefined in each respective credit facility.
(b)  Incurrence based only.

These covenants and restrictions on the permitted use of borrowed funds in the revolving credit facility may
limit CSC Holdings' ability to utilize all of the undrawn revolver funds. Additional covenants include
limitations on liens and the issuance of additional debt.

Under the revolving credit facility, the extended revolving loan facility, the term A-1 loan facility, the term A-
3 extended loan facility, the term B loan facility, the term B-2 extended loan facility, and the term B-3
extended loan facility, there are generally no restrictions on investments that the Restricted Group may make,
provided it is not in default; however, CSC Holdings must also remain in compliance with the maximum ratio
of total indebtedness to cash flow and the maximum senior secured leverage ratio (each as defined in the
term A-1 loan facility). CSC Holdings' ability to make restricted payments is also limited by provisions in the
term B loan facility, term B-2 extended loan facility, term B-3 extended loan fac111ty, and the indentures
covering CSC Holdlngs notes and debentures. :
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The Restricted Group was in comphance w1th all of its ﬁnanc1a1 covenants under its various credlt agreements »
as ofDecember 31 2010 - : e :

As of. December 31,2010, CSC Holdrngs was party to several interest rate swap contracts with an aggregate |

notional amount of $2 600,000 that effectively fixed borrowing rates on a portion of the Company's floating - . -

rate debt. Interest rate swap contracts with an aggregate notional amount ‘0f ‘$1,100,000 matured in March
2010. These contracts are not designated as hedges for accounting purposes. As a result of the CSC Holdings
interest rate swap transactions, the interest rate paid on approximately 75% of the Company's outstanding debt
(excluding capital leases and collateralized indebtedness) is effectively fixed (54% being fixed rate obligations .
and 21% is effectively fixed through utilization of these interest rate.swap contracts) as of December 31, 2010. .
The table below summarizes certain terms of these interest rate swap contracts as of December 31, 2010:

Weighted Average
. . : _ .Effective Floating Rate
Weighted Average Fixed .=~ Received by the Company

‘ Maturity Date ~_~ Notional Amount Rate Paid by the Company at December 31, 2010*
v June 2012 - $2,600,000 4.86% ' 0 30%
* Represents the floating rate received by the Company under its interest rate swap contracts at December 31, 2010 and

does not represent the rates to be recerved by the- Company on future payments
Rambow National Servrces

RNS, ‘an indirect wholly-owned subsidiary of the Company, owns the Companys AMC WE tv. and IFC
programming networks. “Sources of cash for RNS include primarily cash flow from-the -operations of the
businesses in RNS and borrowings under its revolving credit facilities.- RNS" principal uses of cash include:
the debt service of RNS and the net funding and investment requirements of other Rainbow programming
entities including IFC Entertainmeént, Rainbow's international programming services and the net costs of
VOOM HD. We currently expect that the net funding and investment requirements of RNS for the next
12 months including term loan repayments aggregating $50,000 will be met with one or more of the following:
cash on hand, cash generated by operating act1v1t1es and avallable borrow1ngs under’ RNS' credlt facilities.

RNS has an $800,000 senior secured credit facility (the "RNS Credit Fac111ty") which consists of a $500, OOO _
term A loan facility and a $300,000 revolving credit facility. The term A loan facility matures June 30, 2013
and the revolving credit facility matures June 30, 2012. The RNS Credit Facility allows RNS to utilize up to
$50,000 of the revolving credit facility for letters of credit and up to $5,000 for a swing loan. Further, the RNS
Credit Facility provides for an incremental facility of up to $925, 000, provided that it be for a minimum
amount of $100,000. On June 3, 2008, RNS entered into an Incremental Revolver Supplement ("Incremental
Revolver") whereby RNS received commitments from lenders in the amount of $280,000. The interest rate
under the Incremental Revolver is 2.0% over the Eurodollar rate for Eurodollar-based: borrowings and 1.0%
over the Base Rate for Base Rate borrowings (as defined in the Incremental Revolver). The terms and
conditions of the Incremental Revolver are no more restrictive than those of the RNS Credit Facility.
Borrowings. under the Incremental Revolver may be repaid without penalty at any time: There were no
borrowings outstanding under the Incremental Revolver facility at December 31, 2010. - )

Borrowings under the RNS Credit Facility are direct obligations of RNS which are guaranteed jointly and
severally by substantially all of its subsidiaries and by Rainbow Programming Holdings-LLC ("RPH"), the -
direct parent of RNS, and are secured by the pledge of the stock of RNS and substantially all of its subsidiaries
and all of the other assets of RNS and substantially all of its subsidiaries (subject to certain limited exceptions).
The term A loan requires quarterly repayments of $12,500 in 2011 and 2012, and $162,500 on March 31, 2013
and June 30, 2013, the maturity of the term A loan. Any amounts outstandlng under- the revolvmg credlt“
facility are due at maturity on June 30, 2012. :
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The RNS Credit Facility contains various financial and other covenants. As defined in.the RNS Credit Facility,
the financial covenants consist of (i) a minimum ratio of operating cash flow to total interest expense for each
quarter of 1.75 to 1, (ii) a maximum cash flow ratio of total indebtedness to operating cash flow of 6.25 to 1,
and (iii) a maximum senior secured leverage ratio of senior secured debt to operating cash flow of 5.50 to 1.
Additional covenants include restrictions on indebtedness, guarantees, liens, investments,  dividends and °
distributions and transactions with affiliates. : :

RNS was in compliance with all of its financial covenants under its credit agreement as of December 31, 2010.
In addition, RNS is also subject to covenants of the senior and senior subordinated notes 1t has issued, which
are generally less restrictive than those contained in the credit agreement

Newsday LL.C

We currently expect that net funding and investment requirements for Newsday LLC for the next 12 months
will be met with one or more of the following: cash on hand, cash generated by operating activities, interest
income from the Cablevision senior notes held by Newsday Holdings LLC, capital contributions and
intercompany advances.

Newsday LLC's $650,000 senior secured credit facility is comprised of two components: a $525,000 10.50%
fixed rate term loan facility and a $125,000 floating rate term loan facility. The senior secured credit facility
matures on August 1, 2013 and, subject to certain exceptions, requires mandatory prepayments out of the
proceeds of certain sales of property or assets, insurance proceeds and debt and equity issuances. No
mandatory prepayments are required prior to July 29, 2011, and the amount of prepayments thereafter are
limited to $105,000.in the aggregate prior to July 29, 2012 and $140,000 in the aggregate prior to the maturity
date. Optional prepayments are also permitted, subject to specrﬁed prepayment premiums. i

The principal financial covenant for the senior secured credit facility is a minimum liquidity test of $25,000,
which is tested bi-annually on June 30 and December 31. The senior secured credit facility also contains other

affirmative and negative covenants, subject to certain exceptions, including limitations on indebtedness (other -

than permitted senior- indebtedness (as- defined) not exceeding $50,000 and permitted subordinated
indebtedness (as defined) to be used for investments not to exceed $100,000), investments (other than
investments out of excess cash flow and out of the proceeds of the Cablevision senior notes in excess of the
outstanding borrowings and out of a $40,000 basket), and dividends and other restricted payments (other than
in respect of management and guarantee fees and restricted payments out of excess cash flow and out of the
proceeds of the Cablevision senior notes in excess of the outstanding borrowings). Certain of the covenants
applicable to CSC Holdings under the Newsday LLC senior secured credit fac111ty are similar to the covenants
applicable to CSC Holdings under its outstanding senior notes

Newsday LLC was in compliance with all of its financial covenants under its credit agreement as of
December 31, 2010.

Borrowings by Newsday LLC under its senior secured credit facility are guaranteed by Newsday Holdings
LLC, NMG Holdings, Inc. and CSC Holdings on a senior unsecured basis and secured by a lien on the assets
of Newsday LLC, and the Cablevision senior notes receivable held by Newsday Holdings LLC.

Bresnan Cable

Credit Facility Debt

We currently expect that net funding and investmentrequirements for Bresnan Cable for the next 12 months
will be met with one or more of the following: cash on hand, cash generated by operating activities and
borrowings under its credit facility.
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Bresnan Cable has a $840,000 senior secured credit facility which is comprised of two components: a
$765,000 term loan facility and a $75,000 revolving credit facility (collectively, the "Bresnan' Credit -
Agreement"). In connection with the-financing of the Bresnan acquisition, the full $765,000 amount of the
term loan facility was drawn, net of an original issue discount of approximately $7,700.-The revolving credit -
facility; which includes a $25,000 sublimit for the issuance of standby letters. of credit and a $5,000: sublimit

for swingline loans, was not drawn in connection with the transaction. Such revolving credit facility is- . -

expected to be available to provide for ongoing Workmg cap1ta1 requirements and for other general corporate L
purposes of the Company and its sub51d1ar1es :

Borrowings under the Bresnan Credlt Agreementvbear interest at a floating rate, which at the option of Bresnan.
Cable may be either 2.0% over a floating base rate or 3.0% over an adjusted LIBOR rate, subject to a LIBOR
floor of 1.50%. The Bresnan Credit Agreement requires Bresnan Cable to pay a commitment fee of 0.75% in
respect of the average daily unused commitments under the revolving credit facility. Bresnan Cable is also
required to pay customary letter of credit fees, as well as fronting- fees to banks that issue letters of*credit
pursuant to the Bresnan Credit Agreement : - '

All obligations under tﬁe Bresnan Credit Agreement are guaranteed by Holdings Sub (the direct parent of
Bresnan Cable) and each of Bresnan Cable's existing and future direct and indirect domestic subsidiaries that -
are not designated. as unrestricted subsidiaries in accordance with the Bresnan Credit Agreement (the
"Guarantors"). All obligations under the Bresnan Credit Agreement, including. the guarantees of those
obligations, will be secured by certain assets of the Bresnan Cable and the Guarantors, including a pledgc of
the equity interests of Bresnan Cable. :

Bresnan Cable may Voluntarlly prepay outstanding loans under the Bresnan Credit Agreement at any time after.
December 14, 2011, in whole or in part, without premium or penalty (except for customary breakage costs
with respect to Eurodollar loans, if applicable). On or prior to December 14, 2011, if Bresnan Cable makes a
prepayment of term loans in connection with certain refinancing transactlons Bresnan Cable must pay a
prepayment premium of 1% of the amount of term loans prepaid. :

With certain exceptions, Bresnan Cable is required to make mandatory prepayments in certain circumstances, -
including (i) a specified percentage of excess cash flow beginning in 2012 depending on its cash flow ratio,
(ii) from the net cash proceeds of certain sales of assets (subject to reinvestment rights), (iii) from casualty
insurance and/or condemnation proceeds, and (iv) upon the incurrence of certain indebtedness.

The Bresnan Credit Agreement contains customary affirmative and negative covenants and also requires
Bresnan Cable to comply with the following financial covenants: (i) a maximum ratio of total indebtedness to
operating cash flow of 8.00:1 decreasing to 5.00:1 on and after March 31, 2014; (ii) a minimum ratio of”
operating cash flow to interest expense of 2.00:1 increasing to 2.75:1 on and after March 31, 2014, and
(iif) minimum liquidity of $25,000. In connection with the Bresnan Credit Agreement, the Company incurred
deferred financing costs of $20,542, which are being amortized to interest expense over the term of the credit
agreement.

Bresnan Cable Notes

On December 14, 2010, in connection with the financing of the Bresnan acquisition, BBHI Acquisition LLC, a
wholly-owned subsidiary of the Company, issued $250,000 aggregate principal amount of 8% senior notes due
December 15, 2018 (the "Bresnan Notes"). The Bresnan Notes are guaranteed by all of Bresnan Cable's (the
successor entity to BBHI Acquisition LLC) existing subsidiaries and will be guaranteed by certain of Bresnan
Cable's future subsidiaries. At any time prior to December 15, 2013, the Company may redeem some or all of
the Notes at a specified "make-whole" price plus accrued and unpaid. interest to the redemption date.
Beginning on or after December 15, 2013, the Company may redeem some or all of the Notes at a redemption .
price equal to 106% declining annually to 100% beginning on December 15, 2016. In connection with the
issuance of these senior notes, the Company incurred deferred financing costs of $5,553, which are being
amortized to interest expense over the term of these senior notes.
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" Rainbow Media Holdings

At -December 31, 2009, Rainbow Media Holdings, an -unrestricted indirect wholly-owned subsidiary of
Cablevision had a $190,000 intercompany payable to Madison Square Garden in the form of a non-interest
bearing advance. On January 28, 2010, the intercompany advance was replaced with a promissory note having
a principal amount of $190,000, an interest rate of 3.25% and a maturity date of June 30, 2010. In March
2010, the $190,000 of indebtedness was repaid, including $914 of interest accrued from January 28, 2010
through the date of repayment, using proceeds from the Restricted Group revolving credit facility.

Monetization Contract Maturities

The following monetization contracts of our Comcast common stock matured since January 1, 2010:

Shares covered under

Month. of Maturity monetization contract
April 2010 oo, . 2,732,184

June 2010.....coveeeereecnen. 2,668,875
August 2010 .....ccovevrenene 2,668,875
January 2011 ......ccevvvennne. 2,668,875

We settled our obligations under the related collateralized indebtedness by delivering cash from the net
proceeds of new monetization transactions on our Comcast common stock that will mature April, June and
August 2012 and January 2013.

During the next 12 months, monetization contracts covering 10,738,809 shares of Comcast common-stock
mature. The Company intends to either settle such transactions by delivering shares of the Comcast common
stock and the related equity derivative contracts or by delivering cash from the net proceeds of new
monetization transactions.

See "ltem 7A. Quantitative and Qualitative Disclosures About Market Risk" for a discussion of our
monetization contracts. '
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" Contractual Obligations and Off Balance Sheet: Commitments

The Company's contractual obligations to third parties as of December 31, 2010, which consist primarily of our debt
obligations and the effect such obligations are expected to have on our liquidity and cash flow in future periods, are
summarized in the following table:

- Payments Due by Period
"Year Years Years ‘More than .-

Total 1 2-3 4-5 5 years Other
Off balance sheet ’ : :
arrangements:
Purchase s .
obligations) _............. $ 4,679,793 $1,393,310 $1,713,728 $ 627,147 $ 945,608 $ -
Operating lease
obligations®) .................. 548,040 85,877 167,244 - 150,975 143,944 -
Guarantees®).........ooo.... 27,119 110,876 16,243 - _ - -
Letters of Credit®) ............ 58,723 1,450 56,923 - 350 -
- 5,313,675 1,491,513 1,954,138 778,122 1,089,902 -
Contractual obligations '
reflected on the
balance sheet: : . .
Debt obligations®) .......... 12,883,956 694,606 2,467,304 2,601,779 7,120,267 : -
Program rights . o _ _
obligations(®).............. 454,955 116,320 185,922 105,977 46,736 -
Capital lease : .
obligations(7) 66,462 9,411 11,128 33,984 11,939 -
Taxes®) ..o.ooovoveveccerrn. 70,187 2,474 - - - 67,713
13,475,560 822,811 2,664,354 2,741,740 7,178,942 67,713
017 O $18,789,235 $2,314,324 $4,618,492  $3,519,862 $8,268,844 $67,713

See discussion above regarding payment options the Company has on its monetization contracts. See Notes 10 and 11 to our consolidated
financial statements for a discussion of our long-term debt. See Note 14 to our consolidated financial statements for a discussion of our
operating leases. See Note 2 to our consolidated financial statements for a discussion of our program rights obligations.

)] Purchase obligations primarily include contractual commitments with various programming vendors to provide video services to the
Company's subscribers, minimum purchase obligations to purchase goods or services and contractual obligations under certain
employment contracts. Future fees payable under contracts with programming vendors are based on numerous factors, including the
number of subscribers receiving the programming. Amounts reflected above related to programming agreements are based on the
number of subscribers receiving the programming as of December 2010 multiplied by the per subscriber rates or the stated annual fee,
as applicable; contained in the executed agreements in effect as of December 31, 2010.

) Operating lease obligations represent primarily future minimum payment commitments on various long-term, noncancelable leases for
office, production and storage space, and Clearview Cinemas, and rental space on utility poles used for the Company's
Telecommunications Services Segment.

3) Includes outstanding guarantees primarily by CSC Holdings in favor of certain financial institutions in respect of ongoing interest
expense obligations and potential early termination events in connection with the monetization of the Company's holdings of shares of
Comcast Corporation common stock. Does not include CSC Holdings' guarantee of Newsday LLC's obhgatlons under its $650,000
senior secured credit facility.

(@) Consists primarily of letters of credit obtained by CSC Holdings in favor of insurance providers and certain governmental authorities
for the Telecommunications Services segment.

%) Excludes interest payments and includes future payments due on the Company's (i) credit facility debt, (ii) senior notes and debentures,
(iif) senior subordinated notes and debentures, and (iv) collateralized indebtedness.

6) Program rights obligations represent the future payments of liabilities recorded relating to programming for exh1b1t10n on the
Company's networks.

(@) Reflects the face amount of capital lease obligations, including related interest.

®) This amount represents tax liabilities, including accrued interest, relating to uncertain tax positions.

DISH Network was issued a 20% interest in VOOM HD Holdings, the Company's subsidiary operating
VOOM, and that 20% interest will not be diluted until $500,000 in cash has been invested in VOOM HD
Holdings by the Company. On the fifth or eighth anniversary of the effective date of the investment
agreement, the termination of the affiliation agreement by DISH Network, or other specified events, DISH
Network has a put right to require a wholly-owned subsidiary of Rainbow Media Holdings to purchase all of
its equity interests in VOOM HD Holdings at fair value. On the seventh or tenth anniversary of the effective
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* date of the investment agreement, or the second anniversary date of the termination of the affiliation agreement -

by DISH Network, a wholly-owned subsidiary of Rainbow Media Holdings has a call right to purchase all of
DISH Network's ownership in VOOM HD Holdings at fair value. The table above does not include any future
payments that would be required upon the exercise of this put right, if any. See "Item 3. Legal Proceeding -
DISH Network Contract Dispute". . ‘ ' CoT :

At any time after-the thirteenth anniversary of the closing of the'Newsday Transaction and on or prior to the
date that is six months ‘after such anniversary, Tribune Company will have the right to require CSC Holdings to
purchase Tribune Company's entire interest in Newsday Holdings LLC at the fair value of the interest at that
time (see Note 4 to the Company's consolidated financial statements). The table-above does not include any -
future payments that would be required upon the exercise of this put right. '

Other Events

Acquisition of Bresnan Cable.

On December 14, 20.10,'BBHI Holdings LLC ("Holdings Sub"), BBHI Acquisition LLC ("Acquisition Sub")
and CSC Holdings, each of which is a wholly-owned subsidiary of Cablevision, consummated the -merger
contemplated by the Agreement and Plan of Merger by and among Holdings Sub, Acquisition Sub, CSC
Holdings, Bresnan Broadband Holdings, LLC ("Bresnan Cable") and Providence Equity Bresnan Cable LLC

dated June 13, 2010 (the "Merger Agreement"). Acquisition Sub merged with and into Bresnan Cable, with -

Bresnan Cable being the surviving entity, and becoming a direct wholly-owned subsidiary of Holdings Sub -
and an indirect wholly-owned subsidiary of Cablevision and CSC Holdings. The purchase price was
$1,366,157 subject to final working capital and certain other adjustments. The acquisition was financed using
an equity contribution by CSC Holdings of $395,000, which CSC. Holdings borrowed under its revolving
credit facility, and debt consisting of an undrawn $75,000 revolving credit facility, a $765,000 term loan
facility and $250,000 8.0% senior notes due 2018. For income tax purposes, the acquisition was treated as an
asset acquisition with a full step-up in tax basis. ' S

MSG Distribution

On February 9, 2010, Cablevision completed the MSG Distribution, which took the form of a distribution by
Cablevision of one share of Madison Square Garden Class A Common Stock for every four shares of CNYG
Class A-Common Stock held of record on the MSG Distribution Record Date and one share of Madison
Square Garden Class B Common Stock for every four shares of CNYG Class B Common Stock held of record
on the MSG Distribution Record Date. On January 12, 2010, the Company transferred to Madison Square
Garden the Company's subsidiaries which owned, directly or indirectly, all of the partnérship interests in
Madison Square Garden, L.P. As a result of the MSG Distribution, on February 9, 2010, the Company no
longer consolidates the financial results of Madison Square Garden for ‘the purpose of its own financial
reporting and the historical financial results of Madison Square Garden have been reflected in the Company's
consolidated financial statements as discontinued operations for all periods presented through the MSG
Distribution date. o ' : :

Common Stock Repurchase

In June 2010, Cablevision's Board of Directors authorized the repurchase of up to $500,000 of CNYG Class A
common stock. Under the repurchase program, shares of CNYG Class A common stock may be purchased
from time to time in the open market. Size and timing of these purchases will be determined based on market
conditions and other factors. - Funding for the repurchase program will be met with cash on hand and/or
borrowings under CSC Holdings" revolving credit facility which would be distributed to Cablevision. Through
December 31, 2010, Cablevision repurchased an aggregate of 10,825,600 shares for a total cost. of
approximately $316,513, including commissions ($16,266 of unsettled purchases are reflected as a current
liability at December 31, 2010). These acquired shares have been classified as treasury stock in Cablevision's
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~consolidated balance sheet. As of December 31, 2010, we had approximately $183,595 of availability
remalnmg under our stock repurchase authorization.

For the period from January 1 through February 15, 201 1, Cablevision repurchased an aggregate of 4,728,300
shares for a total cost of approximately $164,103, including commissions.

On February 15, 2011, Cablevision's Board of Directors authonzed the repurchase of up to an additional
$500,000 of CNYG Class A common stock

Dividends

The Board of Directors of Cablevision declared the following cash dividends to stockholders of record on both
its CNYG Class A common stock and CNYG Class B common stock:

Declaration Date Dividend per Share ‘ _Record Date Payment Date
February 24, 2010 o $0.10 March 8, 2010 March 29, 2010
May 5, 2010 $0.125 May 17, 2010 June 7, 2010
August 4, 2010 _ $0.125 August 16, 2010 ' September 7, 2010
November 3, 2010 $0.125 November 15, 2010 -December 6, 2010
February 25, 2009 ‘ o $0.10 _ March 9, 2009 March 31, 2009
May 6, 2009 $0.10 May 18, 2009 June 9, 2009
July 29, 2009 $0.10 August 10, 2009 September 1, 2009
November 2, 2009 $0.10 November 13, 2009 December 4, 2009
August 15, 2008 . $0.10 August 26, 2008 September 18, 2008
November 5, 2008 $0.10 November 17, 2008 Dec_ember 9, 2008

Cablevision paid dividends aggregating $140,734, $123,499, and $64,854 in 2010, 2009, and 2008,
respectively, primarily from the proceeds of dividend payments to Cablevision from CSC Holdings. The CSC
Holdings dividend payments to Cablevision were funded from cash on hand. In addition, as of December 31,
2010, up to approximately $7,461 will be paid when, and if, restrictions lapse on restricted shares outstanding.

On February 15, 2011, the Board of Directors of Cablevision declared a cash dividend of $0. 125 per share
payable on March 21, 2011 to stockholders of record on both its CNYG Class A common stock and CNYG
Class B common stock as of February 28, 2011.

During the year ended December 31, 2010, CSC Holdings made distributions to CaBlevision, its sole
shareholder, aggregating $556,272. The proceeds were used to fund: '

e (Cablevision's dividends paid in 2010;
e (Cablevision's interest payments on certain of its senior notes;

e (Cablevision's payments for the acquisition of treasury shares related to statutory minimum tax
withholding obligations upon the vesting of certain restricted shares; and '

e the repurchase of CNYG Class A common stock under Cablevision's share repurchase program.

During the year ended December 31, 2009, CSC Holdings made distributions to Cablevision, aggregating
$790,082. The proceeds were used to fund

e Cablevision's repurchase of a portion of Cablevision's April 2009 Notes pursuant to the tender offer
completed in March 2009 ($196,269);

e Cablevision's repayment of the remaining outstanding balance of its April 2009 Notes upon their
maturity ($303,731);

e (Cablevision's dividends paid in 2009;
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.o Cablevision's interest payments on certain of its senior notes; and

e Cablevision's payments for the acquisition of treasury shares related to statutory minimum tax
withholding obligations upon the vesting of certain restricted shares.

In 2008, CSC Holdings made distributions of $52,076 to Cablevision, which it used to fund dividend
payments. In addition, in 2008, CSC Holdings made advances to Cablevision aggregating $144,559.

Proposed Distribution of Rainbow Media Holdings

On December 16, 2010, the Company announced that Cablevision's Board of Directors authorized
Cablevision's management to move forward with the leveraged spin-off of Rainbow Media Holdings to
Cablevision's stockholders (the "Rainbow Distribution"). The Ra1nbow,D1str1b1_1t1on would be structured as a
tax-free pro rata distribution to stockholders and is expected to be completed by mid-year 2011, subject to
necessary approvals. As part of the Rainbow Distribution, a refinancing of what will be the new Rainbow
Media Holdings would create new debt, a portion of which would be used to repay all outstanding RNS debt
and approximately $1,250,000 of Cablevision and/or CSC Holdings debt. It is anticipated that the Rainbow
Distribution would be in the form of a pro rata distribution to all stockholders of Cablevision, with holders of
CNYG Class A common stock receiving Class A shares in Rainbow Media Holdings and holders of CNYG
Class B common stock receiving Class B shares in Rainbow Media Holdings. Both Cablevision and Rainbow

. Media Holdmgs would continue to be controlled by the Dolan family through their ownership of Class B
shares.

The new Rainbow Me_dia Holding's assets will include the Rainbow segment, which consists of:

. Natlonal programmmg networks pnmarlly AMC, WE tv, IFC, and Sundance Channel;

e IFC Entertainment, an independent film business that consists of multlple brands - including IFC
Films, IFC Productions and the IFC.Center; and : :

e Rainbow ' Network Communications, a full -service - network programming origination and
-distribution company, delivering programming to the cable, satellite and broadcast industries.

Businesses that will remain a part of Cablevision include the Telecommumcatlons Serv1ces segment Newsday
and other businesses included in the Other segment. ‘

Completion of the Rainbow Distribution is subject to a number of external conditions, including receipt of a
private letter ruling from the IRS, the filing and effectiveness of a Form' 10 with the Securities and Exchange
Commission and the finalization of the terms and conditions of the required financing, as well as final approval
by Cablevision's Board of Directors. In late November 2010, the Company submitted a private letter ruling
request to the IRS. ' ' : ’

Aircraft Arrangements

On February 16, 2011, a subsidiary of the Company entered into an Aircraft Dry Lease Agreement with
Sterling Aviation LLC ("Sterling"), an entity owned by members of the Dolan family, pursuant to which
Sterling has agreed to make a G-IV aircraft available for use by the Company on a non-exclusive basis. The
cost to the Company is equal to certain operating costs of the aircraft while in use by the Company and an -
amount equal to twice the actual fuel costs. The new agreement replaces the existing Time Sharing Agreement
between the Company and another entity controlled by the Dolan family covermg the same aircraft and is
intended to replicate the economlcs of that agreement.
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,

' Managmg our Interest Rate and. Equlty Price Risk

Interest Rate stk

To manage 1nterest rate risk, we have entered into various interest rate swap contracts to adjust the proportion
of total debt that is subject to variable interest rates. Such contracts effectively fix the borrowing rates on
floating rate debt to limit the exposure against the risk of rising rates. 'We do not enter into interest rate swap
contracts for speculative or trading purposes. We monitor the financial institutions that are counterparties to
our interest rate swap contracts and we only enter into interest rate swap contracts with financial institutions
that are rated investment grade. We diversify our swap contracts among. various counterpartles to mitigate
exposure to any single financial institution.

Interest rate nsk is primarily a result of exposures to changes 1n the level, slope and curvature of the yield
curve, the volatility of interest rates and credit spreads. -

All interest rate swap contracts are carried at their fair values on our consolidated balance sheets, with changes
in value reflected in our consolidated statements of operations. o

Equity Price Risk

‘We have entered into derivative contracts.to hedge our equity price risk and monetize the value of .our shares

of common stock of Comcast Corporation. These contracts, at maturity, are expected to offset declines in the '
fair value of these securities below the hedge price per share while allowing us to retain upside appreciation -
from the hedge price per-share to the relevant cap price. If any one of these contracts is terminated prior to its
scheduled maturity date due to-the occurrence of an event specified in the contract, we would be obligated to
repay the fair value of the collateralized indebtedness less the sum of the fair values of the underlying stock
and equity collar, calculated at the termination date. As of December 31, 2010, we did not have an early
termination shortfall relating to any of these contracts. The underlying stock and the equity collars are carried
at fair value on our consolidated balance sheets and the collateralized indebtedness is carried at its accreted -
value.

See "Item 7A. Quantitative and Qualitative Disclosures About Market Risk" for information on how we
participate in changes in the market price of the stocks underlying these derivative contracts.

All of our monetization transactions are obligations of our wholly-owned subsidiaries that are not part of the .
Restricted Group; however, CSC Holdings provides guarantees of the subsidiaries' ongoing contract payment
expense obligations and potential payments that could be due as a result of an early termination event (as
defined in the agreements). The guarantee exposure approximates the net sum of the fair value of the
collateralized indebtedness less the sum of the fair values of the underlying stock and the equity collar. All of
our equity derivative contracts are carried at their current fair value on our consolidated balance sheets with
changes in value reflected in our consolidated statements of operations; and all of the counterparties to. such
transactions currently carry investment grade credlt ratings.

Recently Issued Accountmg Pronouncements

In December 2010, the Financial Accounting Standards Board ("FASB") issued Accountlng Standards Update
("ASU™) No. 2010-28, Intangibles - Goodwill and Other (Topic 350): When to Perform Step 2 of the Goodwill
Impairment Test for Reporting Units with Zero or Negative Carrying Amounts. ASU No. 2010-28 modifies
Step 1 of the goodwill impairiment test for reporting units with zero or negative carrying amounts. For those -
reporting units, an entity is required to perform Step 2 of the goodwill impairment test if it is more likely than
not that a goodwill impairment exists. In determining whether it is more likely than not that a goodwill
impairment exists, an entity should consider whether there are any adverse qualitative factors indicating that an -
impairment may exist. ASU No. 2010-28 will be effective for the Company on January 1, 2011. Early
adoption is not permitted.- The adoption of ASU-No. 2010-28 will have no impact on our financial statements.
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- In January 2010, the FASB issued ASU No. 2010-06, Fair Value Measurements and Disclosures (Topic 820):

Improving Disclosures about Fair Value Measurements. ASU No. 2010-06 outlines certain new disclosures

and clarifies some existing disclosure requirements about fair value measurement as set forth in Accounting

Standards Codification ("ASC") Topic 820-10. ASU No. 2010-06 amends ASC Topic 820-10 to now require

that (a) a reporting entity disclose separately the amounts of significant transfers in and out of Level 1 and

Level 2 fair value measurements and describe the reasons for the transfers; and (b) in the reconciliation for fair -
value measurements. ‘using significant ‘unobservable inputs, a reporting entity should present separately

information about. putchases, sales, -issuances, -and settlements. In addition, ASU No. 2010-06 clarifies -
existing disclosures on (a) how a reporting entity should provide fair value measurement disclosures for each
class .of assets and liabilities, and (b) how a reporting entity. should provide disclosures-about the valuation
techniques and inputs used to measure fair value for both recurring and nonrecurring fair value measurements.
ASU No. 2010-06 became effective in 2010, except for the disclosures about purchases, sales, issuances, and
settlements in the roll forward of activity in Level 3 fair value measurements. These disclosures will be
effective in the first quarter of 2011. We will provide the additional required disclosures pursuant to the
guldance under ASU No 2010-06 When apphcable

In October 2009, the FASB issued ASU No. 2009-13, Multlple Dehverable Revenue Arrangements Wthh
provides amendments that (a)update the criteria for separating consideration in multiple-deliverable
arrangements, (b) establish a selling price hierarchy for determining the selling price of a deliverable, and
(c) replace the term "fair value" in the revenue allocation guidance with the term "selling price” to clarify that
the allocation of revenue is based on entity-specific assumptions. ASU:No. 2009-13 eliminates the residual
method of allocating arrangement consideration to deliverables, requires the use of the relative selling price
method and requires that a vendor determine its best estimate of selling price in a manner. consistent with that
used to determine the price to sell the deliverable on a standalone basis. - ASU No. 2009-13 requires a véndor.
to significantly expand the disclosures related to multiple-deliverable revenue arrangements with the objective
to provide information about the significant judgments made and changes to those judgments and how the
application of the relative. selling-price method affects the timing or amount of revenue recognition.
ASU No. 2009-13 is-required to be adopted on a prospective basis to revenue: arrangements entered 1nt0 or
materially modified on or after January 1, 2011. :

Item 7A. mlantltatlve and Oualltatlve Disclosures About Market Risk

All dollar amounts, except per subscrlber per. unit and per share data included in the followmg discussion .
under this Item 7A are presented in thousands.

Equity Price Risk

The Company is exposed to market risks from changes in certain equity security prices. Our exposure to -
changes in equity security prices stems primarily from the shares of Comcast Corporation common stock held
by us.  We have entered into equity derivative contracts consisting of a collateralized loan and an equity collar
to hedge our equity price risk and to monetize the value of these securities. These contracts, at maturity, are
expected to offset declines in the fair value of these securities below the hedge price per share while allowing
us to retain upside appreciation from the hedge price per share to the relevant cap price. The contracts' actual

hedge prices per share vary depending on average stock prices in effect at the time the contracts were executed. = -

The contracts’ actual cap prices vary depending on the maturity and terms of each contract, among other
factors. If any one of these contracts-is terminated prior to its scheduled maturity date due to the occurrence of
an event specified in the contract, we would be obligated to repay the. fair value .of the collateralized
indebtedness less the sum of the fair values of the underlying stock and equity collar, calculated at the
termination date. As of December 31, 2010 we d1d not have an early termination shortfall relatlng to any of
these.contracts. ~ -

The underlying stock and the equity collars are carried at fair value on our consolidated balance sheets and the. .
collateralized indebtedness is carried at its accreted value. The carrying value of our collateralized

indebtedness amounted to $352,606 at December 31, 2010. At maturity, the contracts provide for the option to

(110)



~ deliver cash or shares of Comcast common stock with a value determined by reference to the applicable stock
price at maturity. : ‘

As of December 31, 2010, the fair value and the carrying value of our holdings of Comcast common stock
aggregated $471,864. -Assuming a 10% change in price, the potential change in the fair value'of these
investments would be approximately $47,186. “As of December 31, 2010, the net fair value and the carrying
value of the equity collar component of'the equity derivative contracts entered into to partially hedge the-equity
price risk of our holdings of Comcast common stock aggregated.$59,300, a net payable position. For the year
ended December 31, 2010, we recorded :a net loss on our outstanding. equity derivative contracts of $72,044
and recorded unreahzed and realized gains of $109,751 on our hold1ngs of Comcast common stock that we
held during the period. :

Fair Value of Equity Derivative Contracts

Fair value as of December 31,2009, net receivable position............e.cu.e.e. Seeverseereresfarerasieesanarrerasresneeraieesansens $ 35,970
Change in TAIF VAIUE, NEL........ccoceueuerereiceee e ettt ea e eases et s e e eaeassses b et ssse s s assstat et esesesassrens S o (72,044) .
SEtIEMENT OF COMITACES .cuvvviiiiriiiitiiececeeieectece et e s et e s e s beeeeebarreeeasasseassassaeaasssseeesnreessntesesssssenessnsesesssssbesonssens (23,226)
Fair value as of December 31, 2010, net payable position ... rerteererep e e e $(59,300)

The maturify, number of shares deliverable at the relevant matufity, hedge price per share and the lowest and
highest cap prices received for each security monetized via an equity derivative prepald forward contract are .
summarized in the following table:

# of Shares i Hedge Price - Cap Price(b)
Security Deliverable Maturity per Share(®) Low - High
Comcast o / ' : ' S -
10,738,809 2011 $13.16-$17.45 $15.79 $22.68
8,069,934 - 2012 $17.57 - $18.85 . $21.09. $22.62 -
2,668,875(¢) 2013 $22.11 $26.53 $26.53

(a) Represents the price below which we are provided with downside protection and above which we retain upside
appreciation. Also represents the price used in determining the cash proceeds payable to us at inception of the contracts.

(b)  Represents the price up fo which we receive the benefit of stock price appreciation.

(c) Represents an outstanding equity derivative contract at December 31, 2010 that matured and was settled on J; anuary 6
2011 from the proceeds of a new monetization contract covering an equivalent number of shares.

Fair Value of Debt: Based on the level of interest rates prevailing at December 31, 2010, the fair value of our
fixed rate debt-of $7,658,866 was more than its carrying value of $7,069,420 by $589,446. The fair value of
these financial instruments is estimated based on reference to quoted market prices for these or comparable
securities. Our floating rate borrowings bear interest in reference to current LIBOR-based market rates and
thus their carrying values approximate fair value. The effect of a hypothetical 100 basis point -decrease in -
interest rates prevailing at December 31, 2010 would increase the estimated fair value of our fixed rate debt by
$295,871 to $7,954,737. This estimate is based on the assumption of an immediate and parallel shift in interest
rates across all maturities.

Interest Rate Swap Contracts: Our exposure to interest rate movements results from our use of floating and
fixed rate debt to fund the approximately $3 billion special dividend paid in 2006, our working capital, capital
expenditures, and other operational and investment requirements. To manage interest rate risk, from time to
time we have entered into interest rate swap contracts to adjust the proportion of total debt that is subject to -
variable and fixed interest rates. Such contracts effectively fix the borrowing rates on floating rate debt to limit
the exposure against the risk of rising rates and/or effectively convert fixed rate borrowings to variable rates to
permit the Company to realize lower interest expense in a declining interest rate environment. We do not enter
into interest rate swap contracts for speculative or trading purposes. -The Company ‘monitors the financial

institutions that are counterparties to our interest rate swap contracts and we only enter into interest rate swap o

contracts with financial institutions that are rated investment grade. We diversify our swap contracts among
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~ various counterparties to mitigate exposure to-any single financial institution. All such contracts are carried at
their: fair values on our consolidated balance sheets, with changes in fair value reflected in our consolidated
statements of operations. ‘

As of Deéember 31, 2010, CSC Holdings was party to several interest rate swap contracts with an aggregate

notional amount of $2,600,000 that effectively fixed borrowing rates on a portion of the Company's floating - -

rate debt. Interest rate swap contracts with an aggregate notional amount of $1,100,000 matured in March
2010. As of December 31,-2010, our outstanding interest rate swap contracts-had a fair value and carrying
value-of $167,278 a net liability pdsition, as reflected under derivative contracts in our consolidated balance -
sheet. Assuming an immediate and parallel shift in interest rates across the yield curve, a 50 basis point
decrease in interest rates prevailing at December 31, 2010 would increase our liability under these derivative
contracts by approximately $15,538 to a liability of $182,816.

For the year ended December 31, 2010, we recorded a net loss on interest swap contracts of $85,013, as.
detailed in the table below:

Fair Value of Interest Rate'Swap Contracts

Fair value as of December 31, 2009, a net liability POSITION ....cc.coereeereeirenreereneereiieiecs et $(211,462)
Cash payments, net.........ccccoceeiivenrennceennns O R OO PR OO POV PTOPSTOT et - 129,197
Change in fair value, Net........ccceeeireriereeecreerceereeeeeree s ettt sttt et e eresr et etananas S (85,013)
Fair value as of December 31, 2010, a net Hability POSIHON ......cccccorrerrnirierereeeeeeeseseesse i $(167,278).
Item 8. Financial Statements and Supplementary Data.

For information required by Item 8, refer to the Index to Financial Statements on page 137.

Item 9. Changes in and Disagreements with Accountants on Accounting and Financial Disclosure. -
None.
Item 9A. ' - Controls and Procedures

Evaluation of Disclosure Controls and Procedures

An evaluation was carried out under the supervision and with the participation of Cablevision's management,
including our Chief Executive Officer and Chief Financial Officer, of the effectiveness of the design and.
operation of our disclosure controls and procedures (as defined under SEC rules). Based upon that evaluation,
the Chief Executive Officer and Chief Financial Officer concluded that the design and operation of these
disclosure controls and procedures were effective as of December 31, 2010.

Management's Annual Report on Internal Control Over Financial Reporting

The Company's management is responsible for establishing and maintaining effective internal control over
financial reporting as defined in Rules 13a-15(f) under the Securities Exchange Act of 1934, as amended. The
Company's internal control over financial reporting is a process designed under the supervision. of the
Company's Chief Executive Officer and Chief Financial Officer to provide reasonable assurance to the
Company's management and Board of Directors regarding the reliability of financial reporting and the
preparation of the Company's external financial statements, including estimates and judgments, in accordance
with accounting principles generally accepted in the United States of America.

Because of its inherent limitations; internal control over financial reporting may not preventv or detect

misstatements. Therefore, even those internal controls determined to be effective can provide only reasonable -
assurance with respect to financial statement preparation and presentation.
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~ The Company's management conducted an assessment of the effectiveness of the Company's internal control
over financial reporting based on the framework established in Internal Control-Integrated Framework issued
by-the Committee of Sponsoring Organizations of the Treadway Commission (COSO).

In conducting the Company's assessment of the effectiveness of its internal control over financial reporting,
management excluded the operations of Bresnan Broadband Holdings, LLC ("Bresnan Cable"), which was
acquired by the Company during the fourth quarter of 2010. Bresnan Cable represented approximately
$1.46 billion of consolidated total assets as of December 31, 2010 and approximately $22.1 million of
consolidated revenues for the year then ended. Based on this assessment, management concluded that the
Company's internal control over financial reporting was effective as of December 31, 2010.

Attestation Report of the Indepéndent Registered Public Accounting Firm
The effectiveness of the Company's internal control over financial reporting as of December 31, 2010 has been

audited: by KPMG LLP, an independent registered pubhc accounting firm, as stated in their attestation reports:
appearmg on pages I-1, I-2, I-3 and I-4. .

Changes in Internal Control
None.

Item 9B. Other Information

None.
PART III

Information required under Item 10, Directors, Executive Officers and Corporate Governance, Item 11,
Executive Compensation, Item 12, Security Ownership of Certain Beneficial Owners and Management and
Related Stockholder Matters, Item 13, Certain Relationships and Related Transactions, and Director
Independence and Item 14, Principal Accountant Fees and Services, is hereby incorporated by reference from
Cablevision's definitive proxy statement for its Annual Meeting of Stockholders or;, if such definitive proxy
statement is not filed with the Securities and Exchange Commission prior to April 30, 2011, an amendment to
this Annual Report on Form 10-K filed under cover of Form 10-K/A.

Section 16(a) Beneficial Ownership Reporting Compliance

Pursuant to regulations promulgated by the Securities and Exchange Commission, the Company is required to
identify, based solely on a review of reports filed under Section 16(a) of the Securities Exchange Act of 1934,
each person who, at any time during its fiscal year ended December 31, 2010, was a director, officer or
" beneficial owner of more than 10% of the Company's Class A common stock that failed to file on a timely
basis any such reports. Based on such review, the Company is aware of no such failure, except for three late
filings by Charles F. Dolan reporting a stock gift and two conversions of Class B shares into Class A shares
(one in 2010 and one in 2011), one late filing by James L. Dolan reporting 19 grants and exercises of stock
options and stock appreciation rights by his spouse in 2005 and prior years, one late filing by Marianne Dolan
Weber reporting a sale transaction by her spouse, a failure to file a Form 5 by David M. Dolan and a late Form
3 filing by each of 12 separate trusts for the benefit of members of the Dolan family, three grantor retained
annuity trusts created by Charles F. Dolan and three grantor retained annuity trusts created by Helen A. Dolan.

(113)



PARTIV

Item 15. Exhibits and Financial Staterﬁent. Schedules

(a) The following documents are ﬁled as part of this report:

L. The ﬁnanc1a1 statements as indicated in the index set forth on page 137.
2. Financial statement schedule:
S Page No.
Schedule supporting consolidated financial statements:
Schedule I - Condensed Financial Information of Registrants ................... 115
Schedule II - Valuation and Quahfymg Accounts.......cccevveivreeeneeneiieene. 123

Schedules other than that listed above have been omitted, since they are either not apphcable not requlred or

the information is 1ncluded elsewhere herein.

3. The Index to Exhibits is on page 126.
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CABLEVISION SYSTEMS CORPORATION
SCHEDULE I - CONDENSED FINANCIAL INFORMATION OF REGISTRANT

(PARENT COMPANY ONLY)
CONDENSED BALANCE SHEETS
December 31, 2010 and 2009

(Dollars in thousands, except share and per share amounts)

ASSETS
Current Assets:

Cash and cash equivalents.................. e ettt ettt bbb
Prepaid expenses and other current assets................ fiseesenssesaesans et ‘
Amounts due from affiliates, Net. ......coceecvieeeieiiieeee e e crr s
Deferred tax asset.....ccocvevveeereeeereeniennne B U TOUNRN rereeeiereenaes
Total CUITent aSSELS .. .cueieirererieeiieceieceieceieeeireeesreeseereeneaeet eeereerreeeeeearaes v

Deferred tax asset ......cooeiiivevieeeicecienreeeeenen. e een [

Deferred financing and other costs, net of accumulated amortlzatlon of $4,283

and $15,604.......... ettt etttk e et et ne e et b e s b et e e b e e r et nee
Investment in affiliate distributed to shareholders in 2010........ e e

LIABILITIES AND STOCKHOLDERS' DEFICIENCY
Current Liabilities:

Accrued Labilities ........cocvvveerienrieieie et reeeeer e e ete et enneas
Amounts due to affiliates (principally CSC Holdmgs) .......................................
Total current Habilities. ......ccovvvvvieiiiiieiiiie e ceereereecreeeireesnrerreeeaeecneeesnes e
Other Habilities .....ovuiiiviiiiiriicccc e ene

Senior notes due t0 NEeWSAAY ......ccceruirveririerieeecieeer et
Deficit investment in affiliate, MEt.......c.cceveereiieereiieieee et eer e

TOtal HHADIIILIES ..coceereeee ettt e secrab et eeeseseasameseeseeesasanesessesesesarenees

Commitments and contingencies
Stockholders' Deficiency:

Preferred Stock, $.01 par value, 50,000,000 shares authorized, none issued......

CNYG Class A common stock, $.01 par value, 800,000,000 shares
authorized, 279,582,204 and 274,133,498 shares issued and 241,055,283

and 247,668,143 shares outstanding............ccooveverriiniiiiiiniiien

CNYG Class B common stock, $.01 par value, 320,000,000 shares

authorized, 54,148,223 and 54,354,251 shares issued and outstanding...........
RMG Class A common stock, $.01 par value, 600,000,000 shares authorized,

NONE ISSUCH ...eeeeviireiieeieeeee ettt reeesteeae e aee e e e erseeraeeraeersernseseasresessanas
RMG Class B common stock, $.01 par value, 160,000,000 shares authorized,

TIONE ISSUEA ..ottt ettt et e e b e eene e e e eaeaeseeseeseeaseeaseesseessenteenses
Paid-in CAPILAL .c.eoeiieieiecere ettt
Accumulated defiCit.......c..ccoeviviiiicceieiceece ettt nr e reens

Treasury stock, at cost (38,526,921 and 26,465,355 CNYG Class A common

SRATES). ...ttt ettt a et she st eb e e se e e sbe st et eas
Accumulated other cOmprehensive 10SS......ccvoerievieriiierieneree e
Total stockholders' defiCiency .........coeeeereeieiiriirereie e
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2010

2009
$- 47,077 $ 40,992
4,673 18
6,412 6
- 198,126
58,162 239,142
484,040 . 118,327
41,876 34,558
- 1,102,435
$ 584,078 $1,484,462
'$ 62,764 $ 43,537
497,300 513,287
560,064 556,824
4,999 3315
2,165,688 1,887,691
753,717 660,951
3,395,043 3,531,115
6,879,511 6,639,896
2,796 2,741
541 544
7,950 90,262
(5,494,829) (4,749,714)
(5,483,542) (4,656,167)
(788,566) (449,507)
(23,325) (49,760)
(6,295,433) (5,155,434)
$ 584,078 $ 1,484,462




CABLEVISION SYSTEMS CORPORATION
SCHEDULE I - CONDENSED FINANCIAL INFORMATION OF REGISTRANT

(PARENT COMPANY ONLY)

CONDENSED STATEMENTS OF OPERATIONS

Years ended December 31, 2010, 2009 and 2008

(Dollars in thousands)

_ 2010 2009 2008
REVEIIUES, NIEE ¢ oo eeee s seeeseeeseeeeeeeeesseeesseeeees e eserer e $ - $ - $ .
OPETAtING EXPENSES ...eeeerreeirirerererevereseteeeaesssssessssssesesssssssrsnnnes - - -
Operating income....... ettt et sttt en et ae - - -
Other income (expense): . , ] . ‘

INtETESt EXPEMSE . eeovrereeeeiecenecreeere st reeseseee et n e . (240,589) (176,525) (152,029)
Interest income ................ OO 176 383 591
Equity in income (loss) of affiliates, net of income taxes...... 578,399 355,385 (142,441)
Loss on extinguishment of debt and write-off of deferred
fINANCING COSES...eerierrinrirrnirieecieeee ettt esve e eeraeans (110,049) (587) -
Miscellaneous, NEL.......c.occvevveeeeeeeeiiericeeee e T 14 - 4
. . 227,951 178,656 (293,875)
Income (loss) from continuing operations before income T
TAXES . eveviririinieie ittt ettt er et e n e 227,951 178,656 (293,875)
Income tax benefit.........ccoevieeiieiiiiiiee e 137,119 71,078 59,645
Income (loss) from continuing operations......... eererereee e nas 365,070 249,734 (234,230)
Income (loss) from discontiriued operations, net of income
fAXES eevreereeirerenne e et es reetreenent e (4,122) 35,838 6,166
Net income (loss) attributable to Cablevision Systems _
Corporation shareholders...........ccoceveviecrerieniciereeeeeeereeenen $ 360,948 $ 285,572 $(228,064)
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CABLEVISION SYSTEMS CORPORATION
SCHEDULE I - CONDENSED FINANCIAL INFORMATION OF REGISTRANT
“(PARENT COMPANY ONLY) o
CONDENSED STATEMENTS OF CASH FLOWS
Years.ended December 31, 2010, 2009 and 2008
(Dollars in thousands)

2010 2009 2008

Cash flows from operating activities:
Net income (loss) from continuing operations.............coo...... $ 365,070 $ 249,734 $(234,230)

Adjustments to reconcile income (loss) from continuing
operations to net cash provided by (used in) operating

activities:
Equity in (income) loss of affiliates, net of income E
B . OO (578,399) (355,385) 142,441
Loss on extinguishment of debt and write-off of :
deferred financing costs........coeveeeevivnnrienereenineneneenne 110,049 587 -
Amortization of deferred financing costs, discounts _
on indebtedness and other COStS ..........ccccvereevererreenanns 8,546 11,758 8,023
Deferred income tax benefif........cccovevvevvveeeeeeeercieeinennas - (137,119) (71,078) (59,645)
Amounts due to/from other affiliates...........ccceevverennen. - (16,935) 5,597 11,764
Amounts due to/from CSC Holdings.........c.ccecrieeennnnne (5,332) (1,865) 144,559
Change in assets and liabilities.............c.cceervnenn. TR 5,711 10,716 (1,715)
Net cash provided by (used in) operating activities........... (248,409) (149,936) 11,197
Cash flows from investing activities: ,
Distributions from (to) affiliates ................. eeeeereeteeaenreanae 551,013 (81,515) . 48,867
Net cash provided by (used in) investing activities............ 551,013 ' (81,515) 48,867
Cash flows from financing activities: ’ ’ _ .
Proceeds from issuance of senior notes..........cc.covvveevrevvreeens 1,250,000 . . 887,364 -

Repayment and repurchase of senior notes and debentures
and senior subordinated notes and debentures, including . :
tender premiums and fees........cccceeveieeieicceni e (1,078,212) - (500,515)

Dividend distributions to common stockholders................... (140,734) (123,499) (64,854)
Proceeds from-stock option exercises and settlements.......... 21,788 16,355 8,286
Deemed repurchases of restricted stock.......cccccoveviveerninnnnne (22,542) (16,175) (4,242)

Purchase of shares of CNYG Class A common stock,
pursuant to a share repurchase program, held as

HI@ASUTY SHATES ......vevovveeeeeeeeeseveeeeesee e eeseeesesesess e (300,247) - -
Additions to deferred financing CoSts........cccocevviereirieiereerenn (26,572) (19,021) (81)
Net cash provided by (used in) financing activities........... (296,519) 244,509 (60,891)
Net increase (decrease) in cash and cash equivalents............... 6,085 13,058 (827)
Cash and cash equivalents at beginning of year ....................... 40,992 27,934 28,761
Cash and cash equivalents at end of year ......... R $ 47,077 $ 40,992 $ 27,934
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CSC HOLDINGS, LLC

(a wholly-owned subsidiary of Cablevisien Systems Corporation)
SCHEDULE I - CONDENSED FINANCIAL INFORMATION OF REGISTRANT

(PARENT COMPANY ONLY)

CONDENSED BALANCE SHEETS - -

December 31, 2010-and 2009.
(Dollars.in thousands) -

2010 2009 -
ASSETS o
Current Assets: »
Cash and cash equivalents......... ettt ettt nenenene s, 8 117,721 $ 76,400
Accounts receivable, trade (less allowance for doubtful accounts of $656 and . ‘ . :
BA6T) et 22,590° - 21,358
Prepaid expenses and other CUITENt aSSELS. .c.......oeveveeveuereeerrreeseseeesesesessseeerenes 36,511 35,919
Amounts due from CableViSIONn .............ceviveereeenrerererieieneeieeeeeesiere e eneeseenseans 497,300 502,632
Amounts due from other affiliates ...........c.oeevvevereveiiieieeeciecre e 157,875 167,254
Deeferred taX @SSEL......cveirierrierieteceeeeie ettt e e eeeseeese e st e sasireesaeesteeseeenbeennsienens 104,948 207,571
TOtAl CUITENL @SSELS .....v.veeeeeieieieiteee oot esseves et et eae e sssa e e st sesseaessenioes 936,945 1,011,134
Property, plant and equipment, net of accumulated depreciation of $2,180,183 o o
and $2,030,668........c.ccceeeernreriianen ettt a e bbb , 581,435 604,161
Investment in affiliates, Nef.........cccooveeiiviiceiineneeniireenen e 2,392,877 1,924,141
Investment in affiliate dlstrlbuted to shareholders n 2010.......; ............................. - - 1,102,435
OhET TECEIVADIES .....vvvcveoeive et esass s st s 4,126 6,973
OtHET @SSELS....eeiuieeiereeteet ettt ettt teeteesesin e e st e sesesasase s e tesntesnsasasasasseresneesneesene 26,742 34,567
Deferred tax asset .........oovvvveeevrveeerrerenereerenss e ieeeieeeeree et e e et et esi b e be e eaens 48,761 117,891
Other amortizable intangible assets, net of accumulated amortization of $1,692 o -
ANA F1,5TT et 1,110 1,034
Indefinite-lived cable television franchiSes ...........cceevueueierereresemeneresnissesesesenans - 95 95
Other indefinite-lived intangible assets ...........ccoeveeereveeiiieiererreeneesenennns s 250 250
GOOAWIIL....vieiiieieiccrr ettt enb e Terereeeee e . 6,168 6,168
Deferred financing and other costs, net of accumulated amortization of $57,629
and $44,916......c.oorrriniee s ettt r s 57,164 56,841
‘ S - $4,055,673 . $4,865,690
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CSC HOLDINGS, LLC
(a wholly-owned subsidiary of Cablevision Systems Corporation) -
SCHEDULE I - CONDENSED FINANCIAL INFORMATION OF REGISTRANT
’ : (PARENT COMPANY ONLY) '
CONDENSED BALANCE SHEETS (continued)
December 31, 2010 and 2009
(Dollars in thousands, except share and per share amounts)

‘ ' 2010 2009
LIABILITIES AND TOTAL MEMBER -DEFICIENCY
Current Liabilities: ’
ACCOUNES PAYADIE ..o fereetrtsirrer et sesen s naes $ 115,525 $ 95,192
Accrued Habilities .......cccooiiiieiiriceee e st 238,947 244,920
Amounts due t0 affilIateS .........ooovviveieiii e 5,635 2,495
Deferred TEVENUE......ocveieeeeieeecteeceececeee ettt et et sneseeesre e besteentesenenes 4,765 5,364
Liabilities under derivative COMTACES ..........ocveceievierieireeieiiesreeete et eee s enre e - 9,294
Credit facility debt .......coeieviiiiiicececece ettt 149,802 335,000
- Senior notes........... et i et rre e e et e e —e e e e s be e b e e et ae et ke e aten e s b e s e e e saneenate e reeanenanras 325,773 -
Total current Habilities ...........ooeeieiiiiieiiiie ettt ses s 840,447 692,265
Defined benefit plan and other postretirement plan obligations ............cceeeennene.. 78,885 105,461
DEfeITed TEVENUE ..ottt e et e 465 - . 653
Liabilities under derivative CONMIACES...........covuuvureeriiiniiicriminnrcciee e eeesenenes . 167,278 202,168
Other liabilities ............. ettt enaes rereeerees oo neeas et as ' 91,316 - 86,115
Credit facility debt......c.coveiiieeeecc et e 4,199,310 3,733,750
Senior NOtes and AEDENTUIES ...........ccovveeieriieeeeeeeeeeeec e seeser et tereseeseeseareessenenenens 2,826,732 - 3,134,909 -
Total liabilities ....... ettt e b e et b et s et ea bt Re e a et n e ekt e e ennaen 8,204,433 7,955,321
Commitments and contingencies ' ‘ -
Total Member Deficiency: , .
Accumulated defiCit.......cooriiiiecicieecceeee e (3,375,506) (3,363,682)
Senior notes due from Cablevis